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Executives Do Not. 
Think Branch Plan 
Will Spread Much 


Not Worried That British System 
Will Replace Present Pro- 
duction Methods 


HAS SHOWN LITTLE GROWTH 





Branch Fire Insurance Offices 
, Have Not Been Particularly 
Profitable in the Past 





The general opinion among observing 
executives in fire insurance is that the 
branch office system of doing local busi- 
ness—the so-called British system—is 
not going to make any sweeping head- 
way in this country; and that the agi- 
tation relative to this subject in local 
agency circles is nothing but a scare. 
In brief, the old-fashioned American 
agency system, with all of its good and 
bad points, will continue in vogue for 
some years to come. 

Inquiry by The Eastern Underwriter 
in home offices this week disclosed a 
general indifference to the subject as a 
whole, and when pressed for details rel- 
ative to the branch office activities of 
one company, executives declared they 
were not worried. 


Some Reflections 


Some of the reasons why executives 
are not concerned with branch offices in 
fire insurance are these: 

(a) The branch office is not a new 
idea. There have been branch offices es- 
tablished over quite an extended period; 
and these companies have shown no de- 
termination to extend the branch office 
plant. On the other hand, a number of 
branch offices have been discontinued. 

(b) At least one company which had 
branch offices did not find this method 
of conducting business profitable. 

(c) In branch offices of multiple line 
companies agents and brokers have so 
many kinds of insurance to occupy their 
attention that fire insurance is not a 
major item with most people in the of- 
fice, 
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. An interesting angle to the situation 
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PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 
Indemnity Company 
150 William Street, New York 








LOYALTY 


of its policyholders is one of the most valuable 
assets of the Equitable Life of Iowa. 


For the first six months of 1927, 36.9% of all 
new business has been written on the lives of old 
policyholders. The company has become known 
throughout the insurance world as a company of the greatest service to 
policyholders. The company was founded 60 years ago and today there 
is 63.4% of all business written since the company was founded still 
in force upon its books. 





The loyalty of our policyholders is a distinct advantage 
to those representing the Equitable of Iowa in the field. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Moines 


1867 SIXTIETH ANNIVERSARY 


1927 
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Think It Over! 


The Summer is here, vacations are close by, and consideration of 
business changes is deferred until the Fall. This gives you ample time 
in which to weigh the advantages of life insurance salesmanship as 
against the salaried position in office or shop,—to contrast outdoors 
with indoors, freedom with timeclock, income limited only by your 
industry and intelligence with income fixed by the market price for 
clerical labor, mental broadening with mental stagnation, business pres- 
tige with business submersion. Consider these things carefully during 
the Summer months, and make up your mind that when Fall comes you 
will enter the larger life. 


The Penn Mutual welcomes men and women who have ideals, are 
ambitious, and, above all, who are industrious. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 
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Canada Companies 
Treating Aviators 


With Liberality 


Most American Companies Still 
Fighting Shy of People 
Who Fly 


SURVEY MADE BY DAVIDSON 











Experience in Trying to Place Air 
Man Willing to Eliminate 
Death Benefit 





That Canadian companies are much 
more liberal in their treatment of avia- 
tion cases than American companies has 
been disclosed through correspondence 
which Clinton Davidson of the Estate 
Planning Corporation, 60 Wall Street, 
New York, has had with life insurance 
companies. Mr. Davidson, formerly a 
general agent of the Connecticut Mu- 
tual, and who after leaving life insurance 
in Buffalo returned to the field at the 
beginning of this year as broker and 
consultant in New York City, is insur- 
ance counsel for several manufacturers 
of airplanes. 

The survey disclosed that, despite the 
revived interest in aviation and the de- 
cision of many wealthy men to push avi- 
ation here to the limit of their power 
and influence, American companies are 
still cold when it comes to insuring fly- 
ing men. Most American companies 
will not even consider the application 
of a flyer or a manufacturer of flying 
machines unless he be willing to pay an 
extra premium which in some cases is 
as high as 50% for every thousand dol- 
lars of insurance. 

As a rule, the companies are also un- 


willing to write a restrictive clause of 
any sort into their policies where an 
aviator happens to be an applicant for 
insurance. 


Inquiry for an Airchute Manufacturer 


Mr. Davidson attempted to get insur- 
ance without the extra premium charges 
for one of his clients, Leslie Leroy Irvin, 
a manufacturer of airchutes, and was 
turned down by all of the insurance 
companies except one. Irvin was willing 
to take the insurance with death benefit 
in flying accident eliminated. 

The law in New York State says that 
no restrictions can be put in a policy be- 
yond a period of two years. This makes 
it doubly hard for a person who flies to 
secure insurance that would protect him 
against accidental death. 


The Oklahoma Life 


The Oklahoma Life will insure a per- 
son who flies regularly without charging 
an extra premium. This company has a 
rider, however, eliminating the payment 
of the face of the policy in the event of 
death caused by flying. It offers avi- 
ators and those who fly now and then 
a Twenty-Pay Life or a Twenty Year 
Endowment at the regular rates. 

The Connecticut General also has of- 


(Continued on page 6) 
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This is taken from the cover page 
of a booklet we have just issued 
= which is a timely piece of adver- 
vy ae tising that will be found to be 
of especial value to brokers 


We who desire to stimulate 
shall their life insurance busi- 
be glad 


ness during the sum- 
a“ mer months by cir- 
cularizing. 


to furnish 
a reasonable ” a 
supply of these c 
“Through Tickets” 
to brokers who would 
like to try them out as 
suggested. 


In any event, if you are not acquainted with M. & H. 
Service, try it with your next case. It is a “Through 
Ticket” to commissions. 


McWILLIAM & HYDE 
General Agents 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 
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High Disability Charge 
Should Not Be Feared 


M. A. LINTON’S PLEA IN LONDON 





Provident Mutual Vice-President Told 
World Actuaries of Danger in 
Inadequate Premiums 





That actuaries should look disability 
facts in the face and not be afraid to 
charge adequate premiums for clauses so 
potent with dangerous possibilities of 
risk was the crux of a talk made before 
the International Congress of Actuaries 


by M. A. Linton, vice-president of ba 
Provident Mutual, in a discussion of lis- 
ability insurance. The _ stenographer's 
notes of the discussion, just es ms 
this country, quote Mr. Linton as fol- 
"he President and gentlemen of the 
Congress: The American agency SyS- 
tem has played an important part in the 
development of disability insurance - 
America. The aggressive character 0 
the agency force has brought the a. 
ary face to face with problems a 
perhaps he would gladly have avoided. 
He has been asked to compute premi- 
ums for benefits for which there is no 
adequate statistical basis. This has been 
pointed out in several of the papers 
read here. 
Demand for Broad Coverage 


For the waiver of premium benefit 
there is a reasonable statistical basis. 
When, however, to that benefit is added 
a substantial disability income which 
may continue for life, we have a benefit 
which is quite different from the mere 
waiver of the premium. This disability 
income benefit has caught the imagina- 
tion of the agency force and of the in- 
suring public in the United States and 
Canada. They see in total and perma- 
nent disability a living death that may 
be worse than death itself. In conse- 
quence, the companies have faced an 
almost irresistible demand to grant an 
extremely broad disability coverage. 

What are the guide posts which have 
directed the actuary in computing the 
premiums for these new benefits? You 
will recall that the Lord Mayor referred 
to our craft as a mysterious one; and 
that Mr. Begault in his opening address, 
stressed the importance of a scientific 
basis as compared with an empirical ba- 
sis for the calculations of our rates. It 
is well for us as actuaries to face the 
facts, and in the field of disability bene- 
fits not to think of ourselves more high- 
ly than we ought. We have a. magnifi- 
cent set of complicated disability for- 
mulae. However, when we delve down 
to bedrock we find that these formulae 
Test upon a rather insecure foundation. 
As was mentioned yesterday in connec- 
tion with social insurance, the actuary is 
frequently called upon to make an “edu- 
cated guess.” That phrase applies with 
great force to the problem of adequate 
disability rates. 


The Older Lives 


_ Arthur Hunter has summarized in an 
Interesting way the wide variations that 
may be experienced by companies under 
Various clauses which are in use in 
America. The adequacy of the disabil- 
ity premium is dependent not only upon 
objective occurrences, but also upon the 
subjective problem of the mannef in 
which claims are handled by the home 
office officials, 
_A field in which our disability statis- 
hes are quite meagre, is that of the ad- 
vanced years of age. We have had but 
little experience in America which would 
fnable us to assess accurately the value 
of the disability benefit after the policy- 
Older has attained, say fifty-five years 
®t age. In many instances it will be dif- 
ficult to differentiate between senility as 
“ntemplated by the terms of the policy. 
8 a policyholder approaches age sixty 
¢' Sixty-five there is a large incentive 
or him to attempt to prove that he is 


(Continued on page 12) 








FORGE THE CHAIN 
OF 


PARTNERSHIP 


Two or more individuals in business together are said 
to be partners. They share profits and losses and each 
labors for the goed of the other. 


So far so good. 


What if one dies and it is necessary to disrupt 
the business in order to liquidate his estate 
and satisfy the claims of his heirs? 


A PARTNERSHIP Life Insurance Policy, 
covering the life of each individual in 
favor of the other. would provide funds, 
save the business and perHaps leave a sur- 
plus for the lean days of reorganization. 
This would make the partnership real and 
complete. 


The Prudential’s Ordinary Agencies, 
found in all larger centers of popu- 
lation, offer a full line of attractive 
low-cost Partnership Insurance Poli- 
cies and invite the attention of Brokers 
to this service. 


The Prudential 


arena’ Insurance Company of America 


GIBRALTAR.” 


re . 
PRUDENTIAL 3S 


= 


Home Office: Newark, New Jersey 





Epwarp D. Durrietp, President 








Dunham Sees General 
Adoption of A. M. Table 


VIEWS OF CONNECTICUT DEPT. 





Gives Digest of What Legislature of This 
State Has Done Relative to Life 
Insurance Changes 





In his annual report Commissioner 
Dunham of Connecticut tells of the 
spread to various states of the American 
Men Table and prophesies a nation-wide 
movement for its adoption. Along this 
line the commissioner says: 

“The number of insurance bills con- 
sidered by the Legislature at its 1927 
session was much larger than usual. 
Probably the most notable bill passed is 
that which amended the life insurance 
valuation laws by providing that ‘any 
company may adopt as a legal minimum 
standard the American Men Ultimate 
Table of Mortality with 314% per an- 
num interest for contracts issued on or 
after January 1, 1928’ This action of 
the Legislature has resulted in national 
comment. By taking this step, the Con- 
necticut legislature has taken the lead in 
a movement which will probably result 
in the acceptance of this new mortality 
table as a Jegal standard by all states. 
Since the bill was passed by the Connec- 
ticut legislature, this table has been made 
legal by the Dominion of Canada, and 
the insurance commissioner of Indiana 
has authorized it by ruling. The commis- 
sioners of two other states have peti- 
tioned their Attorney Generals requesting 
information as to whether or not the 
table can be made legal by them, by 
ruling. 

“While this bill will have no immedi- 
ate effect on the Connecticut companies, 
inasmuch as they must use a valuation 
standard which is acceptable to forty- 
eight states, it is important in that it ap- 
parently has begun a nation-wide move- 
ment for a mortality table which is ad- 
mittedly much closer to the actual, mor- 
tality than the table prescribed by the 
present laws.” 


‘Date of Filing Tax Returns 


In discussing legislation passed by the 
Connecticut legislature, Commissioner 
Dunham said in part: 

“Several bills were passed changing 
somewhat the procedure of the Insurance 
Department. The date of filing tax re- 
turns has been changed from January 
3lst to March Ist. The complexity of 
the business, especially the fire insurance 
business, caused by the great amount of 
reinsurance in force at the present time, 
has made it practically impossible for a 
large company to secure accurate tax 
figures on January 31st. It has been of 
no advantage to the Department to have 
tax returns at this early date, inasmuch 
as they had to be checked with the an- 
nual statements, which are not required 
until March Ist. Hence the Department 
has been perfectly willing to endorse this 
change, giving the companies more time 
to file their returns. 

“The date of issuing company licenses 
and agents’ licenses has also been 
changed from April Ist until May Ist. 
This has been done in order to enable 
the Department to have sufficient time 
to audit carefully all annual statements 
filed with it before the time for renewal 
of license. Annual statements are due 
on March Ist, and this new bill gives 
the Department two months in which 
time it will be able to audit the state- 
ments of the 450 companies licensed here 
before it is necessary to decide whether 
or not to re-license. Agents’ licenses 
naturally must expire on the same date 
as the Company licenses. 

“The law. regarding the filing of an- 


nual statements has been simplified. Up 


to the present time there have been sep- 
arate laws with separate provisions for 
each class of insurance carriers. These 
laws have been repealed and a single 
statute has been passed which requires 
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all companies to file.an annual statement 
in such form and in such detail as is 
required by the Insurance Commissioner. 


Reserves 


“One of the most important acts of 
legislation was the passage of the fol- 
lowing bill: re 

Each company, corporation or association 
transacting the business of insurance in this 
state, shall, at all times, maintain reserves 
equal in amount to its liability under all its 
policy contracts, as the same shall be com- 
puted in accordance with the provisions of the 
general statutes of this state or with the re- 
quirements of the Insurance Commissioner, 
adopted upon reasonable consideration of as- 
certained experience for the purpose of ade- 
quately protecting the insured or securing the 
solvency of such company, corporation or asso- 
ciation. 

It had been found by the Department 
that there was an entire absence of stat- 
utory requirement for several forms of 
reserves, which were clearly liabilities, 
and recognized as such by the companies. 
The changing conditions of the insurance 
business continuously require the setting 
up of reserves for different purposes, and 
to take care of such conditions the pres- 
ent law was passed. 

“Certain other laws no longer required 
were repealed in connection with this, 
notably the law providing for the compu- 
tation of loss reserve on liability and 
compensation business, which has, for 
some tirne, produced admittedly incorrect 
reserves. 

Investments 

“The present investment law for life 
insurance companies prohibits them from 
buying the stocks of any manufacturing 
companies. Under a ruling of the Attor- 
ney General, it was held that companies 
engaged in the manufacture of electrical 
power were manufacturing companies as 
regards this section. Recognizing the de- 
sirability of many public utility stocks, 
especially preferred stocks as _ invest- 
ments, the Legislature has amended the 
law so that life companies may invest in 
the stocks of any electric or gas com- 
panies which have continuously paid a 
dividend of at least 4% on all outstand- 
ing stock for the five years next prior to 
the date of purchase. 

“A slight amendment was made to the 
law regarding Fraternal Benefit Societies. 
Under the present law, Fraternal Benefit 
Societies may insure only children of 
their own members in the Juvenile Divi- 
sion. This law has been changed so as 
to permit them to insure any child de- 
pendent upon a member for support. 





PREMIUM EXTENSIONS 





Lincoln National Life Comments on This 
Subject: Must Be Initial Cash 
Deposits 





In discussing the Lincoln Nationals 
new premium extension system that com- 
pany says: 

“The ‘extension habit’ has a bad effect 
on the policyholder, the ultimate conse- 
quence being loss of the appreciation of 
the value of life insurance protection 
with resultant lapse; this means for 
agent—cessation of renewal income.” 

“When an individual contracts to de- 
posit a certain amount each year for in- 
surance protection and is permitted to 
have three months’ extension of time 
without obligation to make the deposit 
at the end of the three-month period, 
and then lapses the policy without mak- 
ing a payment of any kind when the ex- 
tended due date arrives, it is natural that, 
in the estimation of such an individual, 
the value of life insurance will decline.” 

“The company does not encourage the 
practice of extending time for payment of 
premiums and it is not obligatory on the 
Company to accept all applications for 
extension. It may reject an application 
if it sees fit. It is expected that the 
agent will not suggest an extension ar- 
rangement where there is any possibil- 
ity of the policyholder being able to pay 
the premium, and he should at all times 
keep in the foreground the idea of the 
making of premium deposits regularly.” 

“Your attention is called in particular 
to the fact that there must be an initial 
cash deposit and that the premium is due, 
on the extended due date, without grace.” 


PEN SKETCHES 





How a British Writer Was Impressed By 
Rhodes Henderson, Manes, Palme 


and Schweer 





A feature writer of “The Policy Hold- 
er,” a British insurance paper, gives some 
pen sketches of some of the actuaries 
who attended the International Congress, 
which are reproduced herewith. 

Edward E. Rhodes, President of Act- 
uarial Congress of America: “But of 
all the orators, I think Mr. Edward E. 
Rhodes of America was perhaps hardest 
to beat. Grey and wise and determined, 
he said little. Yet that little conveyed 
hints of much thinking. He defies glam- 
our:*the best in human affairs is that 
which endures best. He raised his glass 
to the welfare and success of the Insti- 
tute of Actuaries, and the Faculty of 
Actuaries in Scotland. Sir Joseph Burn 
replied briefly and happily on behalf of 
the Institute. Mr. Hill Stewart for the 
Faculty, the latter gentleman quietly 
mentioning Mr. Rhodes as representing 
the actuarial thought of a land of one 
hundred and twenty millions of people. 
Closing words from the president. The 
artillery bandsmen struck a note that 
brought us all to our feet, the chant of 
the English wherever they meet or part. 
The congress in London was over.” 

Sven Palme of Sweden: “He is of 
burly build, and an accomplished linguist. 
At the dinner, with five stars of chivalry 
on his coat and additional insignia rib- 
boned from his neck, he had the mien of 
a monarch. And he spoke perfect Eng- 











What’s Ahead ? 


states. 








If the answer does not satisfy, learn the advantages of a 

contract with Fidelity. More than 36,000 direct leads a 

year from Head Office lead service. 

Fidelity is a low net-cost Company, operating in forty 

Full level net premium reserve basis. 

$350,000,000 insurance in force—growing rapidly 
Write for our booklet ‘‘What’s ahead ?’’ 


The Fidelity Mutual Life Insurance Company 
WALTER LeMAR TALBOT, President 


Over 


PHILADELPHIA 











lish. He declared actuaries to be the 
most efficient force available for the de- 
velopment of large social improvements.” 

Robert Henderson, Equitable Society: 
“Mr. Henderson’s mental force and re- 
sonant elocution swept through the coun- 
cil chamber like a mountain breeze. He 
pointed out that the insurance of a group 
of workpeople did not forbid individual 
medical examinations, but all the lives 
or none had to be accepted.” 

Dr. Schweer of Germany: “He has a 
pleasant delivery revealing the true 
amenity of the German language.” 

Dr. Manes of Germany: “He light- 
ened the labors of the congress by giv- 
ing his remarks in three languages in 
quick succession.” 


NEW BANKERS LIFE CLUB 

The President’s Premier Club is a new 
Bankers Life honor organization, the 
personal club of President Gerard.§. 
Nollen. Ninteen twenty-seven is the 
first year of its existence. It supplants 
the Gold Medal Club and _ has higher 
qualification requirements than its pre- 
decessor. 





The Erie Life Underwriters Associa- 
tion of Erie, Pa., will hold its first an- 
nual outing at Waterford, Pa., August 
12. A. C. Young heads the committee 
in charge of the outing program. 

















The JOHN HANCOCK SIGNATURE 7 





Business Card Used By First John 
Hancock Agent 





PTAHE picture reproduced in this connec- 
tion is of a business card used by Albert 
L. Murdock who was the organizer and first 
General Agent of the John Hancock Mutual 
Life. When Mr. Murdock became interested 
in the project of a new life insurance com- 
pany during Civil War times, he incorpo- 
rated under the name and signature of John 
Hancock, the first Governor of Massachu- 
setts and the first signer of the Declaration 
of Independence. 
The new company was chartered in 186? 
in the same Civil War times and the charter 


was approved by Governor John A. Andrew. 
Naturally Mr. Murdock thought of the Declaration of Independence in connection with John Hancock 
and independence in connection with life insurance. Hence he made use of John Trumbull’s famous 
painting, now in the rotunda of the Capitol at Washington, as a means of introduction to the inde- 
pendence which he had fostered through the medium of John Hancock insurance. 

During 64 years since the granting of this charter the John Hancock Mutual Life has made use of 
the John Hancock signature on its policies, letterheads, literature and all advertisements issued by 
the company and for many years the company has offered to supply facsimiles of the Declarationof 
Independence. Thousands of Americans and others interested in American history have taken advat 
tage of this offer to secure copies of the famous document. 

So far as known at the present time the John Hancock Company is the only source from which cot 
rect copies of the Declaration can be obtained freely and without restriction by any American oF by 
anyone interested in America. Much water has passed through the mill since Murdock obtained Gov- 
ernor Andrew’s signature to the Company’s charter, but the Declaration of Independence goes on for- 
ever and John Hancock’s signature has brought independence to millions of homes. 


————— 
———— 

















927 


tl 





a new 
, the 
rd.§. 
5 the 
yplants 
higher 
S pre- 


ssocia- 
rst an- 
August 
imittee 


ll 


nnec- 
\Ibert 
d first 
utual 
rested 
com- 
“orpo- 
John 
sachu- 
ration 


1 1862 
harter 
ndrew. 
uncock 
amous 
a inde- 


use of 
ied by 
tion of 
advan- 


ich col 
n or by 
d Gov- 


on for- 


—— 





August 5, 1927 


— 








Page 


5 





——— 





her 16-Story Addition 
For Travelers Companies 


FACES OLD CITY HALL SQUARE 





Company Now Has in Its Group of 
Buildings Eighteen Acres of Floor 
Space; 5,700 Employes 





Plans have been drawn and construc- 
tion work will soon start on a sixteen- 
story building, an addition to the home 
ofice buildings of the three Travelers 
companies. It will accommodate 2,000 
additional employes at Hartford. The 
companies already have in their group of 
buildings eighteen acres of floor space 
and some 5,700 employes. The new 
building will provide five additional acres 
and its construction comes just after 














New Travelers Addition 


other new buildings and additions have 
been completed which added six acres 
during the past two years. 

The new building will adjoin an elev- 
en-story building that now houses the 
‘Various divisions of the Compensation 
and Liability Department of the com- 
pany and also the various divisions of 
the Travelers Indemnity and the Trav- 
elers Fire. The latter company will 
Move into the upper floors of the new 
building and the Compensation and Lia- 
bility Division will expand into the other 
‘floors. The Hartford branch office will 
occupy the lower floors. The building 
's to face the square containing the old 
City Hall and post office in the center 
of the city. 
eae City Hall, once, the state capitol 
uilding of Connecticut, was designed by 
Charles Bulfinch, famous early American 
architect, Preserved by the city of Hart- 
ig as a relic it was reproduced at 
he Sesquicentennial in Philadelphia last 
year as the Connecticut State Building. 
oh new Travelers building has been 
designed with an eye to fitting into the 
sg of which this old City Hall is the 
ee €r. Similar architectural lines have 
io y pooptes to fit the taller building 
“ t € same materials will be used— 
a “be bgp below, red brick for the 
i Shatt of the building, and white 
mestone for the order above. 





‘ DARBY A. DAY TO SPEAK 
Line annual convention of the Old 
Mil * whic hwill be held partly at 
Wis " ee and partly at Lake Geneva, 
i rom August 23 to 25, Darby A. 
tral Le! agent of the Union Cen- 
Ue, will be the principal speaker. 





Court Refuses to Uphold 
Snyder Insurance Plea 


JUDGE CRAIN REVIEWS CASE 


Counsel for Widow of Slain Editor 
Contended Action at Law Should Be 
Brought by Prudential 








Supreme Court Justice Crain last week 
denied the application of Mrs. Ruth Sny- 
der, now under sentence at Sing Sing 
prison for the murder of her husband, 
Albert Snyder, to dismiss the complaint 
of The Prudential which seeks to can- 
cel the $95,000 policies on the latter’s 
life on the ground that Snyder did not 
know he was applying for them and 
never received the policies. 

In the affidavit filed by Edgar F. Haz- 
elton, counsel for Mrs. Snyder, the con- 
tention was made that the facts did not 
warrant a proceeding in equity, and that 
“no exceptional circumstances are al- 
leged or shown in the complaint as to 
why it was necessary for the plaintiff 
to institute the action.” It was further 
contended that an action at law should 
be brought, and that the case should be 
heard by a jury instead of a judge sit- 
ting in equity. 

The Prudential took the position that 
the suit was not instituted to rescind the 
policies, because they were obtained by 
fraudulent misrepresentations, but be- 
cause the policies never had any incep- 
tion; and that relief in equity was sought 
by the company on the ground that no 
contract was ever made with Snyder, 
and that the applications were secured 
by Snyder’s wife. 

The complaint, in addition to a request 
for the cancellation of the policies, asked 
for an injunction restraining Mrs. Sny- 
der from transferring or disposing of the 
policies to some other person who might 
make a claim for them. Counsel for The 
Prudential declared the company’s inten- 
tion to take testimony from Henry Judd 
Gray to aid its case. It is thought, how- 
ever, that counsel for Gray will not allow 
Gray to testify against Mrs. Snyder 
since it is only a matter of life insurance, 
and not his own life, that is involved. 


What Judge Said 


Justice Crain in refusing to dismiss 
the complaint said: 

“The plaintiff cannot sue at law, and 
if it cannot sustain an action for equi- 
table relief it may be compelled to wait 
a prolonged and indefinite length of time 
without ability to procure an adjudica- 
tion on the question of the validity of the 
policies as contract obligations, with the 
attendant necessity of setting aside, to 
its detriment during that period, the 
amouns which would be payable under 
the policies if adjudged to be contracts 
binding upon it. This is a consequence 
from which the plaintiff is in a measure 
relieved if allowed to maintain the pres- 
ent action. These considerations lead to 
a denial of the motion.” 

No administrator for the Albert Sny- 
der estate has yet been named, but it is 
understood that The Prudential will 
make him a party to the suit as soon 
as he is named. It is not thought that a 
decision on the case can be obtained 
until some time next Fall. 





W. J. TULLY BACK 
Senator William J. Tully, former head 
of the legal department of the Metropoli- 
tan Life, has 
around the world. 





COLLEGE ENDOWMENT POLICIES 


The graduating class of the Goucher 
College of Baltimore has taken eleven 
endowment policies in the Penn Mutual 
for $1,000 each, all of them in favor of 
the college, and at maturity they will 
establish a fund to be known as the 
Katherine Jeanne Gallagher Fund. The 
policies were issued through the agency 
of Wootton & Addison in Baltimore, 
under a plan worked out by Miss Char- 
lotte Bush, the class president and Miss 
Cornelia Eddy, class treasurer. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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Service. 


Term insurance does not count. 
quarterly business is credited $500 and $250, per 
$1000, only as each premium instalment is paid. 


Is it any wonder that, meas- 
ured by usual standards, 
Nylic agents are indust- 


rious, persistent, satis- 
fied and happy? 3.0228 a 
; x aes 
—, “Bail 


Club membership helps the agent’s 
mental attitude and his profes- 
sicnal equipment, while the 
larger production helps his 
pocket-book. 
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“NYLIC-CLUBS-- 


THIRTY YEARS AGO the New York 
Life founded its D. S. O., the $200,000 
CLUB, as an incentive to Distinguished 
It also provides every candi- 
date with a definite, minimum, self- im- 
posed task and yard-stick. 


Every year since its foundation this Club. has 


played an important part in the growth of hund- 
reds of earnest agents. 


Its greatest service has bee.1 to inspire average agents to reach, 
and remain on, a plane of success. 


Last year 930 Nylic agents qualified for the $200,000 CLUB 
with a total paid production of over 312 Millions and 236 of 
these agents paid for $400,000 or more. 


The CLUB has grown so large that the TOP CLUB, 
requiring a minimum of $400,000, has recently been 
established. 


To those capable of still bigger things the TOP CLUB 
offers another incentive of LEADERSHIP with special 
honor-rewards of the Presidency, 5 Vice-Presidencies- 
At-Large and 12 Departmental Vice-Presidencies for 
those who head the great list. 


Annual Educational Conferences for Club members 


‘furnish inspiration as well as practical sales-and-service 
information. 


old Madison Square Garden 


346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY, President 
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Canada Companies 
And Aviation 


(Continued from page 1) 


fered a policy of this sort based on the 
term idea and not renewable after two 
years. The United States Life insured 
Lindbergh on his present tour. 

The Canadian companies have had 
more experience with flyers than have 
the American companies. Some Cana- 
dian companies will accept an aviation 
risk, charging an extra premium. As 
far back as two years ago the insurance 
companies of Canada showed a willing- 
ness to accept applications from flyers, 
although for the most part they were 
fairly cautious and investigated thor- 
oughly each case they were asked to in- 
sure. 

“It is our practice,” writes the assist- 
ant actuary of the Crown Life of Can- 
ada, “in all cases where the applicant 
advises that he is in the habit of flying 
frequently to issue the policy with a lim- 
itation in the amount of insurance which 
limitation provides that in the event of 
death as a result of engaging in aero- 
nautics the amount payable shall be lim- 
ited to the return of the premiums paid 
at the rate of 5% compound interest. 
Under exceptional circumstances we oc- 
casionally issue a policy upon more fav- 
orable terms. It would, of course, de- 
pend upon the nature of the flights, 
whether the plane is a commercial one 
operated by an expert pilot under the 
best conditions or whether the aero- 
plane is operated by the insured, the 
amount of his experience and the type 
of plane.” 

The following letter from another 
prominent Canadian company written to 
Mr. Davidson in answer to his request 
for their terms on aviation risks is in- 
teresting as showing how they limited 
the flights to two or three a week. 

“This company may be prepared to is- 
sue a limited amount of insurance on 
the Twenty Payment Life or Twenty 
Year Endowment plan to a man who 
does a small amount of flying (two or 
three times a week) subject to a lien 
against the moneys payable under the 
policy in case of death as a result di- 
rectly or indirectly of making a flight in 
an aeroplane of 75% of the face of the 
policy.” 


Digest of Position of Canadian Com- 
panies 


Another Canadian company stated that 
it had just made a quotation for insur- 
ance of aviators and was prepared to 
consider applicants for insurance on the 
basis of a Twenty Year Endowment plan 
with an extra premium of $50-per $1,000 
to decrease at the rate of $2.50 annually. 
On this basis the company would con- 
sider a limited amount of insurance on 
one life only. 

Following are some of the Canadian 
companies underwriting aviation risks 
and the terms upon which they will ac- 
cept applications from those who’ fly. 

Confederation Life, Toronto: No extra 
premium but death from aviation would 
limit the policy to the reserve. The re- 
serve is slightly larger than the cash 
value. Requires extra rate even though 
death from flights would limit the policy 
to the premiums paid with interest. 

Crown Life, Toronto: Return of pre- 
miums plus 5% compound interest. 

Dominion Life, Waterloo: Not over 
$5,000—Twenty Year Endowment extra 
premium $50 per thousand, decreasing 
$2.50 per year. 

Great Western Life, Winnipeg: In- 
sures members of Canadian Air Force. 
If death results from aeronautics ser- 
vice within five years from date of issue, 
the company will pay 25%. 

‘Monarch Life, Winnipeg: Death from 
aviation within one year—30% of face 
value of policy. Much longer than one 
year if applicant flys frequently. 

Montreal Life, Montreal: Death from 
aviation will pay premiums with 6% in- 
terest. Such amount not to exceed the 
face of the policy. 

Mutual Life, Waterloo, Ont.: Twenty 


. ing. 











Opportunity For the ‘‘Right Man’”’ 


If you are ABSOLUTELY CERTAIN that you can build up a 
large line of surplus and brokerage business in a new and aggressive 
New York City agency for a very popular Life Insurance company, it 
may be to your great advantage to answer 
write unless you’re sure you can “put it over.” 


THE EASTERN UNDERWRITER, 
110 Fulton Street, New York, N. Y. 


this advertisement. Don’t 
Address “Right Man,” 
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proposition. 
Address, 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 


























Year Endowment — event of death 
through aviation a lien of 90% reducing 
one-fifteenth each year—no lien after 
fifteenth year. 

North American Life, Toronto: 
turn of premiums only. 


Re- 


American Attitude 


The attitude of the American insur- 
ance companies to aviation business has 
been one of extreme caution. One com- 
pany states that it “does not accept the 
risk on the life of an insured while fly- 
However, we will issue a_ policy 
carrying a rider to that effect. It would 
be acceptable on either a Twenty Pay 
Life or a Twenty Year Endowment.” 

A Philadelphia company writes that it 
cannot consider issuing a policy to an 
aviator who is in the habit of “indulging 
in stunts or trick flying.” In fact, not 
a few companies, in answering Mr. Da- 


vidson, stated that they were opposed to 
granting insurance to persons who in- 
dulged in trick flying. 

This attitude on the part of the com- 
panies is significant in view of the fact 
that Col. Lindbergh who was recently 
insured through the United States Life 
will perform all manner of “stunts” in 
his forthcoming tour of the country. 
The kind of flying that Lindbergh does 


is attended by danger and on four dif-° 


ferent occasions in the past he has been 
compelled to resort to the use of an air- 
chute, abandoning his plane in mid-air 
after it had become impaired. 


Mr. Davidson’s correspondence with 
the various American companies shows 
that his client, Mr. Irvin, made repeated 
unsuccessful attempts to secure insur- 
ance. One of the companies considering 
his application seemed to view it in a 
favorable light but added: “We are un- 








figures. 


December 31st 


who might be. 
touch with him. 








OUR PROGRESS— 
YOUR OPPORTUNITY 


N recent years The Guardian has experienced a rapid 
growth, the extent of which is suggested in the following 


New Business Paid For $35,431,368 
Business in Force on 


Progress such as this is evidence of the efficiency and pro- 
ductivity of the methods provided for our field force. 

We have openings at present for managers in several estab- 
lished territories where we are making plans for development 
consistent with our general increases. 


This may be your opportunity, especially if your training, past 
record and personal finances equip you for managership of an 
established agency. Write in confidence, stating your age, his- 
tory and territory preferred. All details must be given in your 
letter. If not interested yourself, perhaps you know someone 
We'd appreciate it if you would put us in 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 
Founded 1860 under the Laws of the State of New York 


50 UNION SQUARE, NEW YORK 


1922 1926 


$ 71,812,005 


$206,310,800 $333,042,886 
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der the impression that he jumps with 
a parachute occasionally.” 

At this time Mr. Irvin was attempting 
to get some recognition from the gov. 
ernment for his airchute and demon. 
strated it by jumping from his plane 
In his signed statement to the insurance 
company, however, he stated that he 
does not do so and will not do so “ex. 
cept in the event of accident for the 
purpose of saving my life.” 

The Travelers issued a policy on the 
life of Mr. Irvin on September 10, 1925, 
but the exact amount of the insurance 
was not disclosed. The policy was writ- 
ten in Buffalo. Application was made 
by Mr. Irvin to the New York Life in 
September, 1925, for life insurance. At 
the same time, he states, he was ex- 
amined for the Equitable and the Tray. 
elers. It is understood he got a $250 
Equitable policy rated up. 

In one of his applications for insur- 
ance Mr. Irvin stated that he had been 
flying since 1913 and that he had never 
received an accidental injury. He wrote: 
“IT do no jumping and do not contem- 
plate doing any.” 

“Being the inventor of the Irvin Air. 
chute,” he continues, “the parachute 
which has been adopted by this govern- 
ment and the British government, I al- 
ways wear this safety device when fly- 
ing. I can understand why in- 
surance companies would charge a high. 
er rate for army men and mail pilots 
who must fly under every kind of weath- 
er condition, but I cannot understand 
why one in my position.” 

New York Evening Post Quotes Rates 

Following are some American compan- 
ies writing aviation business together 
with their rates, according to a table 
printed in the New York “Evening 
Post”: 

A list of the American companies and 
the rates they offer follow: 


. Amount 
Policy — extra 
Name of company limit per $1,000 
John Hancock ........ $10,000 $25 
PRUGCHTIAL® a wieceaiee ac ; 25 
New Vorkvlhites. oi... 2,500 
UGANG ISHS is: o'a.sicicisccctaccs 5,000 
Lincoln National Life.. 25 
POE AGO. kee cece 25 
Springfield Life ....... 50,000 25 
Capital Life, Denver... 25 
United States Life..... 25,000 25 
Western States Life.... 25 
Western Union Life... 25 





CHURCHELL SUCCEEDS BURBANK 





Appointed General Agent For Aetna 
Life in Kentucky; Member of 
Herrick & Churchell Agency in 

Syracuse 

G. Russell Churchell, of Herrick & 
Churchell, general agents of the Aetna 
Life at Syracuse, succeeds the late 5. 
M. Burbank, general agent for Kentucky. 
Mr. Churchell, whose appointment be 
comes effective September 1, was born 
near Syracuse. He began as_ special 
agent there in 1911. 

When K. A. Luther was appointed 
general agent for the company at Bos: 
ton in 1919 Mr. Churchell was made ty 
manager of the Syracuse agency. In 
this position in addition to certain office 
duties, he was charged with the securing 
and training of agents. On November 


1, 1923, he was made a member of the 
firm of Herrick & Churchell to succeé 
Wells & Herrick in charge of the Sy 
cuse agency. 





A. J. FRITH HERE 

A. J. Frith, manager of the Travelers 
life, accident and group department ™ 
Southern California, was in New “a 
for several days this week. Mr. Frit 
was manager of the companys ite, 
health and accident department here ™ 
til several months ago, when he move 
to Los Angeles. 
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Took Years to Make 
War Risk Payments 


RELATIVES DIE IN MEANTIME 





Lithuanian’s Case Shows What Vet- 
eran’s Bureau Is Up Against in 
Locating Beneficiaries 
The trouble which the United States 
Veteran's Bureau has in paying some 
war risk insurance claims is illustrated 
in a recent letter which was sent by the 
Comptroller General of the United States 
to Frank T. Hines, director of the Bu- 
reau. The soldier who died was Ignos 
Dumblauskv, a Lithuanian, and the point 
at issue had to do with an interpretation 
of the phrase “awards in course of pay- 
ment,” in Section 303 of the World War 
Vetcran’s Act. The decision made by 
the Comptroller General is a technical 
one of minor interest to the insurance 
fraternity, but what will interest insur- 
ance men is the difficulty the Bureau 
has in finding to whom to make death 
payments following the death of some of 

these insured World War veterans. 

This is explained by the Comptroller 
General in part as follows: 

“Ignos Dumblausky applied in service 
for $10,000 term insurance for which he 
designated an alleged stepsister. Fol- 
lowing the veteran’s death at a time 
when the insurance was in force, the 
Bureau instituted an investigation, as 
the result of which it was apparent that 
the person designated was a cousin and 
not a stepsister and so did not come 
within the permitted class of beneficia- 
res for yearly renewable term insurance. 
The Bureau then undertook by mailing 
of proper forms, and by other means, 
to ascertain those relatives surviving the 
insired who were within the permitted 
class of beneficiaries in order to deter- 
mine a proper distribution of the term 
insuranc as provided for under Section 
402 of the War Risk Insurance Act, as 
amended. 

Family Is Located 

“One of the Bureau forms. Form 541, 
was executed in March, 1922, and indi- 
cated that the veteran was a resident of 
New Jersey and was survived by a 
father, mother, brother and a sister, but 
the form was not sufficient to show 
whether the sister was still living. No 
award was made of the insurance in any 
amount at this time, but a further inves- 
tigation was conducted and after a lone 
‘orrespondence covering approximately 
three years with the authorities of the 
Lithuanian Legation, evidence was re- 
ceived which indicated that the state of 
tesidence of the veteran was not New 
Jersey, but New York, and that the vet- 
eran was survived by a father, mother, 
three sisters and one brother. 

At that time it appeared’ that the 
mother had died on April 4, 1923, and 
that one of the sisters had died on Feb- 
mary 6, 1919. Incidentally, it was then 
discovered that the age of the veteran 
had not been correctly stated on his ap- 
Dlication for insurance so that the pre- 
mums which were paid by him while in 
Service were not sufficient to have cov- 
ered $10,000 insurance, but were only 
enough to cover $9,955. ; 


P yen discovery of authentic evidence 
th ~ the surviving relatives and as to 
_— s State of residence, the Bu- 
ad aproreeded to send to the surviving 
la question the necessary affi- 
ans te proof of their respective 
hen: namely, Bureau Forms 514, and 
, ..orms were not returned complete- 
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ee ahs 1925. It was determined, how- 
ie a inasmuch as the mother of the 
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oh eath and inasmuch as a sister, 
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ANOTHER ONWARD MARCH YEAR 


Total of new Life Insurance issued, increased and restored 
(paid for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in which this 
Company has shown a gain in new paid-for business over 


the preceding year. 


The total of life insurance in force on December 31, 1926, 


$909,479,363 


RAEI EE 


Bankers Life Company 
GERARD S. NOLLEN, President 


was: 


Established 1879 


Des Moines, Iowa 
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Act, as amended, be regarded as in 
course of payment in the light of your 
two decisions in the Matchett case and 
of your decision in the Blaney case here- 
inbefore cited. 

“In all three of these decisions you 
enunciated the principle that if an 
award of the insurance due subsequent 
to the veteran’s death had been paid, 
even to the extent of one instalment, to 


-certain of the distributees entitled there- 


to and the other awards had been with- 
held for various reasons specifically pre- 
sented in the three opinions in question, 
then the awards might be regarded as 
an entirety and distribution made on the 
theory that the insurance was in course 
of payment. In the present case as dis- 
tinguished from the cases cited, the Bu- 
reau in fact had made an award only of 
the accrued insurance due to two of the 
distribuees, who, while surviving the vet- 
eran have since died, and no distribution 
of the insurance on the basis of the in- 
stalments remaining after the death of 
these distributees had been made or even 
attempted prior to March 4, 1925. 


“Your decision, therefore, is requested 
whether or not the Bureau may regard 
this insurance as in course of pavment 
in order now to permit a distribution to 
the persons entitled without regard to 
Section 303 of the World War Veterans’ 
Act on the theory that the insurance was 
in course of payment by reason of 
awards running on March 4, 1925, when 
all that had been awarded prior to that 
date was onlv an accrued sum due the 
estate of two beneficiaries, who, while 


200 $1,000,000 PRODUCERS 





So Says National Association of Life 
Underwriters In Announcing Round 
Table Discussion 
Convention plans are now being made 
for “The Million Dollar Round Table.” 
Only those underwriters who are willing 
to go on record as having paid for at 
least $1,000,000 of business during the 
calendar year of 1926 or up to October 
1, 1927, will be admitted to this special 
group meeting. Group insurance is not 
to be included in the individual records. 
The session will be informal, with no 
pre-arranged program. The conference 
will last two or three hours and be de- 
voted to ways and means recently used 
by those in attendance in closing big 

cases. 

Invitations to all million dollar pro- 
ducers are now being sent out from Na- 
tional headquarters of the National As- 
sociation, this particular group embrac- 
ing, as it does, approximately 200 men. 





USE BOAT TRAGEDY AS ADV. 

Milwaukee life underwriters made 
good use of the boat tragedy which hap- 
pened at Chicago last week with a heavy 
loss of life in a large jointly run news- 
paper advertisement, pointing out the 
fact of carrying life insurance and pro- 
tecting dependents. 
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surviving the insured have, nevertheless, 
since died, and when no award to any 
one entitled after the death of said de- 
ceased beneficiaries had been attempted.” 








WANTED: 


fidence to: 


|| 110 Fulton Street 








An Assistant Supervisor, life insurance office, writ- 
ine five million a year in New York City and New Jersey. Apply in con- 


Box 1064 
THE EASTERN UNDERWRITER 


New York, N. Y. 

















and call? 


123 William St., New York 





We Want “Hot Weather” Business 


When you’ve just landed a nice big line and it is as hot as 
it can be, why bother chasing all over town in an effort to 
broker a part of the line when we are right at your beck 


We are keeping open house all summer long and you will 
find us maintaining the same high quality of service in the 
hot. sultry days as in the cool brisk days of fall and winter. 


FENSTER-FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 


Beekman 2140-4 








Underwriting Hints 
Contained in Leaflet 


MANY VALUABLE SUGGESTIONS 





Publication Entitled, “Is the Public 
Dumb?”; Written by A. G. Borden, 
Equitable Life Assurance Society 





An interesting leaflet entitled, “Is the 
Public Dumb?” has been issued by Al- 
bert G. Borden, agency instructor of the 
Equitable Life Assurance Society. It 
contains a number of underwriting sug- 
gestions based on common sense and 
have been tested in the field of actual 
experience and are most valuable to 
agents. 

In speaking of dumbness, Mr. Borden 
quotes Robert W. Chambers in one of 
his books where he remarked: “The 
lightning of innovation stupefies the dull; 
ignorance is always suspicious of inno- 
vation—always afraid to put itself on 
record until its mind is made up by 
somebody else.” 

And so, Mr. Borden states, occasion- 
ally you do have the factor of downright 
stupidity to contend. 


Dumbness Poor Salesmanship 


But there is another “answer” to this 
question. There are lots of men who 
are successful in their own particular line 
of business, and yet when a subject such 
as life insurance, with which they are 
unfamiliar, is presented, their minds do 
not seem to function at all. One Equi- 
table manager has often remarked that 
every new idea has to run the gauntlet 
of three conditions: First—It can’t be 
done; Second—it’s agin the Bible; and 
Third—I always thought so. 

While apparently life insurance is at 
least entering on the “I always thought 
so” stage, there are still many men who 
have not yet passed beyond the first or 
second stages. And the life underwriter 
is lacking who does not recognize clear- 
ly this fact; namely, that the public, as 
a whole, is not in the business of life in- 
surance and that many of the simple 
things the life underwriter knows as to 
the merits of life insurance are really 
not understood at all by the average man 
he meets in his selling. He should never, 
therefore, be impatient if his client ap- 
pears to lack comprehension. 

Some of the apparent “dumbness” of 
the public, however, is due to poor sales- 
manship on the part of life insurance 
agents. 


Common Errors of Agents 


Mr. Borden points out a number of 
common errors that are made daily by 
agents. He states that they harm the 
life underwriter because oftentimes they 
prevent a purchase; they harm the 
prospect through his failure to provide 
the life insurance, the future of his 
family or his business may be jeopard- 
ized. 

Some of the errors include the “I” at- 
titude as against the “You” attitude; the 
“Tell” attitude vs. the “Ask”; “Words” 
vs. “Pictures”; “Single Sum” as against 
“Income”; “Premium vs. Deposit,” and 
“Amount Sunk” vs. “Consideration.” 

The character of the language we use, 
says Mr. Borden, and the attitude we 
take with clients influences them favor- 
ably or unfavorably in regard to what 
we are offering. And if at times we are 
apt to be impatient with our prospects 
because they do not instantly appreciate 
the value of our suggestions or recom- 
mendations, let’s stop and realize that 
perhaps to a degree the trouble may be 
of our own making. 





ROGER CLARK PROMOTED 


Roger Clark, son of the late H. A. 
Clark, who was general agent for the 
Northwester Mutual Life at Princeton, 
Ill, for a number of years, has been 
made assistant superintendent of agen- 
cies at the home office. Mr. Clark was 
associated with his father for several 
years and came to the home office of 
company after his father’s death last 
year. 
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Practical Suggestions to Helpthe he 
Book Increase His Income and General Efficiency 


James P. Graham, 


Graham Jr., Brooklyn agent 
Answers of the Aetna Life, 
Burry writes to The Eastern 


Underwriter as fol- 
lows: 

“In your July 19 issue Mr. Edmund 
surry, of Hoey, Ellison & Wendt wrote 
some comments on a previous article 
relating to life insurance and trust in- 
vesments. Since Mr. Burry mentioned 
my name, I am prompted to reply. His 
letter made it clear that he is not in 
accord with my viewpoint, but it does 
not enlighten me on any point raised 
in the original queries.” 

First of all, Mr. Graham emphasizes 
that he is very much in favor of life 
insurance trusts for the protection of 
beneficiaries. Continuing he says: 

“If I may accept as Mr. Burry’s view- 
point the ideas outlined in his artiicle in 
the ‘Magazine of Wall Street,’ I will 
answer from that premise. In that ar- 
ticle he advises a life insurance trust 
arrangement in which a definite sum is 
deposited (about $3,000 at age 40) annu- 
ally for 20 years. $100,000 of life insur- 
ance is secured and the trust company 
pays the premium and invests the bal- 
ance. With each $1,000 increase in the 
investment fund, $1,000 of life insurance 
is dropped. 

“The estimated result in 20 years is 
that the invested fund equals about $30,- 
000 and the interest on this pays the 
premium on the balance of $70,000 life 
insurance, so that no further deposits 
are required. 


SUMMARY 


verbal statement (estimated probabili- 
ties) of a trust company ?’ 

“Mr. Burry also states that the Sea- 
men’s Bank for Savings averaged 4% 
for the past 90 years. If such is the 
case there were some years in which 
they earned only 3%. 

“A statement of Roger Babson, in the 
‘Boston Transcript,’ is pertinent to this 
discussion. He says: 

“Diversification is the basis of the 
soundest method of investing. The point 
I wish to make today is that in diversify- 
ing, consider insurance as a possible in- 
vestment for a portion of your surplus 
funds during 1925. 

“Insurance as an investment is be- 
coming more attractive each day. This 
applies especially to twenty payment life 
and various forms of endowment insur- 
ance which get a fixed sum of money 
on a specified date. ’” 

This discussion had its origin in the 
practice which some trust companies fol- 
low of advising insureds to change limit- 
ed payment and endowment forms to 
ordinary life and invest the difference in 
premiums in a special trust fund. | Mr. 
Graham makes it clear in his letter that 
his original article in The Eastern Un- 
derwriter referred to that type of trust 
account. 

a ee 

The McNamara 
Agency of the Guar- 
dian Life in this city, 
in its agency publica- 
tion, has this to say 
of professional disa- 


Some Comments 
on Professional 
Disability 


of a recent case 
bility: 

“A professor in the finance department 
of one of our local universities insured 
through our associate James A. Roe cn 


March 24th, 1926, for $10,000 Ordinary 





Total Cash Available in 20 Years 
From Investment Fund........ $30,000 
From Life Insurance Cash...... 26,000 

MMSAL Foie tela c Ra Sag ica bine $56,000 
Total Estate at any time........ $100,000 
“This plan very awkwardly accom- 


plishes what a 20 payment life policy 
does in a clean-cut way. For example: 

$100,000 20 Payment Life Age 40 
Annual premium for 20 years.. $ 3,065 
Total cash in 20 years.......... '$ 62,700 
Total estate at death $100,000 

“On the 20 payment plan the results 
above mentioned are guaranteed in ad- 
vance in the policy. 


“Quoting from the previous article, ‘Is 
the written guarantee of a life insurance 
company of no more value than the 





George Washington Life 


Insurance Company 
Charleston, W. Va. 


presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 
agents. 
The State of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South | Carolina. North Carolina, 
- Georgia, and Michigan. 
Address: 
ERNEST C. MILAIR 
Vice-President and Secretary 








HAlcHT, DAVIS & HAIGHT,’ Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Denver Des Moines 











SALES HELPS 
Lack of Knowledge is 


Costly. 
We Specialize in Life 
Insurance. 


Let| Supervisors of 
Long Field Experi- 
ence help you with- 
out Cost. | 


THE WILLARD REGAN 


AGENCY 
CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
100 East 42nd St., New York 

Telephone: Ashland 5454-5 














Life including Professional Men’s Disa- 
bility. On June 24th, 1926, he increased 
the insurance to $10,380 and added a 10- 
Year Deferred Survivorship Annuity, 
thus guaranteeing a life income of $100 
monthly to his mother beneficiary, with 
ten years guaranteed whether she sur- 
vived that long or not. During the first 
ten years, on the basis of present inter- 
est the monthly income would average 
$109.08 monthly. ‘ 


“During May, 1927, the company re- 
ceived notice of claim under the disabil- 
ity clause, showing that the policyholder 
had been adjudged insane and was con- 
fined to an asylum. The claim was ap- 
proved on June 23rd, with the disability 
income to begin as of April lst, the date 
of the inception of the illness and only 
about one year from date of issue. Pay- 
ment of the back disability income was 
made immediately on appointment of a 
guardian. 

“The case is an excellent example ot 
the value of (1) life insurance, (2) total 
disability and (3) professional disability. 
While insanity would be a proper claim 
under the regular disability clause, and 
as long as the present condition of in- 
sanity lasts his disability income would 
continue and his deposits would be paid 
for him, just consider that a partial re- 
covery of the use of his faculties, or as 
a matter of fact, practically a full re- 
storation of his faculties, would permit 
him to engage in some gainful occu- 
pation and to earn income, thus complet- 
ing his regular disability claim. 

“But this insured was engaged in a 
highly specialized occupation, as a teach- 
er, lecturing on banking in a higher in- 
stitution of learning. It calls no imagin- 
ation into play, to realize that he can 
have a recovery which would enable him 
to follow many remunerative pursuits, 
but which would still leave him totally 
unable to engage in the duties customary 
to his own occupation. And that is ex- 
actly what Professional Disability covers. 

“Regular disability will protect him 
forever if he remains insane, but Pro- 
fessional disability will continue that pro- 
tection if he recovers but is left with an 
aftermath which unfits him for his own 
work, just as it would have covered him 
if some such type of disability had hap- 
pened originally, with which he could 
have continued to earn, but not by teach- 
ing and lecturing.” 


—= 


CANADIAN HEADS TO MEET 

Insurance superintendents of the (} 
nadian Provinces will hold their annyal 
convention at the Chateau Frontenae. 
Quebec, August 30, 31, September | 
and 2. 


SIX MEN 


~ 











We have six new 
territories for six 
good men under 
real general agents’ 
contracts. 


Address 
The Manhattan Life Ins. Co, 


€6 BROADWAY, NEW YORK 














“HAVE YOU FIGURED 
IT OUT?” 








How much insurance should a 
man have? That question can be 
answered to a certainty through 
the use of the Canada Life Per- 
sonal Inventory Form, “Have You 
Ever Figured It Out?” Ask for 
your copy by mail pleaso. . 











HERBERT W. JONES 
Manager, New York City 
110 WILLIAM ST. 


Beekman 5058—6691 























satisfaction in so doing. 


limits 10 to 70. 


31 Nassau Street 








You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. | 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


This company writes all standard forms of insur- 
ance and annuities on both men and women. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
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Committee Inducts 
R. B. Hull Into Office 


ENSIGN PROMISES TEAMWORK 





Not a Landis or Hays But a Step in 
That Direction, Says 
C. A. Foehl 





Roger B. Hull, the new managing di- 
rector and counsel of the National Asso- 
ciation of Life Underwriters, is now on 
the job. He arrived at his office in the 
National Association headquarters, New 
York, on Tuesday morning of this week 
and to greet him, wish him well and to 
promise him support were a number of 
leading life insurance men of the city, 
including C. A. Foehl, Prudential; W. R. 
Collins, J. D. Bookstaver and E. J. Sis- 
ley, Travelers; Clancy D. Connell, Provi- 
dent Mutual; Peter M. Fraser, Connec- 
ticut Mutual, and G. C. Wuerth, North- 
western Mutual. Also present were Sec- 
retaries Ensign of the National Associa- 
tion and McKenzie of the local associa- 
tion. 4 ; 

It was a neat little compliment which 
Mr. Hull appreciated. He said in a talk 
that he was amazed by the numerous 
expressions of good will which had come 
to him by letter and in other ways since 
his appointment was announced. He en- 
tered upon his new duties without any 
plan for the future but in the position 
of aman with his ear to the ground. He 
first desired information to give him a 
background and felt that such informa- 
tion would be forthcoming. One reason 
he took the position, the responsibilities 
of which he keenly appreciated, was that 
there has been such a good foundation 
erected, and he paused a moment to pay 
his respects to Mr. Ensign, whose work 
in helping to lay the foundation and 
which has extended over a period of 
nearly two decades, he praised. He 
promised members of the association and 
the newspapers that his door would al- 
ways be open. 


C. A. Foehl Presides 

Mr. Foehl presided in the absence in 
a hospital of Hugh D. Hart, chairman 
of the association’s reorganization com- 
mittee which had selected Mr. Hull for 
the new post. Mr. Foehl is a member 
of the committee as well as a trustee of 
the National Association. 

In the minds of the committee was 
the thought that while the association 
was not in need of a Judge Landis or a 
Will H. Hays to dictate its destinies it 
did feel that it wanted an executive 
manager whose duties would constitute 
a step somewhat in that direction. After 
a year’s canvass of the field and consid- 
eration of a dozen or so applicants the 
committee was fortunate in being put 
i touch with Mr. Hull and in getting 
Is services, said Mr. Foehl. The fact 
that Mr. Hull had no life insurance ex- 
Perience did not weigh with the commit- 
tee because they felt that with his equip- 
ment, legal and other training and stand- 
ig in the community he could well fit 
Into the position which had been created 
for him. 
committee feels that it has 
chosen wisely in appointing Mr. Hull,” 
said the speaker. “With the growing 
complexities of the business and the im- 
portance and size of the association we 
ave reached the stage where we need 
aman who can enter either the office of 
the president of any life insurance com- 
Pany or persons in the business holding 
More subordinate positions and be on 
a plane and at home with any of them; 
some man who can represent the asso- 
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INCREASED 


On July 1, 1927, the Midland Mutual Life increased 
its interest rate on dividends left to accumulate from 


The interest rate on policy proceeds was also in- 
creased from 434% to 5%. 


AN EXTRA DIVIDEND TO POLICYHOLDERS is 
also payable between July 1, 1927, and June 30, 1928. 


Midland policyholders are always assured of 
“Performances in Excess of Promises.” 


Opportunities to build a future and a fortune for 
yourself as General Agent in 


California 


Address: J. A. Hawkins, Manager of Agencies 


The Midland Mutual Life Indtrance Co. 


COLUMBUS, OHIO 


New Jersey 
Maryland 
Virginia 

West Virginia 




















ciation ably in every way; who can tell 
our story and present our case, if nec- 
essary with unusual ability.” 

Ensign Promises Support 

Mr. Foehl also complimented the serv- 
ice which Mr. Ensign has done for the 
association during his long years of af- 
filiation, while the interest and promise 
of co-operation shown by Mr. Ensign 
in Mr. Hull were gratifying to the offi- 
cers and committeemen of the associa- 
tion. 

The meeting concluded with ‘a short 
talk by Mr. Ensign promising team-work 
and saying that he had .been and was 
much impressed by Mr. Hull’s personal- 
ity. 

The new managing director and gen- 
eral counsel is tall, broad-shouldered, 
forceful in manner and his jaw bespeaks 
determination. He is to be introduced 
to the National Association at the Mem- 
phis convention. 





EUBANK AGENCY’S RECORD 


Gerald A. Eubank, general agent of 
the Aetna Life at 100 William Street, 
New York, who succeeded the firm of 
Hart & Eubank on July 1, reports the 
following written and paid business for 
the month of July: written ordinary, 
$4,635,070; paid for, $3,477,510. 

During the first seven months of 1927 
Mr. Eubank’s organization has written 
$48,325,800 of ordinary business and has 
paid for $31,337,601. The group business 
written by the agency during the month 
of July amounts to $1,005,000. 


GUARDIAN LIFE CONVENTION 





Officials and Agents Convene at Chicago 
Next Week; John Brady and Ernest 
Floyd Among Speakers 

Home officials and agents of the Guar- 
dian Life will leave on Sunday for the 
annual company agency’ convention 
which will be held at the Edgewater 
Beach Hotel, Chicago, the first three 
days of next week= 

The mornings will be given over to 
general business and the afternoons will 
be devoted to entertainment. The an- 
nual banqtet will take place on Tuesday. 
It is expected that a large delegation will 
be present from the John McNamara Or- 
ganization, and the agencies of James 
Faller, Leo Landau, Paul Alexander, 
Frederick S. Doremus and Godfrey 
Moore. 

Among the speakers will be John 
Brady who will talk on “Prospecting 
Through References,” and Ernest Floyd 
who will discuss in length “Within the 
Interview.” 





TRANSFERRED:- TO ROCHESTER 

W. Frank Ewing, who has been man- 
ager for the Public Savings Life at 
Richmond, Ind., for the last seven years, 
has been transferred to Rochester, Pa., 
as district superintendent for the West- 
ern & Southern Life. The latter com- 
pany has taken over the Public Savings 
Life. 


Haley Fiske As Seen 
By British Writer 


IS INTERVIEWED IN LONDON 





His Message to Great Britain Consists of 
One Word, “Insure”; Talks of 
Europe Insurance 





_ An interview with Haley Fiske, pres- 
ident of the Metropolitan Life, was 
printed in “The Policy-Holder” of Lon- 
don this month, written by a writer who 
takes the whole world for his field. The 
vrincipal portion of the story follows: 





Impressions 

He is a trifle thinner than when last 
we met. Yet there is the same stride 
in his gait, and the same victorious 
gleam of humor in his eyes. I asked 
why I had not seen him at the interna- 
tional congress. His eyes supplied the 
fun, but the answer was of uncompromis- 
ing gravity. He is not an actuary. He 
merely finds employment for actuaries, a 
dozen or so of the ablest on earth. Be- 
sides, the congress was nearly over before 
he arrived in England. And this time 
he is taking a real holiday, quite away 
from business. I missed the flower in his 
coat: Haley Fiske, big of stature and 
heart and mind, happens to be among the 
few men who can wear a rose with im- 
punity. I had called upon him without 
an appointment at his London hotel 
where, with ready politeness, he put aside 
other matters to receive me. Even ona 
holiday, he can’t resist the lure of an in- 
surance talk. I pressed him for a greet- 
ing from America, and he gave me a 
message to the whole world. One word: 
insure. 

Only Haley Fiske, president of the 
Metropolitan Life of New York, can 
carry it off like that. And he has the 
right. His company has insurance in 
force amounting to over three thousand 
millions sterling. And it writes new in- 
surances averaging a total sum of six 
hundred millions sterling annually, and 
he sees no end to the possible increase. 
The Metropolitan Life of New York is 
still the largest insurance company in the 
world, and by far the wealthiest. But 
all the life offices in America are doing 
well. The whole business of American 
life insurance exhibits abounding pros- 
perity. The assets of the Metropolitan 
Life of New York reach nearly five hun- 
dred million pounds, and they double 
every six years. The company, mutual- 
ised twelve years ago, is continually re- 
inforced and supported as a mighty and 
beneficient American thrift-bank and 
welfare-centre. Anything that will save 
life, or extend life, or prevent disease or 
accident, finds a powerful champion and 
exponent in Mother Metropolitan. 

And the welfare work of the company 
makes substantial headway. The aver- 
age extension of human life among the 
general population of the United States 
during the last fourteen years was four- 
and-a-half years. The average extension 
over the same period among Mother 
Metropolitan’s policyholders was nine 
years. To put it picturesquely: insure 
your life, and double your chances of ex- 
tended existence. 

But Mr. Haley Fiske does not attribute 
American thrift and prosperity to insur- 
ance alone. Insurance is a form of thrift, 
and Americans think life insurance a 
very wise way of creating capital and in- 
come. All forms of thrift, however, are 
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spreading through the thoughtful sec- 
tions of the American public. Savings 
banks are extremely successful, the de- 
posits going up by leaps and bounds, and 
the industrial population rallies vigorous- 
ly to building societies. No evidence ac- 
cumulates that life insurance will ever 
become a state monopoly in America. 
Public opinion tends all the other way. 
The people need no compulsion to safe- 
guard themselves; they have the will 
and the power to assure voluntarily, and 
they exercise that will and power to a 
growing degree. America enjoys a dis- 
tinct insurance atmosphere. Here Fiske 
quoted with tactful compliment the fear- 
less comparison made by Sir Joseph 
Burn in addressing the actuarial congress 
at Grocers’ Hall. 

Which reminds me of something Mr. 
L’Estrange Malone told me on returning 
from his latest Ame rican visit. Malone, 
of course, is more of a fire insurance 
expert. But he said almost everybody in 
America talked insurance, it was impos- 
sible to get away from it. The atmos- 
phere was there. 

In one particular, Mr. Fiske would 
qualify Sir Joseph’s remarks. Fiske be- 
lieves the artisan and laboring classes of 
this country are getting educated in the 
advantages of life insurance, and that it 
is the other classes who lag behind. I 
am inclined to agree. Industrial insur- 
ance in America is being outstripped by 
the enormous advance of the ordinary 
life departments. Million dollar policies 
in the United States and in Canada are 
becoming frequent. How often do we 
get the equivalént—policies for, say, two 
hundred thousand pounds each—in Great 
Britain? No doubt, the heavier propor- 
tional taxation here has a deal to do with 
the matter. But I suggest we are not 
likely to deserve an economical Chancel- 
lor until private economy is more gen- 
erally practised by the persons who 
preach public economy. Is there no gen- 
erative connection between the thrift of 
the American people and the low taxa- 
tion levied by the federal government ? 
Although Mr. Fiske did not touch upon 
the point, I could not help reflecting that 
the brilliant and fashionable London sea- 
son now drawing to its close is accom- 
panied by a rise in the figures of national 
unemployment. We are not producing 
enough new capital to cheapen the sup- 
ply of capital and to keep our people in 
work and wages. This sort of thing 
feeds the communist. 

Regarding group insurance, a_ subject 
tackled admirably by bold Mr. Penman 
at the international congress, Haley Fiske 
gave some interesting particulars. The 
Metropolitan Life of New York wrote 
policies for six hundred millions of dol- 
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of the new business paid 
for in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, 
applications of members previously insured 
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The Northwestern Mutual Life Insurance Co. 
Milwaukee, Wisconsin 


W. D. Van Dyke, President 
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lars in this department last year, and 
the company has close on two million 
individuals insured by the group pol- 
icies in force. One policy covers as 
many as a hundred and sixty thousand 
persons, another covers a hundred and 
eleven thousand, and so on. Fiske re- 
cited the names of the great corporations 
concerned. I wanted to ask him a lot 
more questions, but other friends were 
waiting to see him. And he was really 
on a holiday. 

Born in New Jersey, not far from 
historic Perth Amboy, no man is more 
thoroughly American than Haley Fiske. 


But his pilgrim ancestors came of Suf- 
folk stock. So bcth Britain and America 
share the fame of this stalwart insurance 
leader. In one of my dustiest notebooks 
I find a memorandum of the armorials 
of Fiske of Laxfield, a little place near 
the ruins of the Saxon castle at sleepy 
Framlingham. 





The Stratford Lee Morton Agency of 
the Connecticut Mutual Life in St. 
Louis, Mo., was host to the trust offi- 
cers of various St. Louis trust com- 
panies and banks at a luncheon given 
at the Noonday Club recently. 


_tion with life insurance. 


New Department for 
Survey of Estates 


RUN IN MINNESOTA AGENCY 





Established by E. W. Cameron of Equi- 
table Life of lowa—What Surveys 
Seek to Accomplish 





The Life Estates Audit and Survey 
Department has been organized as a part) 
of the agency of E. W. Cameron, Min- 
nesota general agent of the Equitable 
Life of Iowa. The idea was born during 
a discussion of the subject by Mr. Cam- 
eron and Arthur C. Lesch, district man- 
ager in charge of the Minneapolis 
agency, Felix H. Gibian, a successful 
business executive and financial expert, 
end Edward S. Howland, an experienced 
life underwriter and efficiency engineer. 

In talking with The Eastern Under- 
writer, Mr. Cameron said: “The new de- 
partment will give to business and pro- 
fessional men the advantages of an im- 
mense storehouse of financial and ac- 
tuarial facts, and through the Estate 
Audit system, helping men to plan their 
estates and build the life insurance house 
on a firm foundation. 

“Fundamentally, this Survey idea is 
not new, but the completeness of the 
organization of this branch of the Min- 
neapolis Agency makes it decidedly 
worthy of notice. The Life Estates Au- 
dit and Survey Department h»s been op- 
erating for only a few months, but its 
influence is already beginning to be a 
factor in Minnesota Life Insurance 
circles. 

“This department is distinctly a serv- 
ice organization, whore function is the 
examination of Life Estates—not merely 
« survey of life insurance policies, which 
is already being quite extensively done 
by many successful underwriters, but a 
well-defined and scientifically conducted 
examination and audit of the affairs not 
only of individuals but of partnerships 
and corporations as well. It includes a 
pregram of the co-ordination of business 
interests, personal obligations, family in- 
comes, and retirement income organiza- 
The final an- 
alysis brings into the picture the life in- 
surance trust, both from the point of 
view of the Home Office and the co- 
cperation of the trust companies.” 





D. C. M’INTYRE A SUICIDE 
Duncan Campbell McIntyre, a Chicago 
insurance man, committed suicide by 
hanging himself in his home at Winne- 
tica, Ill. (a Chicago suburb), last week. 














THE STATE MUTUAL LIFE 
ASSURANCE COMPANY 


of Worcester, Massachusetts 


Incorporated 
1844 : 
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Announces a new and complete 
line of single and annual premium 
annuities effective June 1, 1927. 
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OUR BUSINESS 


“This is to notify you that I have now been 
pronounced able to return back to work, also 
that I no longer claim the disability benefits. 
I am thanking you very deeply for the past ac- 
commodation you have favored me with. The 
disability benefits have been a great help to 
me during my recovering back to health again.” 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
Hartford 


Over 80 years in Busine-s 
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1927 
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Close Relation of 
Insurance to Credit 


ILLUSTRATED BY AGENT 





Ss. J. Frank of Penn Mutual Called 
Upon Creditors of Prospect to 
Good Effect 





S. J. Frank is one of the leading pro- 
ducers of the McWilliam & Hyde 
Agency of the Penn Mutual at 285 Mad- 
ison Avenue, New York. His success 
is illustrated by the manner in which he 
handled a recent case. 

The prospect was a manufacturer 
whom Mr. Frank cold-canvassed and 
sold a $10,000 policy. Upon delivering 
the policy, the agent asked his client 
how his business was going and if he 
enjoyed a satisfactory line of credit. 
The client replied that his business was 
good, but that while he enjoyed fair 
credit, he seemed unable to obtain. the 
lines to which he felt he was entitled 
and he couldn’t understand it. 

Mr. Frank said he thought the weak- 
ness lay in the fact that the business 
was a “one man” business and suggested 
that he apply for $100,000 of business life 
insurance which could be delivered with- 
in the next sixty days. This was done 
and the agent then asked for the names 
of three of the houses from whom his 
cient desired a larger line of credit, to 
be used as references. He then called 
personally upon one of them, exhibited 
the application and asked their opinion 
of the applicant. They gave him a fine 
“send off’ and immediately after Mr. 
Frank left, called up the applicant and 
told him he was being investigated. At 
the same time they said that they were 
delighted to hear he was taking such a 
substantial amount of insurance for his 
business; that that had been his one 
weak point, and that if he obtained the 
insurance he could “write his own 
ticket” with them. 

Needless to say the policy was placed 
immediately and everybody concerned 
did more business. As a result of that 
service the client also gave the agent 
names of twenty-five prospects. 

Mr. Frank has been in the insurance 
business about eight years, all with the 
Penn Mutual, prior to which he was a 
lawyer, having been admitted to the 
New York Bar in 1893. 





SHOWS NEARLY 200% GAIN 





Stuart Warner’s Agency of N. E. Mu- 
tual in N. Y. Nets $1,856,380 
Up to July 3) 

Stuart Warner, who has been a gen- 
eral agent of the New England Mutual 
Life in New York since January of this 
year, has demonstrated effectively his 
ability to make good on the job by 
showing a gain of nearly 200% in paid- 
or production for the first half of this 
year over the same period of last year. 

he agency under its old management 
last year had a volume of $695,070 up to 
luly 30 while Mr. Warner’s efforts have 
boosted this up to $1,856,380 paid-for 
business. His agency staff now consists 
of about half a dozen agents. 





G.D. NEWTON WITH TRAVELERS 


G. D. Newton, former Indianapolis 
Newspaper man and more recently an 
Mstructor in the Department of Journ- 
alism at Indiana University, will join the 
taf of the publicity department of the 
tavelers on August 10. After gradu- 
ation from Indiana University Mr. New- 
re went to the Indianapolis “Star.” 
70Ing with the Indianapolis “News” he 


._” years had charge of the copy 





R. H. DAVENPORT ON BOARD 

obert H. Davenport, secretary of the 
witsnire Life, who has been associated 
ith the company for thirty-five years, 
8 been elected a member of the com- 
Pany’s board of directors. 


DECLINATIONS REDUCED 


New England Mutual’s Experience After 
Accepting Some Cases With 
Certain Impairments 
Stuart D. Warner, general agent, New 
England Mutual Life in New York, says 
in a letter he is sending out that the 
company’s ratio of declinations is actu- 
ally being reduced in spite of the fact 
that some cases are being considered 
which seem to have certain impairments, 
such as those of the heart, circulation, 
urine (including sugar), and overweight. 
Mr. Warner’ adds: “Our company en- 
joys the credit of having had for many 
years a very favorable mortality experi- 
ence, with results highly satisfactory to 
our policyholders,—although we require 
regularly only one examination for any 

amount up to our limit of. $200,000. 

“Our underwriting policy is based es- 
sentially upon the selection of standard 
lives. But in many casés we have ap- 
proved for standard forms applicants 
with a history of certain impairments. 
This has been made possible largely by 
the use of special tests developed by 
our medical department.” 





LICENSED IN VIRGINIA 
The Union Labor Life has been li- 
censed to do business in Virginia with 
principal office at Norfolk in charge of 
John W. Rose. 











THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial 
increase in new business over 1925. All previous records have been shattered. This 


great expansion is due in marked degree to the splendid spirit of co-operation between 
the Home Office and the Field Force. 


Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 























EIGHTY-FOUR YEARS 


Honorable Dealing with the Public, Through 
an Agency Force of Selected and Trained 


Men, has Formed the Character that Explains 
our Reputation. 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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Or, $700,000,000! 





HE Missouri State Life is proud of its 35 years; proud of its record of 

a achievement, and especially is it proud of its present position in the list 

of America’s great insurance Companies. 

and one of the fastest growing Companies in the Country. Its business has 
more than doubled in the past five years. Its assets have nearly trebled. 


The Company today has more than $700,000,000.00 of life insurance in 


force. It is the largest life insurance Company in the great southwest. 


The spirit of progress which characterizes the Missouri State Life and which 
is responsible for its remarkable growth is the result of broad vision and wise 
management. The men who control the Missouri State Life are men of wide 
experience, men who are accustomed to big scale business—great Commercial 
and Industrial leaders of the Country. 


It is this spirit of progress that has made the Missouri State Life the great, 
outstanding Company that it is—A great Company daily growing greater. 


It is one of the leaders— 





‘LIFE 








Missouri State Life Insurance Company 


M. E. SINGLETON, President 


ACCIDENT 


Three Quarters of a Billion Before the Year Ends! 


Ree 


Home Office, St. Louis 


HEALTH GROUP 
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Says Trust Co. Staff 
Should Not Be Agents 


REYNOLDS’ TALK Lv MILWAUKEE 


Detroit Trust Official Gives Idea of Cor- 
rect Relationship Between In- 
surance and Banking 





Probably John A. Reynolds of the 
Union Trust Co., Detroit, is the most 
quoted of all the bankers who discuss 
life insurance in public. His most re- 
cent address was delivered before the 
convention of the Northwestern Mutual 
Life Agents in Detroit. 

“The life insurance man should get 
over the idea that he is disloyal to his 
own organization when he arranges to 
pay the proceeds of policies into trust 
companies,” he said. “If insurance com- 
panies felt they were ordained to do a 
trust business, they would call them- 
selves trust companies. Trust companies 
are promoting the sale of insurance, they 
are not handling it, as a rule. Insur- 
ance companies should play fair and pro- 
mote the development of the trust busi- 
ness, for they both tend to the upbuild- 
ing of economic America. Insurance men 
should become better acquainted with 
bank officials and trust officials and learn 
that they are generally welcome. 


Bank People as Agents 


“Trust companies have no_ business 
selling insurance and such trust com- 
panies as do sell insurance should dis- 
continue the practice. I do not believe 
that employes of banks or trust com- 
panies should be licensed to sell insur- 
ance, and if they are licensed, I think 
they should be prohibited from selling 
insurance while they are employes of 
the bank. Trust companies ought to 
unite in promoting the insurance prob- 
lem and should be properly respectful of 
the contracts which insurance companies 
write. Trust companies should not hold 
themselves out at any time of being ca- 
pable of giving opinions on insurance 
contracts. No trust company has the 
right to tell its clients that the Life In- 
surance Trust is superior in any way to 
a life insurance contract in force and 
they should not be permitted to do so. 
Trust companies should spend more 
money advertising the sale of insurance 
and endorsing it. If the trust companies 
are not properly respectful of insurance, 
they give evidence of their own insuffi- 
ciency.” 

The greatest argument for the life in- 
surance trust is the fact that it is elas- 
tic and that a number of contingencies 
may be provided for through its use 
which might not otherwise be taken care 











Your policyholders who have boys or 
girls will be interested in our thrift plan 
which we are writing on all standard 
forms from age 10 up. 


Get This Information From 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


STUART D. WARNER 
General Agent 


25 WEST 43rd STREET, NEW YORK 
Telephone Murray Hill 0490 

















of. The insurance company cannot be 
criticised because of the rigidity of its 
contracts. The very nature of an in- 
surance company’s make-up considered 
from every angle requires rigidity. J 
the life insurance trust has any value 
whatsoever it lies in the fact that it may 
be used to cover unexpected or unlooked 
for circumstances which the insurance 
company is not permitted to care for. 
The discretionary may be vested in trust 
officers in institutions of stability and 
integrity will appeal to many people who 
desire their financial institution to care 
for their families after they are gone. 
“There are many insurance men who 
fail to appreciate that the average busi- 
ness man from the time he starts to 
work until the day of his death is entire- 
ly reliant upon the advice and counsel 
of his bankers,” continued Mr. Reynolds. 
“He never purchases a bond without in- 
quiring from his banker of the under- 
lying security, he seldom speculates with- 
out obtaining his financial advisor’s 
views. He rarely purchases real estate 
without learning from his banker or trust 
official the size of a mortgage obtain- 
able, thereby gaining an appraisal of the 
property he is interested in. As a mat- 
ter of fact, there are few things that 
the average business man does in the 
building of his estate which do not find 
the influence of his trust company or 
bank official identified with it some way. 


The Home Office People 


“When all is said and done, I be- 
lieve with few exceptions the greatest 
laxists who enter into this study are the 














people in the Home Offices. Not enough 
educational material is afforded the in- 
surance salesman on this subject to 
make him more than lukewarm towards 
it. Not enough effort is given by the 
insurance Home Offices to simplify the 
methods for change of beneficiaries and 
similar office routine, which must be 
gone through. When some of these 
things are accomplished, or at least when 
greater attention is paid to them, the 
development of the movement for co- 
operation between life insurance com- 
panies and trust companies will advance 
with greater ease, and resultant satisfac- 
tion on both sides will be apparent.” 


TO HEAR CLARIS ADAMS 








Massachusetts Mutual Life Convention 
in September; Some Subjects to 
Be Discussed 

Claris Adams of the American Life 
Convention will make an address before 
the Massachusetts Mutual Life Conven- 
tion in Springfield, September 15. 

On September 14 the convention, will 
discuss the following subjects: Compara- 
tive Contracts, Picking Profitable Pros- 


pects, Savings Through Life Insurance, © 


How to Use Optional Settlements to In- 
crease Insurance Sales. 


HEYE IN EUROPE 
Accompanied by his wife and two chil- 
dren, President Carl Heye of The Guar- 
dian Life sailed recently for Europe, to 
be gone until early in September. Dur- 
ing his absence, Vice-President T. Louis 
Hansen is in charge. 
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Linton On Disability. 
(Continued from page 3) 
totally disabled, when thereby he can 
obtain a substantial income thai will 
continue as long as he shall live and be 

totally disabled. 
Thrill of the Pioneer 

The question of granting disability 
benefits to women is one that is troub- 
ling many companies. There is a con- 
siderable body of opinion which is cen- 
tering around the thought that the rate 
of disability in connection with women is 
about 50% in excess of that for men, 
Practices of American companies differ 
widely. At best, we can- depend upon 
little more than another “educated 
guess.” 

In a field like that of disability it is 
obvious that the watchword should be 
conservatism, and that the actuary 
should be fearless in his willingness to 
charge a high premium. A _ redundant 
premium can always be remedied by a 
distribution of surplus. It is obvious 
what will follow in the wake of an in- 
adequate premium. 

There is another phase of disability 
insurance which I will mention in con- 
clusion. It is the fact that it affords 
the actuary an opportunity to feel the 
thrill of the pioneer. This is one of the 
most interesting uncharted fields which 
remain to be explored by the actuary. 
In a true sense he can feel that he is 
blazing a new trail in making possible 
this great humanitarian service. Mr. 
Spurgeon brought this out well in what 
he said this morning. We may rest as- 
sured that the community at large and 
the actuaries who follow us will be 
grateful for the vision and the intelli- 
gence with which we seek a solution of 
this most difficult problem. 





FOKKER TAKES $50,000 LINE 

H. Barber of Barber & Baldwin, Inc, 
aviation underwriting agents of 535 
Fifth Avenue, New York City, has writ- 
ten $50,000 on the life of Anthony Fok- 
ker. The insurance was placed with the 
United States Life, of which company 
Henry Moir, the world-famous actuary, 
is president. 

The Barber & Baldwin, Inc., office re- 
cently insured Colonel Lindbergh. This 
office has been providing coverage 
against accidental damage, fire, tornado, 
theft, cargo (direct and liability), dam- 
age to ground property, public liability, 
property damage, passenger _ liability, 
personal accident and compensation in- 
surance since 1912, 
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SECURITY— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 

the Wars, Panics and Epidemics of all these 

years, it has always stood safe and secure as 

a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 








Organized 1845 











CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, and for 
yourself the assurance of a contented clientele. Look over and 
compare these terms: 





Any natural death....................... $5,000 
Any accidental death..................... 10,000 
Certain accidental deaths................. 15,000 





Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


Because your Prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can Sell.” 
In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. If so, our 
Vice-President, Eugene E. Reed, will tell you all about it. Write 
him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY . 
Concord, New Hampshire INQUIRE: ~ 
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U. S. Co-operates With 
Local Life Managers 


OFFERS FEDERAL RESERVE HALL 





General Agents Work Together for Se- 
ries of “All Star” Lectures; 
Begin in Fall 





Probably the biggest thing that has 

ever been done by the New York Asso- 
ciation of Life Underwriters to increase 
its membership and advance the inter- 
ests of the insurance business has been 
its decision to sponsor a series of co- 
operative meetings to take the place of 
the “all star” meetings which have been 
conducted by individual agencies in the 
city. They will take place in the Fall 
and Spring of the year, five meetings 
during each of these seasonal periods. 
The meetings will be of about one hour’s 
duration. The auditorium of the Feder- 
al Reserve Bank at 33 Liberty Street, 
New York, is the place where they 
will be held. This is said to be the 
first time that the Federal Reserve au- 
thorities have consented to the use of 
this room by any outside group, and it 
is looked upon by the insurance frater- 
nity as a spiendid recognition on the 
part of the Governors of the bank. 

The executive committee in charge of 
the project has already lined up the star 
speakers who include some of the big- 
gest producers of life insurance in the 
country, and the meetings should have 
a wonderful educational value for that 
reason. 8 

Out to Raise $10,000 

The Association heads look for an at- 
tendance of 1,000 or more at each of 
these affairs. The experience of the 
larger agencies in the city has shown 
that the cost for each person in attend- 
ance at such meetings averages one dol- 
lar, so that a meeting of 1,000 persons 
would cost about $1,000. The total ex- 
pense of the ten meetings would, there- 
fore, be $10,000. The idea is to have 
each agency bear some proportion of the 
expenditures according to its size and 
Importance, and the number of agents 
who attend. The association has al- 
teady raised $5,000, which proves that 
the general agents are interested in the 
Project. It is out to get $10,000 in all. 

One of the former officers of the as- 
sociation will call on every general 
agent in the Metropolitan district dur- 
ing the next two weeks for the purpose 
of raising the extra $5,000. Secretary 
McKenzie said that a contribution by a 
general agent to this fund is not in any 
sense a gift for the reason that he is 
doing something that will help to edu- 
tate his agents. He said another thing 
fora general agent to consider was the 
stimulus the association will receive 
trom these meetings. 

The chief things to take into consid- 





Assets ... 
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company. 


ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force December 31, 1926. . .$226,276,746.00 


THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
dends of the mutual. A privilege a Master Mason cannot find elsewhere. 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer’ Building, 601 13th Street, N. W. 


ceeeeee ++ 19,249,884.93 








105-107 Fifth Avenue 


ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


in the City of New York 


Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 


HOME OFFICE 


New York City 

















The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity ts offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Frankim Street, Boston. 














eration, he said, are first: the meetings 
are to be free to agents; second, they 
are one of the best ways possible for 
a general agent to enthuse the beginner 
or potential producer; third, students 
from commercial schoois may be invited 
in to hear such men as Clay Hamlin and 
others talk on the subject of life insur- 
ance and in that way perhaps become 
interested enough to enter the business. 
The meetings will be in charge of J. C. 
McNamara, general agent for the Guar- 
dian Life, and George A. Kederich of 
the New York Life. 

Harry Morrow, representing Mutual 
Benefit and other companies, is chair- 
man of the two committees, the financial 
and special committees. 


LUTHER SUCCEEDS WHEATON 


Eben Luther of Boston has been ap- 
pointed general agent at Providence, 
R. L, for the Connecticut Mutual, effec- 
tive September 1, 1927. He succeeds Her- 
bert M. Wheaton, for eighteen years 
general agent, who has requested that 
he be relieved of the duties of the gen- 
eral agency to devote his entire efforts 
to his personal business. 





LICENSED IN CANAL ZONE 
The Acacia Mutual Life Association of 
Washington, D. C., has been licensed to 
operate in the Canal Zone, and _estab- 
lished a branch office at Balboa Heights, 
C. Z., in charge of Richard G. Taylor. 


Lloyd’s to Pay Legion 
If It Doesn’t Visit Paris 


UNIQUE POLICY IS ISSUED 





Independence Indemnity Also Insures 
Every Legion Conventionist Against 


Accident and Death 





The New York “Times” on Wednes- 
day had a column story saying that 
the American Legion, which is going to 
Paris in September, has taken out a 
policy in Lloyd’s for $175,000 under 
which there will be a loss if anything 
happens to prevent the convention from 
taking place. This sum will reimburse 
the Legion for the expenses which have 
been incurred preliminary to the con- 
vention. The agent was Frank B. Hall, 
Jr. of Frank B. Hall & Co. 67 Wall 
Street, New York. The policy has been 
effective for a year and a half without 
newspaper knowledge. 

At the same time it is said by the 
“Times” that the Independence Indem- 
nity of Philadelphia has insured every 
member of the Legion who will make 
the trip, the insurance being against ac- 
cident and health, the premium a little 
less than $3 for each member. The sum 
of $50 is made payable in Paris to defray 
doctors’ and hospital bills in event of 
sickness and $250 in event of accidental 
death. This arrangement was made with 
the American Legion and not with mem- 
bers personally, so it is in the nature of 
“compulsory” or “automatic” insurance. 


Hall Gives Statement 


Frank B. Hall, Jr., declined to permit 
the “Times” to print the wording of the 
Lloyd’s policy against the contingency 
of the convention in Paris being called 
off, but he did give. out the following 
statement: 

“As a precautionary measure, Bowman 
Elmer, Chairman of the France Conven- 
tion Committee of the American Le- 
gion, decided to protect the expenditures 
of his committee as soon as they started 
their activities (eighteen months ago) 
egainst loss in the event of an abandon- 
ment of the proposed Paris convention. 

“A suitable contract was drawn up and 
placed with London, Lloyd’s agreeing to 
pay in full any losses sustained in the 
event of an abandonment of the pro- 
posed convention or failure of any of 
the steamers to carry out the voyage 
contemplated for the conveyance of le- 
gionnaires, partial or complete break- 
down of traveling and housing arrange- 
ments or cancellation of bookings by not 
less than 50 per cent of the total book, 
due to or caused by marine perils, sever- 
ance of diplomatic relaiions between the 
United States and any other country 
and France and any other country, a fi- 
nancial panic in the United States, also 
war perils, including strikes. 

“The contract is not intended to guar- 
antee the successful promotion of the 
event, but to protect as far as possible 
against loss from unforeseen causes.” 
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year 1926. 
organized before it was. 


one of the 11, 
(See 1926 Year Book, Page 464.) 


teed low cost” life insurance policies. 


Eleven companies were 20 years old on December 31, " 
It had more insurance in force than the total of the other 10 companies. 


THERE’S A REASON 


There are approximately 300 life insurance companies in the United States. 
Seventy-five of them are older than The Lincoln National Life, but—— 
Only 24 of them have more ordinary insurance in force. : 
Only 15 of them wrote more new Ordinary Life Insurance during the 


The Lincoln National Life has passed more than two-thirds of the companies 


1925. The Lincoln Life was 


It is the second largest life insurance company in the world writing only “‘guaran- 


There’s a reason for this remarkable growth. 








Cink UP(()wiTH THE ~ LINCOLN) 











The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 
More Than $485,000, 000 in Force 


Fort Wayne, Indiana | 


Pennsylvania 





Provident Mutual | 


Life Insurance Company of Philadelphia 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 


opment of new agents. 


Founded 1865 


























Page 14 














August 5, 








Gerald A. Eubank To 
Leave Aetna in Fall 


WILL NOT TELL FUTURE PLANS 





Company Recently Appointed a Number 
of General Agents Here; Widely 
Known Insurance Man 





Gerald A. Eubank, general agent of 
the Aetna Life, 100 William Street, New 
York, and former partner of Hugh D. 
Hart in the firm of Hart & Eubank, who 
is now vice-president of the Penn Mu- 
tual Life, has resigned. On Wednesday 
he made the announcement in the fol- 
lowing ‘statement: 

“T tendered my resignation as general 
agent of the Aetna Life in New York 
City to President Brainard on July 19, 

















GERALD A, EUBANK 
effective October 1 next. Reasons for 
my action were clearly set forth. At 
the personal request of Mr. Brainard 
I withheld making public announcement 
of this fact until today. The resignation 
has been accepted and I shall relinquish 
my duties as general agent on Septem- 
ber 30. 

_“Messrs. Matthew F. Kane, John J. 
Gordon and H. G. Henderson, who have 
been my chief assistants in the conduct 
of this agency, will leave with me on 
September 30.” 


Silent About Future Plans 


When seen by a representative of The 
Eastern Underwriter Mr. Eubank said 
he did not care to amplify the state- 
ment or to announce at the present time 
his future plans. Other general agents 
believe that the resignation grew out 
of friction which was the aftermath of 
the appointment by the Aetna Life of 
a number of general agents here. When 
Hart & Eubank were appointed they had 
the New York City territory. Later, a 
general agency was opened in Brooklyn 
and more recently others in various sec- 
tions of the city. 

Mr. Eubank is a Texas man who after 
experience in the navy became a suc- 
cessful insurance agent and at twenty- 
one a general agent. His next move 
was to become assistant superintendent 
of agents of the Massachusetts Mutual 
Life. 

Going to Detroit as general agent of 
the Canada Life he made a splendid 
record not only as a manager but also 
in personal production. When he joined 
forces with Hugh D. Hart as general 
agents of the Aetna Life here the two 
made an extraordinary record. 

Mr. Eubank has a wide circle of 
friends and it is believed he will remain 


in the life field. 


CROCKER ON AVIATOR RISKS 





Tells of Difficulty of Analyzing These 
Cases; Present Rates Are Too Low; 
John Hancock’s Position 
President Walton L. Crocker of the 
John Hancock, has just notified the field 
force that the company’s brief experi- 
ence with insuring aviators has convinced 
them that the present terms and condi- 
tions will have to be modified and an 
additional premium will be charged. He 
says that while the insurance companies 
are in the business of insuring the pub- 
lic and therefore are trying to do what 
they can to cover the aviation hazard, 
the company’s policyholders cannot be 
expected to stand a loss on that account. 
Hence, while aviators of a certain class 
should be insured, the extra premium 
should be large enough to take care of 

the additional cost. 

Speaking of this matter, President 
Crocker says, in a notice to the John 
Hancock field force, “We have here to 
deal with an extra hazardous class. The 
tremendous impetus given to flying has 
greatly emphasized the risk. This makes 
it inadvisable to seek business from avi- 
ators, though the company may still ren- 
der a service on proper terms when it is 
sought by the public. It is difficult to 
analyze the extent of the risk and the 
probability of the maturity. The fact is 
that under certain circumstances it can 
become catastrophic.” 

The John Hancock Company’s general 
limit will be $10,000; the extra premium 
$25 per $1,000 and no commissions al- 
lowed on the extra premium. It is pro- 
hibited to collect any premium in ad- 
vance on a risk known to be an aviator 
or intending to become one. 

Only life and endowment policies will 
be issued. Modified life, joint life, sal- 
ary deduction, wholesale disability and 
double indemnity will be excluded. 

On the prohibited list are operators or 
pilots, testers, helpers, mechanicians on 
newly assembled planes; unlicensed pi- 
lots, stunt flyers, commercial advertisers. 
sky writers, etc.; operators, owners, p!- 
lots, assistants on planes used at beaches, 
public parks, county fairs or out-of-doors 
exhibitions of any sort; all operators of 
motion picture planes. 


DALLAS CONVENTION 








Harry Seay, President of Southland 
Life, Confers with Secretary 
Adams in St. Louis 
Harry Seay, president of the South- 
land Life, was a visitor to the American 
Life Convention headquarters, St. Louis, 


Mo., on July 28, and conferred with 
Claris Adams, secretary and_ general 
counsel for the convention on plans for 
the annual meeting of the organization 
to be held in Dallas, Tex., on October 
24, 25, 26, 27 and 28. Seay is a former 
president of the American Life Conven- 
tion and was appointed by President H. 
M. Woollen as a member of the spe- 


HAROLD LLOYD’S POLICY 





It Is Single Premium Five-Year Con- 


tract for $200,000; Written in 
Los Angeles 

Harold Lloyd, famous comedian of the 
films, has just taken.out a $200,000 single 
premium policy in the Travelers. It is 
a five-year endowment with a premium 
of something like $135,000. It was writ- 
ten in Los Angeles. 








cial committee to arrange the program 
for the Dallas gathering. 

As is customary the first two days 
will be devoted to the work of the Le- 
gal Section of re American Life Con- 
vention and the last three days to the 
meeting of the main body. 
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reputation. 


Massachusetts Mutual 


THE VERDICT 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. 
years the Massachusetts Mutual has been building up a nation-wide 
Its friends are everywhere and are ever ready to testify to 
the efficient service that it always renders. 
to buy from and none better to represent in the Field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Life Insurance Company 


Springfield, Massachusetts 


More than a Billion and a Half of insurance in force 


For seventy-six 


There is no better company 
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MEET 
CHARLIE 
CROMWELL 


ORN and reared 


| in the woods of Northern Michigan, he 


moved to France in 1917 and after the 
Armistice Snied himself in the City of 
New York. W..:- looking at some 
tall buildings someone sold him the City 
Hall which he cashed in for a license to 
peddle life insurance. ; oe there is 
no one who knows more about ui 
chusetts Mutual policies than Charles V. 


Cromwell and he is the best Superin- 
tendent of Agents in the 48 states. H. is 
responsible for a large portion of the 
growth of THE KEANE-PATTERSON 
AGENCY. H. is always accessibleand 
easy to talk to, has never worn his high 
hat, gives most of his money. away and 
swears well on the proper occasion. 
H. has never been bilious in his life. 
He radiates optimism and you will find 


him most enthusiastic when he is a4 


ministering 


Organized 


Service 
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Furniture Business 
Training Proved Help 


CULLOM’S EARLY EXPERIENCE 





Vice-President of Life & Casualty Co., 
Nashville, Worked 20 Years Before 


Entering Insurance 





Among those appointed to the com- 
mittee on the formation of a proposed 
Industrial Life, Health & Accident Con- 
ference, during the Insurance Advertis- 
ing Conference in Hartford last May, 
was E. Hall Cullom, vice-president, Life 
& Casualty Co., Nashville, Tenn. 

Mr. Cullom, who started in the insur- 
ance business in December, 1922, as an 
agent in the Ordinary department, went 
to Nashville when a boy and joined a 





E. HALL CULLOM 


furniture concern as a shipping clerk. 
By untiring energy he became vice- 
President. He spent twenty years in 


business before becoming an insurance 
man, 


One year after entering the insurance 

field (1923) he was the leader in personal 
paid-for production for his company. 
Promotions followed rapidly. First he 
Was made assistant manager of the ordi- 
tary department of the Nashville Life 
istrict; then manager of this depart- 
ment. In July, 1924, he was brought 
into the home office and made assistant 
reel of the company and associate 
“Vision manager of the Southeastern 
erritory. In January, 1926, Mr. Cullom 
Was elected vice-president of the com- 
Pag and was given full charge of 
ce Ordinary Department in Florida, 
3eorgia, North Carolina, South Caro- 
ry Kentucky, Virginia and the District 
, Columbia. At the annual meeting of 
Cal oard in January of this:year Mr. 
Ps lom was made division manager of 
e Southeastern territory. The South- 
‘astern territory, under his executive 
‘anagement, promises to experience its 
est year during 1927. 


eee 
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BE POSITIVE 





Secret of Proper Way to Bring About 
Good Debit Condition Is Not 
to Compromise 

A straight from the shoulder talk 
about the necessity of persistent collec- 
tions is given to agents of the Western 
& Southern Life. That company says: 

“The proper way to bring about good 
debit condition is to collect the amount 
due on every policy. 

“Arrears may be reduced by lapsing, 
but that doesn’t bring about good debit 
condition, because it cuts down the col- 
lection per cent. 

“Concentrating on easy pays by col- 
lecting far in advance on those already 
paid up doesn’t necessarily mean healthy 
debit condition. Collections should be 
made on cases that are due or past due. 

“High arrears mean poor condition of 
debit, no matter how big advance pay- 
ments a debit may show. 

“It is easy to make a temporary good 
showing by collecting heavily on a few 
cases, but what the Home Office wants is 
a healthy debit condition which can only 
be brought about by collecting on cases 
that are past due and removing them 
from the danger zone of lapses. 

“A hesitant or apologetic attitude is 
fatal in collecting. 

“Tt doesn’t pay to open a discussion as 


to how much is due or how much the. 


policyholder wishes to pay. A discussion 
means that there may be some question 
about it, but there is no question as to 
the amount due, so go right ahead. Show 
the policyholder that you expect to col- 
lect the amonnt due, but to discuss the 
matter first is admitting that you don’t 
expect to get it. 

“Even good d-vs are ruined by timid 
collecting methods. 

“Be positive—‘t’s positively the only 
wav to get positive results. 

“Get your debit in good shape.” 





PRUDENTIAL CHANGES 





H. N. Ulsh Appointed Superintendent at 
Fort Wayne—Ten Assistant 
Superintendents Made 
Herman N. Ulsh, formerly assistant 
superintendent in the Detroit district, 
No. 3, has been advanced to the position 
of superintendent at Fort Wayne, Ind. 
Superintendent Ulsh started his Pruden- 
tial career as an agent at Fort Wayne 
on June 26, 1914. He was later trans- 
ferred to Duluth, Minn., where he served 
as agent and assistant superintendent. 
He also spent about two years as assis- 
tant superintendent at Flint, Mich., be- 
fore taking an assistancy at Detroit dis- 

trict No. 3. i 

The following promotions to the rank 
of assistant superintendent have been 
made: Agents J. V. Lafferty and C. L. 
Conrad, of Detroit district No. 2; W. 
Piotrowski, of Detroit district No. 5; HB. 
P. Kill of Lansing, Mich.; Maurice A. 
Mayers and Arthur E. Reardon, of 
Cleveland district No. 4; Howard W. 
Simpson, of Cleveland district No. 1; 
John J. Harbison, Lancaster, O., de- 
tached of Chillicothe, O.; Thomas Le 
Smith, formerly of Cambridge, O., de- 
tached of Zanesville, O., assigned to 
Cleveland district No. 3, and Edward C. 
White, New Philadelphia, detached of 
Canton, O. 

















Independence Square 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 
back of every door bell. Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 














and 








THE EUREKA-MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life a including Industrial, Ordinary 
roup 
J. C. MAGINNIS, President 














A PROGRESSIVE AGENCY 


John Hencock No. 1 Has Some Out- 
standing Producers in Industrial 
: and Ordinary 

No. 1 Agency of the John Hancock 
Life, 100 Fifth Avenue, New York, is a 
progressive organization. Among _ its 
leading producers are W. L. Winkel who 
has a paid business of $272,000 ordinary 
so far this year; E. I. Finkelstein, who 
hes paid for $168,500 of ordinary, and 
Morris Palin who has paid for $172,500 
of ordinary business and also leads the 
John Hancock in industrial with a week- 
ly premium increase of $51.65 for the 
year. 

Mr. Palin, who is one of the outstand- 
ing producers of the agency, is among 
the first forty leaders in both ordinary 
and industrial production. This organi- 
zation also has five of its assistant su- 
perintendents among the first fifteen 
leading assistants for ordinary promo- 
tion. 

Mr. J. H. O’Reilly, superviser of the 
agency, is of the opinion that industrial 
insurance is most successfully sold by 
men with personality and who are also 
hard workers. He says it is not so much 
the company a man represents that in- 
fluences a prospect to buy as it is the 
confidence reposed in the agent. 








A GOOD INDUSTRIAL RECORD 


Inspector Slack, who is attached to 
the home office of the Commonwealth 
Life of Louisville, did a good job re- 
cently when he went to Corbin, Ky., and 
took charge of a debit amounting to 
$132.36 which had a gross advance of 
$190.61 with $56 arrears. One week after 
his arrival, Mr. Slack had accounted for 
collections of $285, cut down the arrears 
to $3,261 and swelled the advance pay- 
ments to $320. The next week the col- 
lections were $140 with a gross advance 
of $334.49 and arrears of $22. At the 
end of the third week the collections 
were $233.30, gross advances $411.54 and 
arrears $11.29. 





TO MOTOR THROUGH THE STATE 


W. T. O’Connor, assistant editor of 
The Prudential publications, leaves today 
for a month’s vacation. He will motor 
through the upper part of New York 
State. ne | 


Seneinieasineneee 


NEW APPOINTMENTS MADE 





John Hancock Transfers Sup’t Sulzer to 
Patchogue District; E. B. Feinberg 
Succeeds Him 

Herman Sulzer, who has been in 
charge of the Pittsburgh agency No. 3 
of the John Hancock Life, has been ap- 
pointed superintendent of its newly es- 
tablished agency at Patchogue, L. I. The 
Patchogue district has heretofore been 
detached under Hempstead. 

Mr. Sulzer’s service dates back to 
1905 when he enlisted as an agent at 
the New York district No. 5. In 1914 
he was made an assistant superintend- 
ent at New York district No. 1 and was 
later transferred to Brooklyn district 
No. 4. He held the position of assistant 
superintendent up to the time of his pro- 
motion to superintendent at Pittsburgh 
3 in January, 1926. He took over’ his 
new duties at Patchogue on July II. 

Edward Feinberg, a young and prom- 


ising assistant at Hoboken, has been 
promoted to the superintendency at 
Pittsburgh 3, effective Tuly 11.’ Mr. 


Feinberg joined the John Hancock forces 
at the West New York district in 1919, 
then under the direction of Mr. Seinfel, 
and in less than three months’ time he 
was promoted to be assistant superin- 
tendent. 





5 SONS OF A SUPERINTENDENT 

E. W. Lee, a superintendent of thé 
Tohn Hancock in New York, is the 
father’ of five sons, each of whom has 
a position of importance in the com- 
munity. The John Hancock “Field” prints 
a group picture of Mr. Lee and his sons. 
They are Robert E. Lee who is general 
counsel of Preferred Rentals Stockton 
Building, Inc., Walter R. Lee, president 
of the Eastlake Investment Co., Florida, 
Dr. Lyndon E. Lee, vice-president of the 
American National Chiropractic Asso- 
ciation, Howard V. Lee, president of the 
Ocala Fruit Packing Co., and Ruland 
W. Lee, president of the New Jersey 
State Chiropractic Society. 





MADE SUPERINTENDENTS 

The National Life & Accident of 
Nashville, Tenn., has promoted the fol- 
lowing men to superintendencies in their 
respective districts: T. G. Moseley of 
Peoria, Ill.; I. J. McCullough of Los 
Angeles and J. B. Hickman of Gal- 
veston, Texas. 
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THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 
Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 3% million 
Total Payments to Policyholders Since Organization, 
Over 43 million 


JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 











Industrial Life Insurance— 


Ordinary Life Policies— 


The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money-Making Opportunities 





Chas. F. Nettlesbip, 2nd Vice-President 














Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President bg = Wise, Treasurer 


Home Office—Jersey City, N. J. 





. R. Drown, Secretary 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 110 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
sace L. Clapp, Associate Editor. The 
address of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








EDITOR WHITE’S EDITORIAL 

The daily newspapers have misinter- 
preted the report of the public relations 
committee of the National Board of Fire 
Underwriters made at the annual meet- 
ing in May because of an unfair head- 
line in “Editor and Publisher” which al- 
leged that the fire companies wanted to 
“sraft” daily newspaper publicity of un- 
told value. The headline appeared over 
that report of the committee deciding for 
the present at least not to make a large 
appropriation for daily newspaper adver- 
tising. The article in “Editor and Pub- 
lisher” has been taken up by various 
daily newspapers to the accompaniment 
of some caustic comments. 

One of the most unfortunate of the 
editorials is that written by William 
Allen White, editor of a daily in Em- 
poria, Kan. It is unfortunate, because 
the highly respected Mr. White is with 
one exception the most widely quoted 
newspaper editor in America and also 
because of the savage attack he makes 
upon the fire companies who, in this in- 
stance at least, he almost classifies with 
second-story workers. He thinks they 
want to steal their way into the col- 
ums of the paper; that is, send stories 
but not send ads. It should not be in- 
ferred from this, however, that Mr. 
White’s reading columns are for sale. 
They are not, despite the inference 
which a cynical layman in Emporia 
might read into his editorial. 

As justice and fairness have stamped 
Mr. White’s writings during a long pe- 
riod of years he probably would not have 
written in the vein he did if he had 
looked into the fire insurance and fire 
engineering situation. 

The publicity of the National Board 
of Fire Underwriters is as far removed 
as possible from the type of publicity 
and propaganda so widespread in the 
business world. That organization is not 
trying to sell insurance; nor is it en- 
deavoring to preach the doctrine of any 
particular division or system of insur- 
ance; nor is it seeking to paint a halo 
over insurance or to give itself wings. 
Such publicity as is disseminated, and 





it sends out very little compared with 
other great branches of American in- 
dustry, has to do with making America 
a safer place in which to live by harp- 
ing on the criminal carelessness which 
causes fires, by scourging American in- 
difference to fires and by illustrating 
how to improve our buildings and so cut 
Gown the number of fires. The crux of 
most articles sent to the newspapers has 
been of this composition with the result 
that the more of the artictes printed the 
more has the public been the gainer. 

When in trouble and misrepresented the 
fire companies have run to the newspa- 
pers less than any of the great  busi- 
nesses of a semi-public nature. They 
have generally permitted themselves to 
be manhandled by demagogues and oth- 
ers without a chirp of protest. It has 
been a case of smarting silently and 
philosophically under suffering. The fire 
companies understand the situation of 
daily newspaper publishers and sympa- 
thize with their desire to keep commer- 
cial propaganda out of the columns. 
They know what the papers have encoun- 
tered and are encountering from self-ex- 
ploiting space grabbers, but even pub- 
lishers will admit that there 
when for a business of the magnitude 
of fire insurance which may be cruelly 
injured through public misrepresenta- 
tion it is entirely legitimate to present, 
its defense, it be denied that 
upon such occasions fire insurance would 
be speaking not only for itself but for 
the public which it serves; and serves 
at an underwriting loss as the compa- 
nies as a whole have not made an un- 
derwriting profit for some years. 
railroads, the public utilities and other 
great divisions of commerce have not 
stood silent when under unjust attack. 
The newspapers do not expect any one 
to sit still and be clubbed without put- 
ting up a defense. That is their creed 
so far as individuals are concerned. 
There is not a city editor in America 
who does not send a reporter to see a 
man who is to be criticized in the news 
columns “to get his side of the story.” 
Corporations should have equal rights. 

Editor White is somewhat misinformed 
about the advertising situation in insur- 
ance. There is a lot of daily paper ad- 
vertising at the present time and it is 
growing. 

Most of it is inserted by insurance 
agencies, companies sometimes defray- 
ing part of the cost. Also, the fact that 
the companies decided not to make a 
large appropriation for advertising in 
1927 does not mean that they will not 
advertise at some other time. 

No one has ever accused William Al- 
len White of not having a sense of hu- 
mor. He would need it if, after writing 
his censure of the public relations com- 
mittee of the National Board, he turned 
to the exchanges coming across his desk 
and read the tons of material given 
gratis to Tex Rickard on the Dempsey- 
Sharkey fight for days before the fight. 
Until last week Rickard, the promoter, 
never advertised in a daily newspaper 
but through ballyhoo of the newspapers 
he has had interest in his sporting events 
stimulated to a point where million dol- 
lar box office receipts are possible. 
When a boxer before a big fight gets a 
shave the special correspondents send a 
column about it. When the fire insur- 
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E. M. Allen 


R. C. Rathbone W. B. Joyce 


A. Duncan Reid 
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A. Duncan Reid, president of the Globe Indemnity, was spokesman for execw- 
tives of twenty-five companies writing surety business, when he arose at a Na- 


tional Surety banquet in 
man William B. 


Atlantic City a few days ago and presented to Chair- 
Joyce of the National Surety a loving cup. Mr. 


Joyce was visibly 


affected by this tribute to his worth and recognition of what he has done for 


surety 
right are Joel Rathbone, vice-chairman ; 
Mr. Reid and E. 


coming from chiefs of other companies. 
E. M. Allen, vice-president; 
AS st. ‘John, National Surety president. 


In the picture reading left to 
Mr. Joyce, 








ance companies in the height of the Mis- 
sissippi River flood offered to President 
Coolidge the entire personnel of their 
engineers and other experts the daily pa- 
pers printed a few lines about it. Did 
news of this splendid public-spirited 
appear at all in the Emporia 
“Gazette”? 


offer 





MR. BEHA’S FOOTNOTE 
First prize for departmental uncon- 


ventionality goes to Superintendent Beha 
for his manner of cutting large chunks 
of surplus off the financial statements of 
several fire insurance companies, and 
broadcasting this information to the 
world through the medium of footnotes 
in the 1927 fire and marine report of the 
New York Insurance Department. 
Whether the superintendent is right or 
wrong in his conclusion there are so 
many angles to the situation relating to 
the multiple ownership of companies 
(which furnished the crux of his action), 
that a public hearing, with an opportu- 
nity for the companies to appear with 
attorneys before the Department’s book 
was printed, seems more akin to the 
Superintendent’s customary flair for fair- 
ness than has been the case in this in- 
cident. 

There is a genuine belief in many 
offices that the New York State invest- 
ment law restricting stock ownership ap- 
plies only to New York State compa- 
nies because the law reads “domestic” 
companies and the New York statutes 
define “Domestic” in the following 
words: 

“The ‘domestic’ shall be held to 
mean and apply to an insurer or to in- 
surers organized or incorporated under 
the laws of this state.” 

If that be true, there is some han- 
dicap here for companies of this com- 
monwealth, This situation is further 


term 


John B. Cary, of Diggs & Cary, gen- 
eral agents for the Penn Mutual at, 
Richmond, Va., is spending the early 
part of August at the Chalfonte Hotel, 
Cape May, which is run by Calvin Sat- 
terfield, jr., formerly a member of his 
agency Staff. Mr. Satterfield is now 
devoting his entire time to the hotel 
business. He plans to open another ho- 
tel soon at Pinehurst, N. C. For several 
years he was one of the leading pro- 
ducers for the Penn Mutual in Rich- 
mond. Later he was with the Connecti- 
cut Mutual there for a time in the ca- 
pacity of associate general agent. 

xk * x 


Moses Tanenbaum, head of a New 
York City brokerage house founded in 
1860, and one of the earliest and most 
persistent advocates of sprinkler equip- 
ment in commercial risks, is a collector 
of paintings, of blue ribbon birds and 
dogs. 








complicated by the fact that companies 
abroad have free rein to do about as they 
please in buying insurance stocks. 
Companies are drawing closer together 
in groups with diversity in their manner 
of doing so. A serious situation is pre- 
sented when a state official rules that 
the capital of a fire company is im 
paired when by the regulations of all 
States but one it not only has a com 
fortable surplus but so have all the 
other companies in the group. Account- 
ing and bookkeeping interpretation may 
lend color to a technicality which 
really not a fact. Anyway, in view o 
the inter-state aspect of the situation this 
subject might well come before the it 
surance ~ commissioners’ — conventio!. 
Probably it will do so, as other state 
officials are apt to rear on their hind 
legs at the slap given to their compa 
nies and bring it there. No one in the 
business believes that the word “finis’ 


has been written nor that the curtain has 
been rung down for the last time. 
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Germans Supreme in Book Distribution 
German publishers have it all over 
American publishers when it comes to 


distribution and sale of books. Their 
plan is so widely recognized that publish- 
ers from all parts of the world go to 
Germany to study their methods. An 
illustration of their distribution system 
is found in a book by an English pub- 
lisher, Stanley Unwin, called “The 
Truth About Publishing.” Two para- 
graphs follow: 

“One of my functions, when serving as 
a volunteer in a retail bookshop in Ger- 
many, was to send new books on ap- 
proval as they arrived from the publish- 
ers to the homes of potential purchas- 
ers, so that they might be examined at 
leisure. The theological professor actu- 
ally had through his hands all the new 
theological books; similarly the econom- 
ist or the lawyer received all the books 
likely to interest him. The books were 
only left with each for a few days, and 
It was astounding how frequently these 
experts found some they did not like to 
return or that they simply couldn’t do 
without. 

“The sellers of gramophone records 
have discovered how loathe people are to 
part with anything that attracts them 
when once it has come into their posses- 
sion, though the same people would have 
no difficulty in deciding not to purchase 
the same records when seen or heard in 
the dealer’s shop. To sum up, people 
are tempted to buy books in Germany to 
an extent that seems inconceivable in 
Great Britain.” 

a. 


Greeks Buying Large Policies 
The decline in the population of Con- 
stantinople under the Kemal administra- 
tion of Turkey—its population cut in half 
~has played havoc with all business, in- 
cluding, of course, insurance premiums. 
A British life insurance man, who for 
some years has sold insurance in Con- 
Stantinople, informs me that little life 
iNsurance is now being sold there and 
that the policies are very small. A 
Strange paradox is that in Athens, de- 
spite the dead broke condition of the 
country following the Asia Minor debacle 
of the Greek army, policies are increas- 
mg in size and some for as high as 
000 are written. 
* * * 
Oriental Bazaars Carry Little 
Insurance 

In all Oriental and near Oriental cities 
Americans find the bazaars a fascinating 
Place to visit. They are always in a 
Segregated part of the city, so dark that 
electric lights are turned on when there 
Comes in a shopper who looks like an 
merican, and the merchants, for the 
Most part, are old men with whiskers. 
0 traders could be shrewder. In Con- 
Stantinople little insurance is carried on 
ne shops in the bazaar district and I 
Would hate to be the adjuster called upon 
'0 settle one of these losses as it would 


2€ almost impossible to satisfy the pol- 
Icyholder., 











Instead: of carrying insurance some of 
the buildings in Constantinople are 
adorned with signs putting the trust of 
their owners in Allah and praying that 
the fire demon keep away. Thus the 
Turks believe in signs. 

* * * 
The Best Looking People in 
Constantinople 

Traffic in Constantinople is well han- 
dled. by the police, who are the most 
stunningly picturesque cops I have ever 
seen. They wear red helmets and form- 
fitting khaki clothes—skintight almost. 
Standing in the middle of the street on 
an isle of safety they look impressive. 

And speaking of traffic cops, those in 
Paris are worthy of a paragraph or two. 
The Paris traffic officer also stands in 
the middle of the street with a club made 
of white celluloid or some similar mate- 
rial. This club is held erect rather high 
in the air and I regret to say that not 
much attention is paid to these street 
officers. 

Automobiles in Paris fly by at a ter- 
rific rate of speed and as you jump out 
of their way the drivers express irrita- 
tion that you are on earth. For some 
marvelous reason there was a_ time 
when Paris street accidents caused by 
automobiles were scarce. Not so now, 
when you not only see plenty of wrecks 
but occasionally a battered policeman 
who has been hit by a car. 

Some streets have been made one-way 
thoroughfares but not many. 

It is the hope of many American trav- 
elers that the cops should come into life 
and occasionally bring their white clubs 
down bang on the head of some of the 
speed maniacs who make life so sad for 
the bewildered pedestrians. Some day 
they will do it and there will be a drop 
in the number of accidents. 

The most independent crowd of men in 
the world are the drivers of Paris taxi- 
cabs. When hailed they inquire brusque- 
ly where you are going, declining to take 
you if they don’t like the destination or 


direction. Getting a taxi on a rainy 
night is a great test of patience. 
x & 2 
Eats 


“Are the restaurants in Paris as good 
as Americans have been told they are?” 
is a frequent auestion asked of return- 
ing tourists. The answer is, “Yes, they 
are better.” As to how the prices com- 
pare with those in New York, it all de- 
pends upon where you go. 

If you dine at a fashionable place on 
the boulevards you can roll up a $15 or 
a $20 bill for two without much trouble. 
If you chose a restaurant not patronized 
by Americans or Argentines, eating is 
economical and the food surprisingly 
good. The Argentines are the biggest 
spenders. In the financial district—near 
the Bourse—I had lunch on several occa- 
sions recently and I was surprised at the 
elaborate meals which are eaten. Heavy 
lunches of that tvpe are no longer in 
mode in New York City, but over here 
we eat a big breakfast. Chocolate and 


rclls, sometimes with marmalade or 
honey, constitute the Parisian man’s 
breakfast. He dines very late. In the 


fashionable restaurants the room may be 
empty at 8 o’clock and just beginning to 
be comfortably filled at 9 o’clock. 


* * * 


American Movies Everywhere 


The movies have a tight hold on the 
people in all European cities and most 
of the stars are American. The German 
films are next in popularity, and in Italy 
the Italian actors and scenes have a 
large following. 

In view of the condescending attitude 
toward women in so many European 
cities, and the close guardianship of 
young girls, the widespread popularity of 
the American film with their eternal flap- 
per heroines, is difficult to grasp. It is 
generally recognized that American films 
are superior in technique and photog- 
raphy, while American stars are so well 
liked abroad that Douglas Fairbanks 
and Mary Pickford have often been 
mobbed there. It must be admitted that 
the film stories themselves cause plenty 
of resentment. In fact, in many parts 
of the world they have given the pres- 
tige of “the Western races” blows which 
have injured the Western civilization. 
Pictures of ‘young men taking young 
girls automobile riding at night without 
an older woman as protector are dis- 
pleasing to a vast audience abroad. 

* * * 


A Peculiar Strike in Great Britain 


European students of industrial rela- 
tions tell me that they have never known 
a strike to quite equal that now being 
made by iron moulders employed in the 
works of John Wright & Co., Birming- 
ham. It is a strike to enforce limited 
earnings. 

Already 450 men are affected, and, in 
the absence of a settlement, it is anti- 
cipated that the numbers will be quickly 
augmented. 

The dispute appears to have arisen out 
of a decision of the men themselves that 
the daily earnings should not exceed a 
certain figure. One man refused to con- 
form to the rule which the others sought 
to impose, with the result that they 
stopped work. 

It is stated that the management was 
not consulted in the matter, and the men 
acknowledge that the company has no 
responsibility for the stoppage, but they 
decline to restart unless the company ac- 
quiesces in their taking such action as 
they think fit with respect to the man 
who has been the cause of the trouble. 
It is understood that even if they agreed 
to work with the man they would re- 
fuse to-handle his output after it had 
reached the limit they set. 

The company is not prepared to accept 
a position which, they say, is not only 
unfair to them, but against public policy. 
The men concerned are men of the Iron- 
founding Workers’ Association, late Cen- 
tral Ironmoulders’ Association, whose 
headquarters are in Glasgow, and they 
claim that it is part of the rules of the 
Union that the men should determine 
what is a fair day’s work. It is under- 
stood that in other factories where mem- 
bers of this Union are employed, they 
have succeeded in enforcing a limitation 
even more severe than they were pre- 
pared to accept in the case of John 
Wright & Co. Supported by the em- 
ployers’ federation, the company take the 
view that the Union has no right to im- 
pose a limit’ of earnings. There is at 
the moment no prospect of a settlement. 

x ok x 


Scotsmen, Not Scotchmen 


When the American actuaries were in 
Scotland during their recent trip they 
were gently rebuked if they referred to 
the natives as “Scotchmen.” Scots is 
the correct term. 

The chance to play on the St. Andrews 
course was regarded as a high light on 
the trip by the American golfers for- 
tunate enough to have the opportunity. 
That’s the ambition of lots of golfers. 


Parisian Gowns 


Most Americans who visit Paris are 
quite amazed when they see that the 
average woman on the boulevards is not 
so well dressed as girls in the downtown 
district of New York. They are amazed 
because their wives spend so much time 
in the famous modiste places, if they 
have the price. 

Parisian dressmakers, most of the fa- 
mous ones being men, make the fashions 
for the world. But where is their prod- 
uct displayed? There are thousands of 
ordinarily dressed women to be seen in 
Paris. Maybe most of the patrons of 
the dressmaking parlors are foreigners. 


* * * 


Russians Abroad 


I note that Kemal, the Turkish dic- 
tator and president of the Turkish Re- 
public, who ran 1,200,000 Greeks out .of 
a section of his country in Asia Minor, 
has now expelled a few hundred Rus- 
sians from Constantinople. Following 
the Bolshevik revolution Constantinople 
teemed with Russians. Princesses worked 
in restaurants and Dukes washed dishes. 
While in Constantinople recently a for- 
mer Duke came into a restaurant where 
I was dining and offered Russian books 
in French for sale. 

Although shabbily dressed his entire 
bearing was one of such nobility and 
gentleness that the sight of seeing such 
a man peddling books from table to ta- 
ble was pathetic. I don’t know why 
Kemal is throwing out these Russians 
unless it is that he has the exile habit 
and can’t resist weeding out one na- 
tionality after another. 

Most of the former Russian nobles are 
now living in Paris. They have gradu- 
ated from their dish washer, waiter and 
hat room checker days. For a time they 
had to take those jobs in order to find 
bread and meat. As the months rolled 
by their circumstances became better 
and they rose in the economic scale. 
They are still a long way removed fi- 
nancially from the Czarist days when 
so many of them had great fortunes 
that were confiscated by the Bolsheviks. 

+ es @ 


The English Language Papers 


Nearly all the Americans on the Con- 
tinent read every day either the Paris 
“Herald,” which was established many 
years ago by the late James Gordon 
Bennett of the New York “Herald” or 
the Chicago “Tribune,” which McCor- 
mick and Patterson of Chicago started 
during the war for Western troops to 
read in order that they would feel at 
home as they fought for their country 
in a strange land. 


The Chicago “Tribune” is slangy and 
gossippy; the Paris “Herald” more dig- 
nified. Both papers have registers 
where Americans are invited to write 
their names so that the world may know 
they are visiting France. Quite a few 
people do so, but not the more sophisti- 
cated tourists or those who visit Paris 
very often. ; ; 

Many people regard going into a 
newspaper office and registering their 
names as in the same category as the 
chap who writes his name on a monu- 
ment or who carves his name on a tree. 

The most interesting thing about the 
Paris “Herald” is the two columns of 
social. notes which give facts about 
Americans visiting France, but after a 
time this palls. On its front pages the 
Paris “Herald” plays up to the limit ev- 
ery news item which has to do with 
Franco-American accord. To read these 
stories day after day one would think 
that the American is the Frenchman’s 
dearest pal and the Frenchman cannot 
sleep at night until he has made a speech 
telling how much he loves the Ameri- 
cans. This type of story gradually gets 
on the nerves of the readers, both Amer- 
ican and French, as most of the speeches 
are standardized. As there are just so 
many ways of expressing the interna- 
tional amity spirit when the bell is rung 
too often the speech is discounted. 
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Beha In Footnotes Has __ 
Fleet Companies Guessing 





Applies New York Domestic Insurance Corporation 
Investment Law to Some Companies of Other 
States; Would Wipe Out Millions in Surplus; 
New Jersey Department Expresses Sur- 
prise; Fleet Men Ask Some Questions 


James A. Beha, superintendent of in- 
surance in this state, issued the fire in- 
book” of the state of 
the other day, and it con- 


surance “green 
New York 
tained several footnotes in type about as 
smali as the linotype machines carry in 
stock, but plenty large enough to cause 
a real stir among companies which are 
members of “fleets.” And it was no 
wonder that they were interested be- 
cause the footnotes said that under the 
New York insurance law an insurance 
company cannot receive credit for in- 
surance stocks in excess of an amount 
equal to the net surplus over capital and 
all other liabilities after deducting the 
total value of insurance stock owned. 
The ruling then went on to tell the ef- 
fect that this had on the surplus of the 
companies footnoted. The companies 
were the Firemen’s of Newark, Hart- 
ford, New Hampshire, .National Union, 
and Rossia. With two of the companies 
the superintendent slashed off millions 
in surplus. 

The next step is being awaited with 
interest by everybody. 

The Eastern Underwriter called up a 
couple of insurance departments to ask 
them what they thought of the footnotes. 
Commissioner Dunham of Connecticut 
was on a vacation. 

Gough Surprised 


When told about the footnote, which 
he hadn’t seen, the comment of Deputy 
Gough of New Jersey was, “Very inter- 
esting. Very interesting.” Asked by 
The Eastern Underwriter as to what he 
thought of the “solvency” of the Fire- 
men’s, he hastened to remark: “I’d say 
that they are decidedly solvent.” 

The news that Mr. Beha wants to 
carve millions from the surplus of the 
Firemen’s was news to Mr. Bassett and 
it wasn’t. 

It was “news” to him that the super- 
intendent had “officially acted” because 
it is understood that in the copy of the 
Green Book which arrived at the Fire- 
men’s office in Newark there wasn’t any 
slip pasted in. The copy The Eastern 
Underwriter received contained the slip, 
as did the copy received by a number of 
other companies, but it wasn’t in the 
Firemen’s copy. On the other hand, it 
wasn’t exactly “news” to Mr. Bassett, 
because one of the insurance papers 
early in June printed that the “footnote” 
would be inserted and even gave a copy 
of one of them, with the result that ’way 
back at that time some reporters called 
upon the Firemen’s to ask them what 
they thought of the footnote which the 
superintendent was about to make. Just 
how this enterprising reporter got the 
text weeks before it was mailed out by 
Mr. Beha is a mystery. 

Starts a Flood of Questions 

As soon as the “footnotes” reached 
the insurance offices there was a real 
stir, especially among companies domi- 
ciled outside of this state. The in- 
terest was general, however, in the 
offices of major companies who own 
minor companies or any other kind of 
companies. That means to most of the 
executive offices because out of approx- 


imately $950,000,000 of premiums written 
in the United States last year 73% was 
produced by twenty-five groups of fire 
companies. Some of these companies 
admit they own other companies out- 
right. Others say the subsidiary compa- 
nies are owned by “interests affiliated 
with” the major companies. Some are 
owned by holding companies. One big 
fleet is controlled through a_ general 
agency. 

When the “footnote” was received it 
immediately went under’ the magnifying 
glass for purpose of interpretation. Here 
are some of the questions which were 
asked around the table in some of the 
offices: 

Was-the superintendent making a de- 
cision with the financial statement of one 
set of groups and as being applicable 
solely to those groups; or was he tak- 
ing a shot at the entire group owner- 

ip system with the idea that a situa- 

would develop which would make 

situation a subject of investigation 

survey ? 

it has more than a local, or one 
group bearing, why was the decision ar- 
rived at without a hearing? 

Why were certain companies picked 
out as a target and some other groups in 
a similar position not included? 

In what way does the ownership of 
companies whose surplus was cut differ 
from the ownership of American compa- 
nies by foreign companies ? 

When Is a Company “Domestic”? 

Cannot a foreign company make as 
heavy an investment as it desires in the 
stock of other insurance companies with- 
cut permission of New York State and 
do they not do so? 

Does section 16 of the New York Law, 
which has to do with control of compa- 
nies, apply to a company organized and 
chartered outside of New York State? 
The section makes use of the phrase, 
“domestic insurance corporation.” Does 
not that expression in the New York 
law refer only to companies domiciled in 
this state? 

If all the other states O. K. the finan- 
cial statement of a company as filed what 
will be the attitude of the other depart- 
ments if their O. K. is disregarded? 


Reciprocity 
In New Jersey there is a law about the 
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And not only first, but last and in between. That’s 
why agents feel confident of recommending Home 
Policies to their clients. They know that the Strength, 
Reputation and Service behind every policy in this 
Company assures safety first—and always. 


Safety Always—because it is after the loss that 
Home Insurance Protection proves its worth to the as- 
sured with prompt and satisfactory adjustment of all 


legitimate claims. 


THE HOME 


type of securities which a company is 
permitted to buy. For instance, a New 
Jersey company cannot invest in any 
corporate stock which has not paid divi- 
dends in five years. The Jersey commis- 
sioner enforces that act, but only with 
respect to domestic or New Jersey com- 
panies. He does not censor the invest- 
ments of New York state companies. 
Now, if New York state takes a radical 
position about the investments and se- 
curities and holdings of a New Jersey 
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company, will he evoke the reciprocal 
laws; in brief, retaliate? ; 

The New Jersey “reciprocal prov 
sions” law runs for at least two pages 
in the Jersey insurance code and wa 
drawn at a time when New Jersey 
thought New York state life insuranct 
companies were trying to monopulize the 
life insurance business. Whoever dre 
up the New Jersey law was a mastt! 
legal mind as there isn’t a crevice oF 
knothole in it through which any_ of 
could escape if the Jersey commission! 
wanted to get busy under its provisions 
What will be his position relative " 
the New York footnote is of decided 
interest. 

Why did the New York insurance 
partment wait until the summer of 1921 
to act in a holding company matte! 
when companies have been owning othet 
companies for half a century or so? !! 
the practice has not been fundamentally 
unsound heretofore, why is it fund 
mentally unsound now? 

‘And so on. You can pick up a que 
tion of some sort in any group ownlli 
office. 


The New York Statute Under Discussi@’ 


The section of the New York law i 
der which Superintendent Beha acted! 
the Firemen’s statement is No. 10. 
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rettinent paragraph is No. 4 of that sec- 
tion. [It reads in part as follows: 

“No such funds of any domestic insur- 
ance corporation shall be invested in or 
Jeaned on its own stock, nor invested in 
or loaned on the stock of any insurance 
corporation, nor invested in or ars g tn 
the stock of any corporation which has 
invested in or loaned any of its funds on 
the stock of any insurance corporation ; 
or which has invested in or loaned any ot 
its funds on the stock of any corporation 
having an investment, interest or equity 
of any nature or description in the stock 


of an insurance corporation. J/n case 
of a stock insurance corporation, other 
mn lige, it may mvest not more than 


pity per centum of its surplus funds 
u.ectly in the stocks of other insurance 
co.porations. Such domestic msurance 
corporation other than life may invest m 
vr loan its funds on the stocks, bonds or 
other evidence of indebtedness of any 
sol.ent institution incorporated under the 
laws of the United States or of any state 
ihe. eof, notwithstanding that such insti- 
tution has an investment, mterest or 
equity of any nature or description m the 
stocks of any insurance corporation or 
corporations including the stock of the 
investing insurance corporation, provided 
that such investment, interest or equity 1s 
not in the aggregate in excess of five per 
centum of the total gross assets of such 
institution. In determining the condition 
of any domestic insurance corporation im- 
vesting its funds as herein permitted: in 
the stock of an insurance company, the 
superintendent of insurance shall only 
allow such stock as an asset at the value 
ascertained by dividing the aggregate 
amount of the surplus and capital of such 
insurance company by the number of its 
shares of capital stock issued. 
Group Fire Underwriting 


There has been opposition to the group 
owning tendency, some of it voicing ex- 
pression in local agency circles where the 
statement has been made that the sys- 
tem made it possible for a company {o 
assume liability beyond its financial re- 
sources because Of the number of com- 
panies in one office which can get on a 
line. The head of a large group of 
companies said to The Eastern Under- 
writer this week: : 

“I don’t think that group companies 
overload themselves if they understand 
underwriting principles. They have in 
mind the amount of liability they want 
to assume and don’t exceed it whether 
a risk is written by one company or by 
a total of several companies. On the 
other hand, if an office hasn’t the right 
underwriting talent but gambles and 
takes chances it will do so whether trav- 
cling alone or with subsidiaries. 

“Also, group means spread of liabil- 
ity and, therefore, spells safety. -Safety 
to the stockholder and therefore for the 
public which wants to buy sound insur- 
ance. \Vith more than one company in 
an office there are more agents in a 
town and that means a wider selection 
of risk, broader spread.” 

Views of One Executive 

The views of one leading executive 
about the footnote situation follow: 

“It is certain that companies incorpo- 
rated under the laws of states other 
than New York (and most likely New 
York companies as well) hold that the 
investment laws of New York, and in 
fact, the laws of any other individual 
State, apply only to that state’s corpo- 
rations. It would produce untold and 
tremediable confusion to hold other- 
wise. 


“The laws cf New York permit in- 
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vestments in certain kinds of securities 
that are not permitted under the laws 
of other states. Concurrently the laws 
of other states permit investments in se- 
curities that New York does not permit. 
If, therefore, successively the name of 
each other state is substituted for the 
name of New York under a law passed 
by each state it is patent that chaos 
would follow, unless under the comity 
which exists between states the well es- 
tablished procedure of each state accept- 
ing the investment laws of the state of 
incorporation of a certain company in 
determining its solvency, be followed. It 
is hardly conceivable how any state can 
undertake to say to its sister states that 
they are not competent to determine 
how the corporations of their own states 
may invest and to determine their sol- 
vency. 

“Regardless of the wisdom of the law, 
it is certain that it is within the power 
of a state to determine how and in what 
the investments of the corporations of 
its own creation may be made. Comity 
between states, and in fact the necessity 
for intercourse between the citizens and 
corporations of all states call for the 
acceptance by one state of the laws of 
another state (as they relate to the lat- 
ter’s own corporations), unless indeed 
those laws are so fundamentally wrong 
and improperly administered as to call 
for a cessation of relationship, commer- 
cially and financially, between its citi- 
zens and corporations and the citizens 
and corporations of other well governed 
states. 

“Without regard, however. of the 
right of an administrative officer of a 
state to change the financial statement 
of a corporation of another state to 
agree with his personal construction of 
the laws of his state, or rather what he 
would like the law to be—extra terri- 
torial, how is it possible to arrive at the 
conclusions reached in the case of the 
companies cited in the footnotes in the 
just published ‘New York Insurance Re- 
port’? The law of New York as re- 
lated to ‘domestic’ (New York) com- 
panies reads: 

“No such funds of any domestic 
insurance corporation shall be in- 


vested in * * * or loaned on the 
stock of any insurance corporation 
except * * * in the case of a stock 
insurance corporation, other than 
life, it may invest not more than 
fifty per centum of its surplus funds 
directly in the stocks of other insur- 
ance corporations. ° 


_ “To the extent, therefore, of 50% of 
its surplus a ‘domestic’ (New York) 
company may invest directly in the 
stocks of other insurance corporations. 
This being so, how can credit be re- 
fused for such investments to the ex- 
tent of at least 50% of the surplus, even 
under what appears to be the reason- 
ing of the New York Department super- 
intendent? To illustrate, if a company 
has, let us say, $12,000,000 surplus and 
it has, let us say, $15,000,000 invested in 
the stocks of other insurance companies, 
then under the formula adopted by the 
insurance superintendent of New York 
the result would be as follows: 


SANGIN 6 ooo grees hs tee es $12,000,000 
SOe- Chere 2... 3 secede 6,000,000 
Investments in insurance 

SUCCES ch cvs wick a caet 5,000,000 
Investments in excess 50% 

of SURDUG dccneat ccs aced 6,000,000 


Remaining surplus in ex- 
cess 50% investment... .$ 6,000,000 

In other words, the superintendent has 
failed to even give credit to the com- 
panies, to whose statements he has at- 
tached a footnote, for the amount of 
surplus they would be entitled to under 
his: own method.” 

Durham’s Attitude 

While The Eastern Underwriter did 
not talk to Commissioner Dunham this 
week it learns that he was in town two 
days ago, and was rather hot under the 
collar relative to Mr. Beha’s footnotes 
as they referred to Connecticut com- 
panies. 





Charles S. Dodd, who resigned a few 
months ago as manager of the Newark 
branch of the Royal on account of ill 
health, is rapidly recovering. He is 
spending the summer at Kennebunkport, 
Me., devoting most of his time to 
golfing. 


Hidden Assets Abound 
In N. Y. Green Book 


VOLUME CLOSELY SCRUTINIZED 





Some Companies Have Not Listed Sub- 
sidiary Companies; Statements 
Sometimes Hard to Analyze 





As soon as news of the Beha “foot- 
notes” about a number of fire com- 
panies spread through the insurance 
world there was a scurrying in the fire 
offices to get hold of copies of the 
“Green Book,” the annual fire and ma- 
rine publication of the Department, Af- 
ter reading the footnotes the executives 
began to turn over pages, studying the 
returns of all the companies. It can be 
safely said that never has such a vol- 
ume been so closely scrutinized. 

It was immediately seen that all of 
the New York State companies had filed 
their returns in accordance with the 
“50% of surplus” law relative to owner- 
ship of insurance stocks which the su- 
perintendent says has not been observed 
in the filing of statements by several 
companies of other states. But it was 
not easy to analyze all of the state- 
ments by reason of the intricate sys- 
tem and variety of ownerships. 

The Home and North British 

Turning to the statement of the Home 
Insurance Co., it is noted that not one 
of the companies controlled by interests 
affiliated with the Home is listed. There 
is an item of $3,500,000 as the book 
value of the Interzone Corporation, but 
that is the corporation in whose name is 
the building which the companies occu- 
py at Maiden Lane and William Street. 

The North British & Mercantile did 
not list the Commonwealth, Mercantile 
or Pennsylvania. 

These and other incidents show that 
the reports of many of the companies 
are full of hidden assets; in fact, many 
companies are much stronger than their 
annual statements show that they are. 

American companies not domiciled in 
New York do not give detailed lists of 
their securities in the New York State 
report and it is not easy to analyze some 
features of the statements. 

It is reported that Superintendent 
Beha acted with two thoughts in mind. 
One of them was that he thought the 
law was violated and he should say so. 
The other was that some day there may 
be a conflagration and he wanted the 
companies to report on the same basis 
so that there might not be a misunder- 
standing in the reading of surplus items. 





60 YEARS WITH COMPANY 





W. W. Andrews, Cashier Brooklyn Of- 
fice, Fidelity-Phenix, Celebrates Anni- 
versary This Week; Officials 


Tender Luncheon 


William W. Andrews, cashier of the 
Brooklyn office of the Fidelity-Phenix, 
celebrated his sixtieth anniversary of his 
associations with the company on Au- 
gust 1, He is not alone the oldest em- 
ploye in years of active service of the 
company but of the entire American 
Fore group. 

On Monday last, the officials of the 
American Fore tendered Mr. Andrews 
a luncheon in recognition of his long 
service. About two years ago he was 
presented with a gold watch, bearing the 
embiem of the Fidelity-Phenix and a 
check for $1,000 by Ernest Sturm, chair- 
man of the boards of the American 
Fore. 
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top that “I wish 
I Had,” Feeling 


HERE are few things that rankle like the theft of valuable possessions 
one has failed to insure. The loss is complete and final. Losing a prized 
valuable possession means, for most people, doing without it for a long 








time—and that hurts. 


All of which leads up to this—It’s good 
business to sell London Guarantee Burglary, 
Larceny & Theft Insurance. The need and 
demand exists— every policy sold makes a 
friend (a life-long one when there is a loss) 
and the commission is large. If this line is 
neglected in your office, try pushing it now. 
Vacation time, when homes are untenanted, 
is the burglars busy season. | 


A letter to the Agency Department will 
give you full details of London Guarantee 
Burglary, Larceny ¢& Theft Insurance. 





Head Office: 55 Fifth Avenue, NEW YORK 
New York Office: 90 Maiden Lane 
Cc. M. BERGER, United States Manager 











































































I.N. SURE’S 


OBSERVATIONS 


REWARD FOR EXCELLENCE 


No matter what business it is, succoss is 
achieved in proportion to the kind of serv- 
ice rendered. 

We recently viewed a musical play, the 
production of a man who is America’s 
greatest theatrical success. Small wonder 
he is successful, for the degree of excel- 
lence of his productions is not matched by 
any other. This play is an artistic triumph 
—no expense has been spared, no detail 
overlooked—it excels all others in finish. 
Tickets for this show are high, but the pub- 
lic responds for-here is excellence for sale. 

Producing the best play or making the 
best mousetrap or any other thing will 
cause the world to make a beaten path to 
your door. There is no quibbling over price 
either when excellence is for sale. 

SEVEN LEAGUE BOOTS 

In Boston there is a collection of foot- 
wear from many different times and places. 
The display contains footwear unearthed 
from ancient Greek temples and boots and 
shoes of all kinds worn all through the 
ages. Almost without exception, this foot- 
wear looked mighty uncomfortable—we are 
glad we don’t have to wear it. 
~Contrasted with comfortable, good look- 
ing American made shoes, ancient footwear 
simply isn’t in it. The fabled “Seven 
League Boots” must have been something 
like good, comfortable, modern walking 
shoes. 


Not unlike the luxury and comfort of 
good footwear is modern insurance. It en- 
ables business and the individual to go for- 
ward swiftly and with safety and comfort. 
Equipped with the “Seven League Boots 
Insurance,” business men may arrive at 
their goals sure that the unforeseen acci- 
dent, calamity, fire or disaster will not 
sweep away the results of the efforts of 
years. 

A noble calling that of the insurance man, 
supplying present day civilization’s greatest 
need—insurance,-the “Seven League Boots” 
which carry the individual or business safe- 
ly to success. 
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Massachusetts Rules 
On Fire Cancellations 


MUST GIVE RETURN PREMIUM 





Policy Forms Can Be Modified, How- 
ever, by Agreements, Insurance 
Dept. Counsel Declares 





Under the Massachusetts insurance 
law the cancellation of a fire insurance 
policy is not valid unless the cancellation 
notice is accompanied by the tender of 
the return premium due the assured, ac- 
cording to Harold J. 
the department. 


Taylor, counsel for 
However, under the 
a company may 
provisions in the 
standard fire policy by means of a rider 
or endorsement. If the companies feel 
that the requirement of a tender with 
the notice ot cancellation is too onerous 
they may modiiy the policy to provide 
that a tender is not required or that the 
return premium, if not tendered, will be 
refunded on demand. 

Mr. Taylor was asked whether a com- 
pany or its agent could lawfully cancel 
a fire policy without paying or tendering 
to the insured, with the written notice 
the return premium if the premium has 
been paid. In reply he said in part: 

“The precise question has not been, it 
seems, squarely decided in this common- 
wealth, but it is our opinion that a tender 
of the return premium to the insured 
must be made concurrently with the no- 
tice. 


provisions of the law 
modify any of the 


Rights of Insurer to Cancel 

“The right of the insurer to cancel 
depends by the express terms of the 
policy upon the rendition of a written 
notice and the tender of the unearned 
premium. It stipulates that the right 
is reserved to cancel after such notice 
and tender. That right is not condi- 
tioned solely on the rendition of a notice 
without a tender. Both notice and tender 
are conditions precedent to cancellation. 
Either is not sufficient, unless one is 
waived by the insured. 

“It is true that the policy provides 
that all risks subsequent to the expira- 
tion of ten days from the notice, and 
not from the notice and tender, are cut 
off. This provision may afford some 
ground for contention that the tender 
need not be made concurrently with the 
notice, but in order to sustain such a 
contention it would be necessary to dis- 
sociate this particular clause from the 
entire provision respecting cancellation. 
The reason for the omission of the words 
“and tender” from this particular clause 
is undoubtedly that notice of cancella- 
tion must also be given to any mortgagee 
to whom the policy is payable, while a 
tender of the return premium must be 
made only to the insured. That such 
is the reason for the reference in this 
particular clause to “notice” alone, is 
confirmed by the further provision im- 
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mediately following this particular clause, 
that “no mortgagee shall then have the 
right to recover as to such risks,” i. e., 
those occurring eafter the expiration of 
ten days’ from notice of cancellation to 
him. 

“The natural ordinary construction of 
the words “after giving written notice 
to the insured and tendering to 
the insured a ratable proportion of the 
premium .” is that the tender must 
accompany oT be made concurrently with 
the notice. A provision for cancellation 
is to be strictly construed against the 
company, and if it be said that the policy 
is ambiguous, on this point, then under 
the general rule it is to be construed in 
favor of the insured. 

“Tt is not necessary, as you suggest, 

that the tender be made in cash. Under 
section 187C of said chapter, a check of 
the company or its agent is a sufficient 
tender of the return premium. 
‘ “Tt is to be observed that the provision 
in our standard fire policy differs very 
materially from that found in other 
forms of policies some of which express- 
ly provide that the unearned premium, if 
not tendered with the notice, will be 
refunded on demand. Under such a pro- 
vision tender need not accompany the 
notice.” 





MURRAY HILL FIRE HAZARD 


R. P. Barbour, United States manager 
of the Northern Assurance and chairman 
of the committee on water supply and 
fire department of the New York Board 
of Fire Underwriters, last week submit- 
ted a report pointing out the serious de- 
ficiency in water supply and hydrant 
equipment in the section of New York 
City between 35th and 59th Streets and 
Seventh Avenue to Madison Avenue. The 
district is one of the most valuable in 
New York and yet it is not properly pro- 
tected against the dangers of a great 
fire. Many hydrants marked on maps 
have been removed. 
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$ 1,500,000.00 








00.000 0.0.006.000000860080000080 oes 9,167,654.77 
Reserve for Taxes and all other Liabilities. ibe 1,382,985.00 
SD DEED Scwcccesvcvcs's beeees oncceee 7,064,683.11 

Total Assets ..... Veadksvutecu avenbasdeoews Sere ere + $19,115,322.88 
SURPLUS TO POLICYHOLDERS..... bibwedeetans sees ae honeoe $.8,564,683.11 
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ECONOMICAL PROGRAM 





Other People Copying Butcher Stock Pa- 
per Cover Idea Used by Insur- 
ance Advertising Conference 
When the Insurance Advertising Con- 
ference met in Hartford last May the 
delegates found that the program, “fit 
your pocket” size, was printed on the 
kind of paper which butchers use to 
wrap up meat bundles for customers. 
The program was printed by Finlay 
Brothers of Hartford and the butcher 
paper stock idea has spread and is prov- 

ing popular. 

In some advertising, Finlay Brothers 
say: 

“We were delighted at the cordial re- 
ception accorded this little program. A 
number of the advertising men who at- 
tended this Fifth Annual Insurance Ad- 
vertising Conference asked us where 
they could buy this butcher paper stock. 

“It is difficult nowadays to turn out a 
distinctive job of printing—something 
that is really different—without being 
accused of going to extremes. These in- 
surance people were trying to keep their 
expenses at a minimum, yet at the same 
time they wished a program that would 
do credit to a group of advertising ex- 
perts. We worked hand in glove with 
J. W. Longnecker, the program chair- 
man, and this is the result.” 





H. R. DEAL’S NEW POST 

H. Russell Deal, special agent in 
Georgia and Alabama for Seibels, Bruce 
& Co., of Columbia, C., will on Sep- 
tember 1 become associated with Hurt 
& Quin of Atlanta, state agents in 
Georgia for several companies. Mr. Deal 
is a prominent Southern insurance man 
and in addition to his long experience in 
the Georgia and Alabama fields has had 
much to do with the writing of auto- 
mobile risks. He assisted in the organi- 
zation of the Alabama and Georgia 
ponds of the Blue Goose. 
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1,000 Insurance Men 
A Year Entertained 


CLAIM OF OKLAHOMA AGENCY 





Page Ad of Pearce, Porter & Martin 
Tells What Agency Means to City 
of Tulsa, Oklahoma 





Pearce, Porter & Martin of Oklahoma 
City again ran a page ad in the Tulsa 
“Tribune,” Tulsa, Okla., a few days ago, 
In it they printed pictures of members 
of the firm and heads of all departments, 

This agency was established seventeen 
years ago, and the advertisement is 
aimed to impress upon the people of 
Tulsa the strength of the organization. 
One paragraph of the ad said: “Whether 
you refine oil, manufacture rigs, run a 
department store or furnish electric light 
toa city, you must certainly appreciate 
the importance of organization of your 
own business.” 

Sizing up what this agency means to 
Tulsa, Pearce, Porter & Martin said in 
their ad: 

“This agency supports 46 families, 200 
pecple. 

“Operates 31 automobiles. 

“Provides insurance service as com- 
plete as can be had in New York, Chi- 
cago or Philadelphia. 

“Offers Aetna Charting service, elimi- 
nating guesswork from insurance pur- 
chasers. 

“Provides the best available means of 
handling insurance for the oil industry. 

“Provides trained men who know your 
insurance problems and can advise you. 

“Maintains a local office capable of 
writing every known form of insurance. 

“Authorized to make adjustments on 
the ground and at the time of loss. 

“Attracts ambitious young men from 
all parts of the United States. 

“An organization equal in efficiency to 
the greatest in the United States. 

“Entertains one thousand or more vis- 
iting insurance men annually. 

“Provides representation for Tulsa at 
insurance conventions throughout the 
country, 

“Secures weekly publicity for Tulsa in 


national insurance publications.” 





WALTER F. YEAGER DIES 


Walter F. Yeager, assistant manager 
of the Franklin Fire at Philadelphia, died 
last week from typhoid pneumonia, 
which developed from a chill on July 14 
He is survived by his widow. 





Mitchell S. Little, a director in the 
Aetna Life fleet, was elected a director 
of the Hartford Gas Company lasi week. 
He is associated with a large number 
of other Hartford companies, being 
president of the M. S. Little Manufac- 
turing company, the Sigourney Too 
comp?ny, and the Smyth Manufacturing 
company, and also a director in numer 
ous organizations. 
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Lot Happens as Stock 
Quotes Go to Press 


INSURANCE MARKET ACTIVITY 





Quotations of August 1 Bulletins Didn’t 
Take Into Account Sensational 
Advance At Week-End 





Insurance stocks are going up again 
and sometimes so quickly that it is keep- 
ing in a quandary the investment houses 
specializing on insurance stocks who are 
trying their best to keep their literature 
up to date. The investment houses send 
the quotations to the printer; think that 
part of their job is done, but by the 
time the latter returns it the market has 
a habit of changing in such a way as 
to make some of the quotes obsolete. 

All of this cannot be better illustrated 
than by the experience of J. K. Rice, Jr., 
& Co., one of the leading insurance stock 
specialists, who sent “bid and asked” 
prices of insurance stocks to the printer 
near the end of last week, the copy to 
be inserted in a bulletin marked August 
1. In the brief time between the send- 
ing of the copy to the printer and the 
printing of the bulletin there was such 
astonishing activity in some of the stocks 
that Actna Casualty & Surety jumped 
from 795 to 850 bid; Aetna Life from 
575 to 615 bid and 585 to 625 asked; 
New York Casualty from 110 to 115 bid; 
Travelers from 1260 to 1310 bid, and 1300 
to 1340 asked; United States F. & G. 
from 270 to 302 bid and from 280 to 312 
asked ; Aetna (Fire) from 550 to 555 bid; 
Fidelity-Phenix from 140 to 148 asked; 
and United States from 225 to 235 bid. 

As for the Hartford investment houses, 
they will be obliged to reply on the tele- 
graph instead of mailing insurance stock 
quotations if leaps in the price of stocks 
continue as they did at the end of last 
week, 

Some Other Quotations 

J. K. Rice, Jr., & Co., on Monday an- 
nounced stock quotations as _ follows, 
names being eliminated of companies al- 


ready mentioned in this article: 
On August 1 J. K. Rice, Jr., & Co., gave the 


following quotations of fire insurance company 
stocks : 
Bid Asked 

American Alliance ......... 360 390 
MMELICAN © .2id adsense atin 23 25 
Bankers & Shippers........ 350 375 
MMIC, cavemen at aiacsis aes 600 625 
2 RS Ae eee 19 20% 
ape ge tety 5257 
me OL Nave cevscesant 360 380 
Remtinentg ly ain ce osc 191 196 
Fire Association ........... 51 55 
Meeelin Soc a cea td 242 
Glens Falls ....... 58 62 





Globe & Rutgers 





Great American ........... 340 350 
RS Oe en 225 240 
Beemonia: zt, Ye. a 53 57 
Retord .xcpataeneite oka. 555 570 
1 CI Rei SS ae 442 450 
Mepciestead. * cassie oso. o'cx 43 49 
Importers & Exporters..... 95 100 
Insurance C. of N. A. .... 63 65 
Milwaukee Mech. . e's 45 48 
mmnonal ote Gos <6) JROe — 610 
National Liberty .. 550 610 
Nation | Union 280 300 
New fiampshire 340 350 
Bint Jersey:ta ane tss seek 45 50 
ROMATA ee snetian et eens 310 330 
North VOR oe cals savecee oe 170 200 
1 aa eS Se OG 600 620 
Meave-Washi 2 5.26. cahane 325 395 
© LEE Rise Seem ne 155. 165 
Meteity aged oe at toca 110 115 
Rerevesant oo eas gt eta 190 200 
Westchester ..cc..ccoccee .* 60 63 





BOSTON’S MAYOR COMPLAINS 


Mayor Nichols of Boston takes posi- 
tive exception to the increase of 15% in 
certain Boston fire insurance rates and 
(eclares that the rates for that city 
should be reduced, not increased. He 
says he will carry an appeal to the State 
ont of Appeal on Fire Insurance 
oxen lhe Mayor claims that the city’s 
the Oss has been reduced $1,000,000 as 
jo eiga of improvements made. The 
a Batis contend the reduction amounts 
about $250,000. If the rates are not 
Wered the mayor says he may insti- 
Sate an j 


Investigation of fire insurance® 
companies, 


New Jersey Special 
Called to Home Office 


PROMOTION OF S. A. MEHORTER 





Has Been in Insurance Business for 
Fifteen Years; Favorably Known 
in Middle Department 





Samuel A. Mehorter, who has been 
special agent for the Insurance Company 
of North America in New Jersey, with 
headquarters in Newark, has been called 
to the home office in Philadelphia where 
he will act as an assistant to John For- 
restel, local secretary of the company. 

Mr. Mehorter, who is widely known 
throughout New Jersey, entered the fire 
insurance business in 1912 as rate clerk 
with the Philadelphia Fire Underwriters’ 
Association. He remained there about a 
year when he resigned and was appoint- 
ed rate clerk and later inspector for At- 
lee Brown, late New Jersey Rating Ex- 
pert. In 1918 he was appointed placer 
and engineer for the William Arrott 
Agency in Philadelphia. About a year 
later he joined the America Fore group 
as examiner and inspector after which 
he was made engineer in charge of the 
Middle Department field, Philadelphia. 
He returned to the America Fore in 
1923 as special agent for South Jersey. 
From that company he went to the In- 
surance Company of North America. 

Mr. Mehorter is a member of the New 
Jersey Special Agents’ Association, of 
which he is treasurer; Underwriters’ 
Club of Philadelphia; Harrisburg Field 
Club of Pennsylvania, Insurance Society 
of Philadelphia, and of several fraterni- 
ties. 

The new appointment goes into effect 
about October 1. He left last week for a 
month’s vacation at Ocean City, N. J. 





FIRE CHIEFS’ CONVENTION 





Will Be Held in Portland, Ore., Next 
Week;. Interesting Program 
Arranged 
An elaborate program has_ been 
mapped out for the International Fire 
Chiefs’ Convention, which will be held 
the first four days of next week at Port- 
land, Ore. Interesting papers and ad- 
dresses on subjects of importance to the 
fire insurance fraternity will be heard. 
Among them will be an address by 
Chief John Kenlon of New York City 
who will talk upon “Traffic Problems and 
the Co-operation Between Fire and Po- 
lice Departments.” ‘Preparedness for 
Major Disasters” will be discussed by 
Chief R. J. Scott of Los Angeles. W. A. 
Grace, assistant State Fire Marshall of 
Washington, will talk upon “Arson In- 
vestigation,” while “Fire Fighting Equip- 
ment in Buildings During Course of Con- 
struction” will be discussed by B. F. 
Erwin, editor of the Oregon “Journal.” 
Other subjects to be heard include, 
“Sprinkler Failures and How to Guard 
Against Them,” by Patrol Chief F. C. 
McAuliffe of Chicago; “The Hazards of 
Shingle Roofins,” by Chief S. R. Allen 
of Brookline, Mass., and “Gasolene Fire- 
boats,” by Walter Forward of Berkeley, 

Cal. 

There will also be a number of exhibits 
in Portland by nationally known manu- 
facturers of fire apparatus who will give 
a number of demonstrations of new de- 
vices recently introduced in the fire field. 





BOYS STUDY FIREFIGHTING 


The town of Keene, N. H., is starting 
to train its citizens early in the ways of 
fighting fire and safeguarding themselves 
and others against its dangers. The 
boys of the fifth and sixth grades of the 
schools there have been organized into 
the “Future Fearless Fire Fighters.” The 
group is given lectures on fire preven- 
tion and fighting by city firemen. In or- 
der to stimulate interest the boys make 
firemen’s axes, ladders, life nets, and 
such apparatus. 


A M ra) ssage flashing-- alae 


a se nae = ~ Sauer tiie 
wires from Washington to Baltimore on 
May 24.1844 announced to 2 waiting 
world the Electrical Telegraph of - 
Samuel F. B, Morse- --. 
The realization of a vision - something 
that he believed could bedone -;--. J 


Success comes to the indefatigable 


who work with faith, using th . 
lence -even the failure- orcthem 
as guides. 


__An Agent who can command 
all the facilities and personal assistance of 
@ strong and resourceful organization such as 


THE WORLD FIRE AND 
MARINE INSURANCE COMPANY 


«may well feel that he can 
Get the Best in THE WORLD” 


President 





An Insurance Service Extended to Everybody 


The Insurance Information Bureau, maintained by the A®tna Insur- 
ance Company, The World Fire and Marine Insurance Company, and 
The Century Indemnity Company, will.be glad to provide information 
on all insurance problems. This service is not only extended to 
agents and policy-holders of these three companies but to the general 
public as well. Address requests for information to 

56 INSURANCE INFORMATION BUREAU 

670 Main Street Hartford, Conn. 
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Beha’s Repartee Is 
Refreshing in Summer 


BRIGHTENS UP HIS HEARINGS 





Momentarily Frightens Residents of 
Queens But His Smile Quickly 
Sets Them at Ease Again 





Those who know Insurance Superin- 
tendent James A. Beha of New York 
rarely fail to attend the hearings he 
holds at the New York office of the De- 
partment, for the repartee he engages in 
with those who are speaking, is decidedly 
entertaining. Sometimes these hearings 
get a little monotonous or the tone of the 
conversation is over-serious and heavy. 
But it doesn’t last long because the Su- 
perintendent without fail brightens up 
the atmosphere with a few good-natured 
shots at the speaker or at himself. 

Mr. Beha was in excellent form at a 
hearing held last Thursday on the fire 
rate situation in certain sec- 
About thirty 
home-owners from those districts came 
over to the Department to tell the super- 
intendent how much the fire hazards had 
improved and that, therefore, they were 
entitled to lower fire insurance rates. 

One elderly speaker, in defending at 
leneth the low moral hazard of the home- 
owners in his particular part of Queens, 
delivered a patriotic address in which he 
spoke of the flags flying over the front 
lawns, the long hours spent on — 
ends by home-owners fixing lawns, anc 
roofs and other things to improve their 
homes and lessen the fire hazard. After 
he had got well excited and was accom- 
panying his talk with fine gestures, a 
perintendent Beha looked up with a smile 
on his face and interrupted him with this 
remark: “Well, old boy, you certainly are 
a grand orator, and I hope. to have you 
talking for me when I run for office. 
This nonplussed the speaker for a mo- 
ment, but he was immediately set at ease 
when the Superintendent gave him a 
quick little smile and told him to go on 
with his talk. : 

Another Queens resident also started 
out to emphasize the fine quality of _citi- 
zens living in his neighborhood. Espe- 
cially did he lay stress on the fact — 
they were American-born. In fact, he 
repeated this phrase several times. Mr. 
Beha refused to let this challenge to the 
foreign-born population pass. unopposed 
and suddenly interspersed this: ; 

“I certainly object to any disparaging 
remarks being cast on the foreign-born 
population. 1 want to tell you that my. 
parents were not born in this country 
and I don’t think that I am a bit better 

»” 
citizen than they were. ; 

At this the speaker smiled and said, 
“Well, my parents weren’t born in this 
country either.” ‘ 

“As the odds seem to be even, Super- 
intendent Beha said with a laugh, you 
can go on with your remarks. Only we ll 
so easy on the references to nationality 
2 “f 4 ” 
of the residents of your town. 

A third speaker who had given the su- 
perintendent a fine discription of all the 
attractive qualities of his home district, 
asked that he be excused from the hear- 
ing immediately after he had finished his 
talk. Mr. Beha nodded his assent but as 
the Queens resident had about reached 
the door the superintendent called out 
to him: 

“Say, don’t forget that old quotation 
about, ‘He who fights and runs away. 

This caused a ripple of laughter 
through the room. The person to whom 
the remark was addressed looked a bit 
frightened for a second, then smiled as 
he realized the majesty of the law was 
not des¢ending upon him, and turning 
to Mr. Beha said: “I don’t want to 
go and miss all the good things my 
friends are saying about Queens, but I 
simply must.” 


insurance 
tions of Queens County. 


Beha Grants Hearing 
On Queens Fire Rates 


FORTY CENT RATE CRITICIZED 





Residents Say Conditions Do Not War- 
rant Conflagration Rates; Beha 
Will Study Situation 





Representatives of more than 25 civic 
organizations from the Ozone Park sec- 
tion of Queens County were granted a 
hearing by Insurance Superintendent 
James A. Beha last Thursday at the 
New York headquarters of the Insurance 
Department so that they could voice 
their protests against what they believe 
to be exorbitant fire insurance rates in 
their ‘districts. These high rate areas 
are sandwiched in between districts that 
have the customary 50 cent rate for three 
years and yet are charged 40 and 45 
cents a year per $100 of insurance. This 
rate includes a surcharge for conflagra- 
tion hazards as the districts in question 
are part of the congested frame house 
section of Queens County about which 
there has been much complaint on the 
part of fire insurance men and others 
interested in the reduction of fire losses. 

At the conclusion of the hearing Mr. 
Beha stated he would do his best to 
secure a fair rate for those living in the 
so-called conflagration areas, but at the 
same time warned his listeners that he 
could not arbitrarily reduce rates to lev- 
els at which they are not profitable for 
the insurers and at which the companies 
would refuse to do business. The super- 
intendent stressed the fact that fire in- 
surance is what each and every home 
owner wants, because he himself con- 
siders the risk of self insurance too great. 
Therefore, the insurance companies must 
be paid fairly for the risks they assume 
or else they will discontinue writing risks 
that they know to be underrated. 

As it is, the fire insurance companies 
have cancelled hundreds of thousands of 
dollars worth of insurance on Queens 
County risks, mostly all of the cancella- 
tions being confined to what are known 
as the conflagration districts, where hun- 
dreds upon hundreds of frame houses are 
built close together, and where there is 
great danger of a conflagration should a 
fire gain much headway before being 
discovered. The four or five who spoke 
at the hearing placed much emphasis 
on the improvements made in their dis- 
tricts since the fire rates were doubled 
there. Representatives of Wakefield Park, 
Liberty Heights and East Glen Morris 
pointed out that new fire stations had 
been built during the last twelve months, 
that fire apparatus could reach any part 
of the high rate areas in three minutes; 
that the roads were being constantly im- 
proved and other hazards improved. 

Regarding the moral hazard the speak- 
ers said that the vast majority of the res- 
idents were American born and owned 
their own homes. Many of the houses 
were equipped with inflammable shingles 
and the owners take pride in maintaining 
the efficiency of their homes at all times. 
Most of the homes cost from $7,000 to 
$12,500. 

It was also pointed out that in spite 
of the potential dangers there had been 
no fires in these sections of Queens since 
the homes were erected four and five 
years ago. One speaker analyzed the 
figures of the New York fire department 
and said that in Queens there were only 
1.54 fires for every 100 buildings, a very 
favorable comparison with results in the 
other boroughs of New York. Many of 
the blocks in that part of Queens have 
nearly 120 homes to the block, while 
others have only 50 to 60 homes. The 
hydrants have an average capacity of 
350 gallons a minute. when an engine is 
attached and the hydrants are located 
at frequent intervals. 





_NAT’L LIBERTY STOCK 
Within the past two weeks there has 
developed an active market for the Na- 
tional Liberty shares. Several days ago 
sales of a fairly good size were made 
at $000 per share and more recently 
shares have sold at $800. 










‘Sister, I’m 
Enjoying ‘ 


hg 


Carefree Days, 


because we’re living ‘rent free’ while we're 
using the fire insurance money to rebuild the 
old home.” 


“Yes, it is wonderful to realize all the 
FIRE insurance money can be used to restore 
what the flames destroyed and yet we have a 
roof over our heads paid for by that Rental 
Value cash currency.” 

“Who was it who got that for usP”’ 


“Why, don’t you remember that North 
British & Mercantile agent who said, every: 
body who owns his home must have 

+‘ KEEP-A-ROOF-QVER-Y OUR-}[EAD-NSURANCE,’ 
that it is the Siamese Twin of FIRE insurance.” 
% Registered 








All North British & Mercantile Insurance 
Company, Ltd., agents have helpful ‘‘Silent 
Salesmen’’ to open the door of opportunity and 
provide RENT, RENTAL VALUE and 
LEASEHOLD protection. ‘ 
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OHN ATTERSON came home with a pair of 

pajamas! He started on his vacation with a 
wardrobe that passed muster with the most fas- 
tidious at the fashionable hotel where he stayed. 


Late one night he awakened to find the hotel in 
flames. No time to dress or to save anything! 
Atterson considered himself lucky to be among that 
huddled group of scantily clad guests, shivering in 
the chilly night air. : 


John Atterson came home with a pair of pajamas! 
Had it not been for the wide awake insurance man 
who sold him a personal effects floater just before 
he went away, it would have proved an unusually 
expensive vacation. 








You can bet that now this insurance man gets all 
of John Atterson’s business. 
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Growth of Canadian 
Insurance Since 1870 


ABOUT $500,000,000 LOSSES PAID 





Canadian Companies Continue to Get 
Smaller Proportion of Insurance 
Placed on Canadian Property 





The growth of fire insurance in the 
land of our northerly neighbor, Canada, 
has been a matter of steady progress, 
even though the proportion of fire insur- 
ance placed with strictly Canadian com- 
panies continues to grow smaller. In 
1925 only 14.64% of the total fire insur- 
ance written in Canada found its way 
onto the books of Canadian companies. 
In 1875 the proportion was 34.62%. As 
far as actual amounts are concerned the 
Canadian companies write much more 
than they did fifty and sixty years ago, 
but their growth has not kept pace with 
that of the insurable wealth of the prov- 
ince. 


In the Diamond Jubilee number of 
“Canadian Insurance” commemorating 
the growth of Canada since 1867 an in- 
teresting article on the role of fire in- 
surance in Canada states that a total 
of $495,288,106 has been paid out in fire 
losses since 1869. Fire insurance re- 
ports were not issued at the time of the 
Confederation and prior to the reports 
issued by the insurance commissioner in 
1870 there was meagre information on 
fire company activities. 

1867 Figures Compared With Present 

In 1867 the amount of fire insurance at 
risk was $203,653,894. Premiums collected 
amounted to $1,992,602, and losses that 
year were $1,095,494. These figures may 
not seem very large when contrasted 
with total premiums written last year of 
nearly $53,000,000, but they were, never- 
theless, an important item in the life of 
the Dominion in those days. Inland 
marine insurance was also a factor in 
those days, the amount at risk being 
$9,877,852, and the premiums $207,721. 
Losses were $82,855. Of this inland 
marine business, five sixths was on car- 
goes and the other sixth on the ships 
themselves. 

“In pace with the development along 
other lines,” says Canadian Insurance, 
“methods of transacting fire insurance in 
Canada have undergone a great change 
in the past sixty years. The public has 
profited by the change. The average 
rate of fire insurance has shown a steady 
decrease, until today it is very little 
more than half of what it was a few 
decades ago. 

“The service which fire insurance com- 
panies have rendered in the reduction of 
Canada’s fire waste ranks only second to 
the service they have given the public in 
supplying dependable protection. The in- 
ducement held out to property owners 
who improved the fire hazard of their 
properties in the way of reduced prem- 
iums on their fire insurance, has been a 
major factor in reducing fire losses. The 
work of the Canadian Fire Underwriters’ 
Association is definitely dealt with else- 
where and we will only refer to it in 
passing. The work done by this organ- 
ization is literally for the good of the 
public. It is true that the claims made 
on insurance companies have shown a 
steady decline, but the decline in claims 
has seldom kept pace with the reduction 
in fire insurance premiums. 

Development of the Trained Agent 

“The change in the system of issuing 
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LLOYD’S IN LIMELIGHT 





Now the New Zealand Government Is 
Discussing Their Operations in 
‘ That Country 

A Reuter cable to London says that 
consideration of the annual report of 
the State Fire Insurance Department led 
the House of Representatives into a dis- 
cussion of the operations of Lloyd’s in 
New Zealand. Complaints were made 
that Lloyd’s had an advantage in their 
operations in New Zealand, in that not 
being a company but an association of 
companies, they were not compelled to 
comply with certain obligations to which 
ordinary companies were subjected. 

Mr. Nosworthy, the Postmaster-Gen- 
eral and Minister of External Affairs, 
who is in charge of the Department, said 
that officials had gone to England to 
make inquiries in connection with New 
Zealand’s business with Lloyd’s. The 
latter, he continued, were able to effect 
insurances at lower rates than any other 
concern in the world. Companies doing 
business in New Zealand had nothing 
to complain about, in his opinion, but the 


Government were considering the whole 
position. 





VACATIONING IN MAINE 


S. R. Howard, secretary of the New 
Jersey Special Agents’ Association, and 
special agent for the North British & 
Mercantile in New Jersey, left last week 
for a three weeks’ stay in the Maine 
woods. 





policies marked a great step forward. In 
the old days all policies were issued at 
the head office of the insurance company. 
Agents were not specially trained: insur- 
ance men, usually being merchants or 
clerks. At the present time most agents 
are authorized to issue policies and gen- 
erally speaking they are well informed on 
fire insurance and are able to give expert 
service in return for the commission they 
receive. There is still room for some im- 
provement in this direction, but the sit- 
uation today is far better than it ever 
was before and the percentage of the 
total business written by untrained or 
ill-informed agents is small indeed. 

“The old system of rating was based 
on a schedule of rates for one class of 
business or industry with but little re- 
gard for the construction or arrangement 
of the building from the standpoint of 
fire prevention. The introduction of the 
system of specific rating for individual 
risks has been one of the most impor- 
tant forward steps in the development of 
the business. It was first introduced with 
a few classes of manufacturing risks, 
but was found to be so successful that it 
was extended to all classes of factory 
risks.” 








Caledonian Insurance Co. of Scotland 
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MAY REVISE FIRE FUND 





Michigan Governor Considering Plan to 
Reinstate $500,000 Fund as Medium 
for State Self-Insurance 

Action toward reviving the state fire 
fund in Michigan has been launched by 
administration forces, it was disclosed re- 
cently at meetings of the state adminis- 
trative board. This fund, which at one 
time totaled more than half a million 
dollars, constituted the state’s self-insur- 
ance medium. The plan was abandoned, 
however, shortly after Governor Alex 
J. Groesbeck came into office and the 
administrative board was formed as it 
was claimed at that time that the set- 
ting aside of a special fund to meet fire 
losses constituted a specious saving since 
it involved extra bookkeeping and mere- 
ly diverted monies that would otherwise 
go into the general fund. 

It is now reported that Governor Fred 
W. Green favors the fire fund plan and 
believes that it should be re-established. 
To this end, the state board has asked 
for a report on the subject by Commis- 
sioner Charles D. Livingston of the in- 
surance department. The report has not 


yet been submitted, however, according‘, 


to Charles W. Foster, secretary of the 
state board. Mr. Livingston is now on 
his vacation and the status of the report 
is not known by other officials of the 
department. 

There is considerable question as to 
whether the fire fund could be reinstated 
at this time without special legislative 
action. It might be possible, it is ad- 
mitted, for the state board to withhold 
from appropriations for the various insti- 
tutions sums corresponding to their rated 


contributions to the fund. Insurance men’ 


say, however, that the legality of this 
procedure might be questioned as the 
legis!ature passed the appropriations to 
meet specified budget requirements and 
no provision was made for the fire fund. 
Many state officials contend that the 
fund might save more than its cost in 
extra bookkeeping if it could avoid an 
extra session of the legislature through 
meeting a large fire loss. 





FORMER GRAIN MAN MANAGER 

A. M. Sheldon has been appointed 
manager of the life and accident depart- 
ment of the Minneapolis branch office of 
Marsh & McLennon. Mr. Sheldon was 
former president of the Minneapolis 
Civic and Commerce Association and has 
been identified for many years with the 
grain and lumber interests in Minnesota. 





J. H. HIGGINS IN TOWN 
J. H. Higgins, former vice-president 


‘of the “National Underwriter,” was in 


New York this week. He is now with 
the American Travelers Association of 
Indianapolis which sells health insurance 
by mail. 





Fire Hydrants on Maps 
But Not On the Streets 


N. Y. BOARD COMMITTEE REPORT 





Middle Sections of New York City Not 
Well Protected Says Chairman 
R. P. Barbour 





A report of a committee of the Ney 
York Board of Fire Underwriters, R. P. 
Barbour, chairman, which found poor 
fire protection in a section of New York 
City where values are large, has attract- 
ed wide attention in daily papers and 
elsewhere. ; 

The report reads as follows: 

“An examination by your engineers 
discloses that numerous large sections 
are poorly protected. While there are 
numerous arteries or supply mains ex- 
tending through the district along the 
avenues, many of the lines on the cross 
streets are 6-inch and some of these 
supply as many as four hydrants, with 
the result that if a serious fire occurred 
some engines might not have a full sup- 
ply of water. 

“A partial check of the diagrams of the 
Department of Water Supply showing 
the number and location of low pressure 
hydrants indicates that some hydrants 
have been removed during the extensive 
construction that has been going forward 
in this territory and these have not been 
replaced. In addition a number of the 
hydrants in service are not of a suitable 
size. In the neighborhood of the Roxy 
Theatre diagrams show three hydrants 
on Fiftieth Street between Sixth and 
Seventh Avenues, while actually only one 
hydrant exists. The diagrams also indi- 
cate quite a number of hydrants in the 
section adjacent to the Grand Central 
Terminal between Fifth and Lexington 
Avenues from Forty-second to Forty- 
seventh Streets, some of which could not 
be located and evidently have .been te- 
moved and not been replacd. 

“The following Sections were found to 
be deficient in the number of hydrants 
provided: 

Fifty to Fifty-fourth Streets, between 
Sixth and Seventh Avenues. 

Fifty-second to Firty-eighth Streets, 
between Broadway and Seventh Avenue. 

Thirtv-sixth to Fortieth Street, be- 
tween Fifth and Sixth Avenues. 

Fifty-fourth to Fifty-eighth Streets, 
between Fifth and Sixth Avenues. 

Thirtv-fifth to Fifty-ninth Streets, be- 
tween Fifth and Madison Avenues. 

Thirtv-fifth to Fiftieth Strects, be 
tween Madison and Park Avenues. 

“We have called this condition to the 
attention of the Department ot Water 
Supply, Gas and Electricity, asking that 
a detailed study be made of the needs of 
this district and that early action be 
taken in the sections having the greates! 
deficiency in hydrants and supply, to the 
end that these deficiencies should be 
corrected as early as possible.” 





TO TELL OF QUESTIONNAIRE 


One of the interesting features of the 
Insurance Commissioners’ Convention, 
which will be held in Cincinnati the lat- 
ter part of September, will be the report 
of Howard P. Dunham of Connectict! 
on agency licenses. He is chairman ° 
the committee which has been invest 
gating the matter. The questionnaire 
he sent out has resulted in the accumy 
lation of a great mass of data whic 
will serve as a basis for recomimenta 


tions. 
_—<~ 
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Capital $500,000.00 








Policyholders’ Surplus $1,374,235.27 


AMERICAN UNION 
Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. Vreeland, President 


FIRE INSURANCE AND ALL ALLIED LINES 
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Agents Falling Down 
On Rain Insurance 


ARE NEGLECTING OPPORTUNITIES 





Companies Can’t Understand Why Many 
Producers Are Indifferent When 
Cover Is Easy to Write 





Companies are expressing amazement 
that a decrease has taken place in rain 
insurance volume, and the principal ex- 
planation that they give for this is that 
some agents, for inexplicable reasons, 
are not even trying to write rain insur- 
ance. Why the companies are amazed 
is that they maintain that there is noth- 
ing difficult whatever either in the writ- 
ing or in the comprehension of this 
cover. There isn’t any line of insurance 
which has been more carefully thought 
out than rain insurance, nor which can 
be explained in more elementary fashion 
to insurance agents. Even the rates are 
easy to figure. 

Information is furnished agents in 
compact form, and any individual agent 
can take one of the company’s instruc- 
tion books and master the situation in 
an evening. 

For a time some of these risks prac- 
tically wrote themselves, needing little 
solicitation, but when the novelty wore 
off these risks often were not renewed 
and it seems as if the follow-up on the 
part of the production force of the com- 
pany was slack. 

The companies are underwriting more 
carefully than they did, The big leagues 
in baseball are not now carrying rain in- 
surance. At the start the ball park own- 
ets flooded the companies with claims. 
The latter decided that they had enough. 


A Few Facts About Rain Insurance 


_The rain policy indemnifies for loss of 
Income, gross profits or for expenses in- 
curred—insurance against loss or damage 
when caused by rain, hail, snow or sleet. 

Rain insurance does not cover property 
damage. 

Insurable interest must be shown by 
applicant, and amount of insurance 
granted is based on previous experience 
a to income, gross profits or expenses. 

Rain insurance is emergency protection 
and is not subject to the same rules or 
regulations as the fire policy. The rain 
policy usually attaches for a few hours 
of the day, and time is the most impor- 
tant factor in considering the rate and 
acceptance of cover. 

Companies require at least seven (7) 
lays’ notice before the policy attaches. 
No binders are issued as the policy is 
Usually mailed on the same day that 
order is received. It is necessary to col- 
lect the premium in advance. The need 
for this rule is apparent when it is con- 
‘dered that a reasonably correct fore- 
tast of the weather may be secured sev- 
tral days in advance; therefore, delivery 
must be effected and premium collected 


Madvance of a favorable or unfavorable 
Weather report. 


Some Pointers 


Rain insurance applies generally to 
outdoor events where the income is di- 
Mnished by rainy weather—such as fairs, 
games, carnivals, and celebrations. The 
‘xpenses of such events may be insured 
Where there is no income. For mercan- 
tile business, special sales days and cost 
ol advertising may be insured. 

€ amount of insurance should not 
fxceed the loss which would be caused 

i tain. This is based on the previous 
seen a The amount to be carried 

'€s with the form used. Over-insur- 
ance should be guarded against. 
€ policy is usually written against 

BS ny of one-tenth or two-tenths of 
pea of rain falling within a specified 
eae of hours. Events likely to be 

pletely abandoned may be written 


under an abandonment form, not requir- 
ing a measurement of rain. 

Snow, sleet and hail, when measured 
as rainfall by the melting method of the 
United States Weather Bureau, are cov- 
ered by endorsement without additional 
premium. 

Premium 

Six to eight hours are usually insured. 
Applicant is covered only during hours 
in which rainfall will affect the risk. The 
policy should expire before the closing 
hour, as rain affects the income before 
and during the early part of the event. 
The cost increases as the period insured 
grows longer. Hours covered must be 
consecutive. 


Necessary Information 


The following information is necessary 
for issuance of the policy: 

1. Name of assured. 

2. Kind of event or business. 

3. Insurable interest. 

4. Dates and specific 

covered. 

5. Amount rainfall to cover against. 

6. Location where event will be held. 
7. Policy form number desired. 
8 
9 


hours to be 


. Amount of insurance desired. 

. Information as to past experience 
of income, profit and/or expenses 
—according to form. 

10. Location of rain gauge. 
11. Other insurance, if any. 





200 AGENTS OWN STOCK 





Present Status of Shareholders of Ex- 
celsior of Syracuse; Company 
Issues New Literature 


The Excelsior of Syracuse, N. Y., the 
president of which is Fredrick V. Bruns, 
has gotten out considerable new litera- 
ture and advertising material. 


At the present time nearly two hun- 
dred agents own stock in this company. 
The paid up capital amounts to $250,000, 
represented by 50,000 shares of which 
local agents own and control 37,286 
shares. 

Among the prominent local agents who 
are stockholders in the company are the 
following : 


Gilbert T. Amsden, Rochester, N. Y. 
Clinton J. Ayers, Saranac Lake, N. Y. 
Charles P. Brown, Cortland, N. Y. 
Fredrick V. Bruns, Syracuse, N. Y. - 
Byron J. Carpenter, Gouverneur, N. Y. 
Fred A. Davis, Fort Edward, N. Y. 
Frank E. Dolan, Utica, N. Y. 
James P. Doyle, Oswego, N. Y. 
Warren N. Gildersleeve, Central Valley, N. Y. 
Edward H. Haskell, Oneida, N. Y. 
John D. Henderson, Herkimer, N. Y. 
W. W. Hepple, Dunkirk, N. Y. 
W. H. A. Munns, Syracuse, N. Y. 
Legrand W. Pellett, Newburgh, N. Y. 
Ralph A. Roberts, Albion, N. Y. 
J. Gordon Smith, Rome, N. Y. 

Harry C. Webb, Fulton, N. Y. 

. M. Bender, Towanda, Pa. 
Chas. H. Biddle, Wilkes-Barre, Pa. 
James L. Case, Norwich, Conn. 

Donald G. North, New Haven, Conn. 
Walter C. North, Bridgeport, Conn. 
Thomas D. Faulkner, Hartford, Conn. 

H. Merchant Meeker, Elizabeth, N. ke ‘ 
July was the largest month in premius 


that the company has had. 





CHICAGO PROPOSAL KILLED 


The final results of the vote of mem- 
bers of the Chicago Board of Under- 
writers shows that the proposed amend- 
ment to fix the commission of Class 2 
members and of brokers at 15, 20 and 
25% lacked nine votes of being accepted. 
The proposal aroused much opposition 
from fire company executives in the East 
especially. 





EMPLOYERS FIRE CHANGES 


,H. Belden Sly has resigned as vice- 
president of the Employers Fire of Bos- 
ton. Subject to the careful supervision 
as to all matters of underwriting and 
business policy of Vice-President A. B. 
Poor and as to all matters of accounting 
and finance of Treasurer Franklin P. 
Horton, the affairs of the company will 
be administered hereafter by Edward A. 
Larner for fire, Frank W. Martin for 
automobile, Geoge T. Bradbury for ac- 
counts and Percy W. Linscott for loss 
matters. 


Improvement Seen in 
Farm Hazard Situation 


U. S. GOVERNMENT AID HELPFUL 





Department of Agriculture Sends Agents 
to Farms Giving Fire Prevention 
Instruction; Fewer Losses 





According to fire adjusters whose work 
is particularly of the rural districts, farm 
fires have decreased within the past few 
months, partly due to the fact that the 
Department of Agriculture has been 
sending out agents and instructing far- 
mers and their help as to how to pre- 
vent fires. 

On many of the farms gasoline-driven 
machinery is used which at the start 
caused many fires to occur, due prin- 
cipally to carelessness on the part of 
those employed on the farm, but this 
fact has been so thoroughly driven into 
the minds of those on the farm that 
such fires from this cause have been 
considerably reduced of late. 

he majority of fires, adjusters say, is 
caused by lightning and smoking in and 
around barns and sheds, although on 
some, the very large farms, smoking is 
prohibited while working on the premises. 

The use of electricity is another cause 
of the reduction of farm blazes. This 
method of lighting does away with the 
use of matches both in the home and 
around barns and sheds. 

On the whole, according to adjusters, 
farm risks are improving yearly and if 
the balance of the year proves as profit- 
able as the first six months, the experi- 
ence for the year 1927 ought not to be 
a bad one. 





1,000,000 LEAFLETS SENT OUT 





15 Ad Pieces of America Fore Group 
Have Attained This Circulation 
In a Year 

During the past year as many as fif- 
teen advertising circulars, covering all 
kinds of fire and related forms of insur- 
ance, have been sent out by the advertis- 
ing department of the America Fore 
Group. They have been prepared by 
Charls E. Freeman, advertising manager, 
ably assisted by Frank S. Ennis, his as- 
sistant. 

The popularity of these leaflets, with 
their human interest copy directed to the 
local agent in short, terse senetnces, is 
indicated by the fact that more han 
1,000,000 copies are now in the field. 

Two of the most popular appear to be 
“A Hurricane Warning,” urging the pur- 
chase of tornado and windstorm protec- 
tion, and “Your Insurance Policies,” sug- 
gesting that assureds read their policies 
carefully so as to know what obligations 
rest with them to keep their contracts 
in force. 





FEWER TOBACCO HAIL RISKS 

It is reported that hail insurance on 
tobacco in Kentucky this year is running 
behind due in part to a short acreage 
of leaf tobacco, and the fact that the 
crop is slow in developing, with the re- 
sult that it is felt that if hail is experi- 
enced it will come before the tobacco 
has reached sufficient maturity to be 
damaged to any extent. The state to- 
bacco crop for 1927 is estimated at 319,- 
500 acres, as against 426,000 last year, or 
a reduction of about 25%. 
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National Fire Insurance Company 


. OF HARTFORD, CONN. 
Statement, January 1, 1927 
ee Geis iaic Mencke Des detibuce wi aieldwent $ 3,000,000.00 
RESERVE FOR ALL LIABILITIES..............2..005 26,703,531.64 
ow ea Si aedweees Coeesecece 11,673,952.46 
CONTINGENT RESERVE FUND.........ccccccccccscs 000.00 
Oe Sia He Ta niaiehie Aah ae ek salen ta Gan 6 phe aeee 41,377,484.10 
TOTAL SURPLUS TO POLICYHOLDERS............. 15,473,952.46 


F. D. Layton, Vice-President S. T. Maxwell, V.-Pres. & Sec’y 
G. F. Cowee, Secretary 

C. C. Hewitt, Secretary 
Assistant Secretaries 

L. C. Breed Agee H. B. Collamore 
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STURM IN EUROPE 


America Fore Chairman and Family to 
Travel by Motor Car; to Be 
Away 6 Weeks 


Ernest Sturm, chairman of the board 
of directors, America Fore Group, and 
his family, left last Sunday on the “Le- 
viathan” for a six weeks’ visit to Europe. 
An interesting feature of Mr. Sturm’s 
trip is that he will travel in the various 
European countries by motor car. He 
engaged a car, in fact, before he left this 
country. He plans to visit France, Ger- 
many, Switzerland and Italy. 

While on board the “Leviathan” the 
Sturm family had the pleasure of seeing 
Clarence D. Chamberlin, the  trans- 
Atlantic flyer, make his ship-shore hop 


from the vessel’s especially constructed 
runway. 





American Equitable 


Assurance Company 
of New York 


Assets, January Ist, 1927  $4,896,544.34 
Surplus to Policyholders $1,928,405.51 


Losses paid since organization 
$17,807,373.74 


Desirable fire insurance agents wanted 
who can give us a represent- 
atve business. 


Apply to 
HOME OFFICE 
92 William Street New York 


Brevoort 


Madison Street, east cf LaSalle 
CHICAGO 


DOWNTOWN, near 
rincipal stores, 
anks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 























R. M. Anderson, Secretary 
F. B. Seymour, Treasurer 


I. G. Petersen (Marine) 
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Lt. Col. C. J. Fox Leaves 
London Salvage Corps 


KNOWS MANY UNDERWRITERS 





Succeeded by Capt. B. E. Miles, Whe 
Recently Was Made Deputy Chief; 
Latter’s Career 





Lieut.-Col. C. J. Fox, who has among 
his acquaintances a number of American 
insurance men and who has been cour- 
teous to American insurance men calling 
upon him, has retired as chief officer of 
the London Salvage Corps after thirty- 
two years’ service, and at the age of 
72. He made the London Salvage Corps 
unusually efficient. 

At the end of last month, Colonel Fox 
was presented by the members of _the 
Salvage Corps with a silver service. The 
Colonel was formerly in the 5th Bat- 
talion, Duke of Cambridge’s Own Mid- 
dlesex Regiment. He is vice-president 
of the National Fire Brigades Association 
and founded the Institute of Fire Engi- 
neers. He was also chairman of the 
City of London War Pensions Commit- 
tee and is Honorary Life Governor of 
Charing Cross Hospital. Among the 
foreign decorations he has received are 
the Russian Gold Medal of Merit, the 
Lion and Sun of Persia, the Gold Medal, 
first-class, of France, and the Croix Civic 
of Belgium. 

In 1895, when he was appointed, “the 
fire service,” he said, “had been improv- 
ing for many years under Captain Shaw, 
made famous both by Sir William Gilbert 
and by his work. 

“Building conditions in London have 
changed considerably since that time, and 
although it is popularly believed they are 
an improvement, so far as fire risks are 
concerned, I am not entirely in accord 
with that view. In the old days we had 
to deal with houses of four, five and six 
floors, built of brick and timber, and we 
could, safely do salvage work tor a con- 
siderable time immediately underneath 
the fire without any fear of the building 
collasping. In these days of iron struc- 
tures and stone fronts, the conditions are 
by no means less dangerous, as there 1s 
always the risk of the girders expanding 
and pushing out the stone work. I have 
seen girders collapse into the street, 
marking the buildings opposite in a way 
that suggested a bombardment. 

“Traffic conditions have also altered 
considerably with the almost total aboli- 
tion of the horse and the substitution of 
motor traction. Here, again, it has not 
been altogether an advantage, because 
the horse traffic used to get out of the 
way automatically on hearing the fire- 
bells and the shouts, whereas some of 
the motor-vans now are so covered in 
that they take but little notice, making 
it difficult for the salvage appliances to 
get through the streets. 

“I have always been,” he said, “a 
deadly enemy of celluloid; and I am still 
of the opinion that it should be neither 
manufactured, stored, nor sold. The 
manufacture of children’s toys with this 
material is, to my mind, especially dan- 
gerous. Children get near the fire with 
these toys, and, without realizing their 
inflammable nature, they may be burned 
to death. Ladies, tco, should be cau- 
tioned about the selection of combs fot 
the hair. At one fire I found combs 
made of celluloid arranged on cards and 
labelled ‘Real Horn.’” 

“What,” Colonel Fox was asked, “is the 
chief ‘cause of fires in London ?” 

“Want of care, and want of cash,” he 
replied. “For a long time incendiary 
fires caused us serious trouble, but re- 
cently a gang of men were caught and 
sentenced by the Recorder of London, 
to long terms of imprisonment. This to 
a great extent has reduced this form of 
crime.” 


The New Chief Officer 


To succeed Colonel Fox as chief officer 
of the corps the committee has ap- 
pointed Captain Brynmor Eric Miles, 


who was a few months ago made deputy 
chief.. Captain Miles, who is 32 years 
old, and married, has had experience 
in fire-fighting methods, having been for 
five years an assistant divisional officer 
of the London County Council’s Fire 
Brigade. He was educated at Caterham 
School and Magdalene College, Cam- 
bridge. He studied engineering, and 
when there came the call to arms for 
the great war he joined the Royal Field 
Artillery. He served in France through- 
out the war, was twice mentioned in 
despatches, and received the Military 
Cross. 

“The Post Magazine” says: “Captain 
Miles is a keen disciplinarian, which, 
combined with his kindly disposition, 
should endear him with his subordinates 
and help towards maintaining the 
splendid morale and efficient service of 
the men under his control.” 





Vv. P. WYATT IN HOTEL FIRE 


Vincent P. Wyatt, vice-president of 
the Home, had an exciting experience 
while on his vacation, which was spent 
in the West Indies, Panama and Central 
America. While he was stopping at a 
hotel at San Jose, Costa Rica, fire broke 
out in the hotel. The building was a 
flimsily constructed affair and the city 
fire department did not have a ladder to 
reach the second floor where Mr. Wyatt 
had a room. His room was a short dis- 
tance from the fire, and he managed to 
work his way to the stairway and get 
cut of the burning building. 





WHITE ON A VACATION 

William B. White, superintendent of 
the New York Board of Fire Under- 
writers, Bureau of Survey, left last week 
for an automobile tour of the New Eng- 
land states. Following this he will take 
a trip to the lower St. Lawrence region 
to visit his mother. Mr. White expects 
to ee from New York until Au- 
gust ‘ 


oy 


Gives Ruling on 
Non-Resident Brokers 


OPERATES THROUGH THE MAILS 








Massachusetts Dept. Says Law Cannot 
Touch Those Who Negotiate in An- 


other State for Insurance 





The Massachusetts Insurance Depart- 
ment has ruled in the affirmative that a 
resident of a state other than Massachu- 
setts may without being licensed therein, 
negotiate through the mails a policy of 
fire insurance in a company licensed to 
transact business therein, on property 
therein and the agent for the company 
living in Massachusetts may issue the 
policy so negotiated and allow commis- 
sion to such non-resident for negotiating 
that policy. 

Counsel Harold J. Taylor for the 
Massachusetts Insurance Department 
gives the following reasons for the afore- 
mentioned decisions : ‘ 

“Sections 163 and 166 of chapter 175 of 
the general laws, relative to the licens- 
ing of insurance agents and brokers and 
prohibiting persons from acting as such 
without being duly licensed, and section 
177 thereof, prohibiting a company or its 
agent from compensating an unlicensed 
person for negotiating or placing insur- 
ance, are penal statutes. ; 

“It is fundamental that a given state 
cannot regulate, prohibit or penalize, as 
criminal offences against it, acts which 
are done in another jurisdiction. Penal 
statutes are not extra-territorial. 

“It is plain therefore that said sec- 
tions 163 and 166 apply only to per- 
sons actually present in this common- 
wealth and therein acting as an instr- 
ance agent or broker as defined by the 
statute. : 

“If the non-resident does not do in 
this commonwealth any act in the nego- 











derwriter: 


keep “Old Ironsides” afloat. 


Sixty-four years in business. 








“OLD IRONSIDES” 


Have You Contributed to the 
Restoration Fund? 


The John Hancock Mutual Life Insurance Company, of 
Boston received the following request from a well-known un- 


“IT notice in the March issue of The John Hancock 
Signature a reference to ‘Old Ironsides.’ 

“One of my associates in the office has asked me to 
obtain if possible one of these pictures, and I would 
like to have one myself. Therefore I am enclosing 
my check in the amount of fifty cents.” 


While the John Hancock is not acting as agent for the Navy 
Department in the sale of pictures, the Agency and Clerical 
Force, as well as Home Office executives, are all working to 


If any underwriter wishes to secure this beautiful reproduc- 
tion of the “Old Ironsides” painting by Gordon Grant, noted 
marine artist, and will send in 25c, we will see that he gets the 
picture and the Navy Department the money. Address Inquiry 
Bureau, 197 Clarendon Street, Boston, Mass. 





LiFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


Now insuring Two Billion Five Hundred 
Million Dollars on nearly 6,000,000 policies. 


Safe and secure in Every Way. 
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tiation of the insurance he does not vio- 
late these sections. 


To Whom the Law Applies 


“The same principles govern the con- 
struction of section 177. That statute 
applies, and can constitutionally apply, 
only to payments made in this common- 
wealth to persons acting therein as in- 
surance agents or brokers without a |j- 
cense. It does not prohibit a company 
or its agent from paying a commission to 
a resident of another state, who solely 
through the medium of the mails, ar- 
ranges for the issue in this state by a 
company licensed therein of a policy coy- 
ering property therein. 

“You also inquire whether a non-resj- 
dent, who is not licensed under said sec- 
tions as an agent or broker, may enter 
this commonwealth to ‘confer’ with a 
property owner therein at his request 
‘regarding construction work or fire pro- 
tection.’ 

“This question, as put, requires an af- 
firmative answer. 

“A person does not require a license 
to engage in such a conference, and par- 
ticipating in such a conference does not 
per se constitute acting as an insurance 
agent or broker. Our statutory defini- 
tion of an insurance agent or broker, 
however. is rather. comprehensive in its 
terms. It includes acts other than s0- 
licitation and covers, in the case of an 
agent, offering or assuming to act in the 
negotiation of a policy, and in the case 
of a broker, acting or aiding in any 
manner in the negotiation of a policy.” 





M:MANUS AND KENNEDY SPLIT 





Well-Known Hartford Firm; Name to 
Be McManus & Co.; Get Homestead 
and Franklin National 


J. Henry McManus, senior member of 
the insurance firm of McManus & Ken- 
nedy, Hartford, announces the dissolu- 
tion of the partnership, which was 
formed in 1917. In the future the 
agency will be known as McManus & 
Co., and will continue to occupy. its 
anarters in the old Phoenix Mutual 
Building, which has been its home for 
more than twenty years. Mr. McManus 
further announced his recent affiliation 
with two new companies, the Homestead 
and the Franklin National. 

_ Mr. McManus has been prominent in 
insurance circles of New York for nearly 
25 years, but is best known through his 
association with the Maryland Casualty 
Co., whose special agent he has been in 
Connecticut since 1903. His work for 
the Maryland has been surprisingly 
good. 

Born in Hartford 

Mr. McManus was born in Hartford 
and was graduated from the Hartford 
Public High School in 1894. Immedi- 
ately following his graduation, he went 
to the old Hartford Trust Co., starting 
in as a messenger boy. When he left 
the employ of that company six years 
later he had worked himself up to the 
position of bookkeeper. His next busi 
ness association was with the _ state 
agency of the Life and Accident |epart- 
ment of the Travelers. 

He had been in the employ of that 
company for only a year when he was 
appointed special agent for westerm 
Massachusetts, in which capacity he 
served two years. He then returned t’ 
this city, and in 1903 received his ap- 
pointment as Connecticut agent for the 
Maryland Casualty Co. 

Four years later he formed a partner- 
ship with Harold G. Holcombe, and _the 
firm became known as McManus & Hol- 
combe. In 1917 John J. Kennedy was 
taken into the firm, and the door-plate 
bore the sign McManus, Holcombe 
Kennedy, but later in the year Mr. Hol- 
combe retired to go into business fot 
himself, 





Desbecker- McLaren, Inc. Niagafa 
Falls, has been chartered at Albany with 
capital of 100 shares non-par value stoc 
to conduct an insurance agency. ug- 
mund R. and Millie M. Desbecker at 
George A. McLaren, 517 Gluck Bldg. 
Niagara Falls, are the incorporators. 
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BRITISH AMERICA 


Assurance Company 
Toronto, Canada 


Incorporated 1833 





CITY 


Insurance Company 
of Sunbury, Pa. 


Incorporated 1870 


WESTERN 


Assurance Company 
of Toronto, Canada 


Incorporated 1851 














SOUTHERN FIRE 


Insurance Company 
of Durham, N. C. 
Incorporated 1923 











UNITED STATES FIRE 


Insurance Company 
of New York 
Incorporated 1824 











WESTERN NATIONAL 
FIRE 
Insurance Company 


of Fargo, N. D. 
Incorporated 1919 





UNITED STATES 
Merchants & Shippers 


Insurance Company 


of New York 
Incorporated 1866 








UNION FIRE 


Insurance Company 
of Buffalo, N. Y. 
Incorporated 1874 
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CRUM & FORSTER 
MANAGERS 


110 William St. New York City 


DEPARTMENT OFFICES 


Western Dept. 
FREEPORT, ILL. 


Southern Dept. 


ATLANTA, GA. 


Pacific Coast 


SAN FRANCISCO, 
CAL. 


North Carolina Dept. 


DURHAM, 
N. C. 
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NORTH RIVER 


Insurance Company 
of New York 
Incorporated 1822 
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RICHMOND 


Insurance Company 
of New York 
Incorporated 1907 
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METROPOLITAN FIRE 


Insurance Company 
of Chicago, Ill. 
Incorporated 1919 
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ALLEMANNIA FIRE 


Insurance Company 
Pittsburgh, Pa. 
Incorporated 1868 





BUCKEYE 


Insurance Company 
of Toledo, Ohio 


Incorporated 1912 
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NEW YORK STATE 
FIRE 


Insurance Company 
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WAVAN 


(a 


Incorporated 1836 
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Jersey Town Issues 
Garage Regulations 


AFFECTS ALL PUBLIC PLACES 














Elizabeth Fire Commissioners Give Or- 
ders That Sprinkler System and 
Standpipes Must Be Installed 














The sweeping order of the board of 
fire commissioners of Elizabeth, N. J., 
that all public garages must install sprin- 
kier systems and standpipes has caused 
a stir among owners of buildings of that 
type. The order came after a thorough 
investigation on the part of Building In- 
spector William T. Kaltenbach of that 
city who reported that hazard conditions 
existed dangerous to property adjoining 
public garages. 

The text of the regulations, drafted by 
Mr. Kaltenbach and approved by the 
National Board, follows: 

“Section 1. Automatic Sprinklers— 
Every one and two-story garage exceed- 
ing the unsprinkled area limitations and 
every public garage exceeding two stories 
in height shall be equipped throughout 
with a standard system of automatic 
sprinklers; design and installation of the 
sprinkler system must be approved by 
the fire department, and subject to test 
by the fire department at its own discre- 
tion. 

“Section 2. Areas—(a) In every pub- 
lic garage the maximum area of any floor 
between fire walls or exterior walls, 
either with or without a standard equip- 
ment of automatic sprinklers shall be 
provided according to the following table, 
unless sub-divided by approved non- 
bearing fire partitions: 


































Un- 
sprinkled Sprinkled 

Height. Frontage. Sq. Ft. Sq. Ft. 
One-Story—One Street . 8,000 16,000 
One-Story—Two or more 

Rear eer 10,000 20,000 
Two-Story—One Street 6,000 12,000 
Two-Story—Two or more 

ee a 7,500 15,000 


















Area Limitations 


“Any of the foregoing area limitations 
may be increased 50% when further sub- 
divided by fire partition, provided that 
no such further sub-division exceeds 75% 
of the maximum area prescribed by para- 
graph (a). 

“Section 3. Standpipes—(a) In every 
public garage exceeding four stories in 
height, there shall be provided a stand- 
pipe for fire department use, in accord- 
ace with the rules governing the instal- 
lation of standpipes. 

“(b) In every public garage there 
shall be provided for private protection 
inside standpipe connections supplied by 
pipe not less than three inches in diam- 
eter. A sufficient number of connections 
shall be so located that, with not: more 
than seventy-five feet of hose connected 
to each, any part of the building can be 
reached by hose. 

“(c) Hose shall be of approved type 
not less than one and one-half inches in 
diameter with nozzle not exceeding 
three-quarters of an inch. Not more 
than seventy-five feet of hose shall be 
kept (hung or packed) attached to each 
connection. 

“(d) These inside standpipe connec- 
tions shall have adequate supply of water 
at pressure sufficient to throw streams 
above the highest part of the building. 
Supply shall be by city service or by 
approved fire pump of not less than 500 
gallons capacity per minute available for 
immediate use at all times, or by tank 
having capacity of not less than 20,000 
gallons. The tank pipe, when exposed 
shall be protected from freezing.” 

It was stated that the new ordinance 
will go into effect immediately and that 
all public garages must be fully equipped 
before October 1, otherwise drastic ac- 

tion will be taken by the board of fire 
commissioners. 



















Connecticut Town 


Fire Dept. Criticized 


LAXITY OF COOPERATION 
Naticnal Board of Fire Underwriters 
Report Raps Discipline and Pro- 


motion Plan of New Britain 


The New Britain, Conn., fire depart- 
ment is severely criticized by the Na- 
tional Board of Fire Underwriters in a 
report which was sent last week to Act- 
ing Mayor William H. Judd. The report 
followed a long survey made by an in- 
vestigator of the board several months 
ago with the view by the town authori- 
ties of the lowering of fire insurance 
rates. 

The report states that the fire depart- 
ment is “retrograding and that discipline 
is lax and that there is a lack of cooper- 
ation between officers and men in the 
fire department.” 

It further states that the efficiency 
and morale in the department is being 
lowered as a result of these conditions, 
and that improper methods of appoint- 
ments and laxity and cessation of drills 
in the department is having its influence 
upon the entire department. 

Mention is made of the fact that men 
are picked from a reserved list by the 
board of fire commissioners without due 
regard of regulations and promotions 


and without effect on morale and ef- 
ficiency of the department. 


Recommend Civil Service 


One of the recommendations made by 
the board is the establishment of a civil 
service system for promotions and ap- 
pointments and that there be a compul- 
sory system that all firemen at the age 
of sixty-two be retired unless unusually 
efficient. 

In commenting upon the report Fire 
Chief William J. Noble stated that the 
report of conditions was no surprise to 
him as the investigator had been sent to 
make the survey and find every possible 
flaw in the fire department, in order 
that the fire insurance rate reduction 
could be avoided. 

Chief Noble further stated that he is 
unable to understand the severe criticism 
of the fire department. He pointed out 
the fact that the fire loss in New Britain 
last year was $2.98 per person and that 
99% of the fires were confined in the 
building in which they had originated. 

Chief Noble said that the investigator, 
when he had completed his survey and 
was ready to leave New Britain, prom- 
ised that he would rap the New Britain 
fire department. “I told him to go 
ahead. The people of New Britain know 
the fire department and they know me, 
and he can’t feaze me one bit. He was 
sent here by the insurance companies to 
find loopholes, and I guess he did his 
job,” Chief Noble said. 
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It Doesn’t Take a 
Cloudburst 


to drive away the shekels! Even a gentle, per- 
sistent rain will cause certain business activi- 
ties to suffer. 


Outdoor events—baseball or other sports, 
County Fairs, festivals—all lose money when 
rain makes the crowds stay at home. Like- 
wise indoor sales, bazaars, concerts, etc., sutfer 
when rain keeps away the people upon whom 
tney depend tor success. 


There is one way, however, that the pro- 
moters of these affairs can dispel the possibil- 
ity of financial loss from rain. That is by 
procuring Rain Insurance. During the sum- 
mer season, especially, agents of the Harmonia 
find many events that they can insure against 
this hazard, thereby increasing their commis- 
sion income. And at the same time they gain 
considerable advertising for the public’s fancy 
is caught by the idea of Rain Insurance. 


Progressive, well qualified 
| agents, will do well to con- 
sider representation in their 

| agency for the 


HARMONIA 


Fire Insurance Company 
NEW YORK OFFICE 
59 MAIDEN LANE 























THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism <f i*s man- 
agement, and the management of THE 

ANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 


m. fT. 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 


HOME OFFICE 
Hanover Bidg., 34 Pine St. 
NEW YORK 





Howle, Jarvis & Wright, Inc., Gen’l Agts. 
Metropolitan District 
81 JOHN STREET NEW YORK 
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INSURANCE 218TH YEAR 
HARRY C. FRY, Jr., President 

307 FOURTH AVENUE PITTSBURGH S U N 
LOGUE BROS. & CO., Inc. INSURANCE OFFICE, LIMITED vi 
FOUNDED 1710 sl 
UNITED STATES BRANCH veils W 

J. Campbell Haywood || | 55 Ff® Ave = New Yo 

ADJUSTER a ichi 
for STATE of CONNECTICUT bites 7 i 
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Warren, eo” Ona tte P. O. San Francisce, ’ 
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O. J. PRIOR, President 











| Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 
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Insurance Agent Has 
Built Many Airships 


CAPT. BARBER’S EXPERIENCES 





Wrote First Aviation Policy; Insures 
Airplanes in All Parts of World; 
One of First to Fly 





Probably no one in this city is better 
informed on the subject of aviation in- 
surance than Horatio Barber, of Barber 
& Baldwin, 535 Fifth Avenue, New York, 


who are independent underwriting repre- 
sentatives of several insurance com- 
panies, as well as exclusive agents for 
a life company in all matters pertaining 
to insurance on the lives of those who 
fy. An Englishman, Mr. Barber has 
been a student of aeronautics for many 
years and served throughout the World 
War with the British Royal Air Force. 

Author, builder, scientist, army cap- 
tain, Captain Barber’s accomplishments 
are many and varied, his experiences 
having taken him into remote parts ot 
the world. His books on the subject of 
aviation, regarded as authoritative, have 
been adopted by the American and 
French governments as standard works 
for army officers under instruction. They 
are devoid of intricate instructions and 
technicalities; make easy and pleasant 
reading. His principal books are “The 
Aeroplane Speaks,” which is cast in the 
form of a dialogue between the different 
parts of an airplane, and “Aerobatics,” 
both published by Robert M. McBride 
& Co., New York. New editions of these 
works have recently been brought out. 

In a foreword to “The. Aeroplane 
Speaks,” Professor Alexander Klemin of 
the Daniel Guggenheim School of Aero- 
nautics, New York University, says: 
“Most efforts to write simple, non-math- 
ematical treatises on flying fail. They 
are either so simplified as to be inaccu- 
rate, or so accurate as to be unintelligible 
to the beginner. I have always thought 
Captain Barber’s “The Aeroplane 
Speaks” was one of the few exceptions 
to this rule in any language. It is al- 
most a work of genius in its clarity and 
vividness. To read it is like reading a 
fascinating novel.” 

Alert and Active 


Captain Barber’s books have been gen- 
erously praised by the literary press of 
both the United States and Great Brit- 
ain. The “Outlook,” for example, ob- 
Serves of his book “The Aeroplane 
Speaks” that it is “sound on the techni- 
cal side” and that “on the literary side 
it has distinct merits.” 

Captain Barber is an intense looking 
Person, alert and quick in his actions 
and gives one the impression of intellec- 
tual stippleness. He resembles a little 
the late Lord Morley, distinguished Brit- 
ish Statesman and man of letters. 

aptain Barber, who began designing, 


buildine and flying aircraft in 1908, was 

One of the early flyers. He designed, 

built and flew 28 different types of air- 

se He also built his own airship on 
c 


_.t° take his certificate as an air- 

ee Pilot. In 1912 he became connected 

with insurers in an advisory capacity. 
Wrote First Aviation Policy 


In that Same year he wrote the first 
Beaton policy in the London office of 
nd s._ In 1920 he wrote the first policy 
Bile on “ transatlantic cargo on 
ie oe ent of platinum. The rate 
pu aptain Barber has also issued policies 
ies Dp THe all of the airway compan- 
Sing . es present time his firm is cov- 
ea, . s all the way from Northern 

7p ae to Peru in South America. 
lines an on office covers aviation insur- 
dtotion Be ap the world with the ex- 
which “- the Western Hemisphere, 
York Reese is handled by the New 
Captain 
tion und 
ire 


Barber acts as exclusive avia- 
a to 02 the Independence 
he Unica wtePendence Indemnity and 
e United States Life. He also len as 


wu ORY 
nderwriting agent for the Hartford 























Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
Fire and Automobile Lines 
CAR & GENERAL INS. CORP., Ltd. 
Automobile Liability and Plate Glass 
95 Maiden Lane, New York 

















Fire, the Hartford Accident & Indemnity 
and various other companies, besides act- 
ing for various reinsurance corporations. 


Insure Lindbergh’s Plane 


Barber & Baldwin recently placed a 
complete. line-of liability and property 
damage on the plane of Col. Charles A. 
Lindbergh up to the amount of $125,000. 
The life insurance, which was for $25,- 
000, was placed through the United 
States Life for which Mr. Barber is the 
exclusive agent for insurance on the lives 
of those who fly. The United States 
Life, according to Mr. Barber, accepts 
risks up to $50,000 on anyone who flies. 

Capt. Barber was asked recently bv a 
representative of The Eastern Under- 
writer to tell how aviation risks are 
rated. 

“To my mind,” he said, “the first fac- 
tor to be considered is the pilot’s record 
and experience. The next factor is the 
purpose of the flight. Third, the tvpe 
of aircraft and fourth the geographical 
limits of the flight. There are, of course, 
many other factors that enter into it, 
but these are the principal ones.” 


Agents Need Enlightenment 


Captain Barber said that in his opinion, 
it is absolutely essential that a person 
writing aviation insurance should know 
something about an airplane; its con- 
struction and how it functions. He de- 
clared that most brokers and agents who 
attempt to write this form of coverage 
are ignorant of the elementary facts 
about an airplane and thus complicate 
the job of underwriting such risks to no 
small degree. It is for this reason, he 
said, that he has attempted in his books 
on the subject of aeronautics to explain 
the working of an airplane in languave 
as simple and concise as possible. He 
feels that it is one of his responsibilities 
to help enlighten the agent or broker, 
who underwrites aviation risks, on the 
subject of aeronautics. 

“Agents and brokers simply do not 
know anything about an aeroplane,” said 
Capt. Barber. “And they have got to 
know something about it if they expect 
to write policies on the lives and prop- 
ertv of persons who fly.” 

Captain Barber is a Fellow of the 
Royal Aeronautical Society, a member 
of the Institute of Aeronautical Engin- 
eers and is also a member of various 


Hoboken Fire Losses 
Showing Decrease 


SIX MONTHS PERIOD GIVEN 


$90,000 Less in 1927 Than in 1926 for 
Same Months; Campaign Work 
Effective 








The efficiency of the fire department 
and the fire prevention campaign which 
has been carried on in Hudson County, 
New Jersey, is given as the reason for 
the large decrease in losses in Hoboken 
for the first six months of 1927 over 
that of the same period for 1926. 

The figures for the first half of the 
year as given out by the fire department 
are as follows: 


1927 
EE oa sine rahe a iad Caw $2,500 
Pe scncenduskenwaeads 6,401 
WERRGEE ccc cnada wechansseeecase 260 
PRM aac tetaccnawaatwaeren 100 
DEAE «cc duwasiwadteecuaeeacede 20,000 
UMS adccasaceccetadoaweadwas 15 
WE Widen scedeuedacaudes $29,439 
1926 
SONUBE@S nc So ctdzdondnenewnaws $51,664 
WOMEMGEG? Vocccautedusnesdeees 4,077 
WEMURIBE 2c 3k Vous wala aedeeeaed 3,098 
April 44,116 





OGM ee ois hii vateeicdad’ $120,009 


The figures show that the decrease in 
losses of 1927 over that of 1926 is more 
than $90,000 which, according to fire offi- 
ci7ls is the largest decrease in fire losses 
of Hoboken in the past twenty years. 

A professor of astronomy recently sent 
a letter to Chief Gilday of the fire de- 
partment warning him that during the 
summer period the stars pointed to se- 
vere waterfront blazes and large inland 


fires in Hoboken. 








other organizations devoted to the inter- 
ests of aviation. 

Asked about the possibility of risks 
diminishing as aeroplane machinery is 
made safer, he declared that this would 
not be true in all cases. He said it had 
been his experience that hazards have 
not decreased in inverse proportion to 
thé number of safety devices put upon 
aeroplanes; that as aircraft becomes 
safer necessarily more people will be en- 
couraged to take larger risks. 




















NOTICE 


The Eastern Underwriter is now in its 
new home on the 12th floor 


The Eastern Underwriter Building 
110 Fulton Street, New York 


The Building Entrance is on Dutch Street 


TELEPHONE 


Beekman 2076 




















Five Agents Peeved at 
Loss of Chain Stores 


EXPECT HELP FROM COMPANIES 





How Subject Is Covered in Current Issue 
of “American Agency Bulletin”; 
Committee at Work 





The loss of chain store business by fire 
insurance agents furnishes the subject of 
an article in the current number of “The 
American Agency Bulletin”: 

“Chain stores continue to escape the 
fire companies and the local agents, and 
to be grabbed by marine writing com- 
panies, mostly non-admitted, and written 
through New York brokers,” it says. 

“The National Association headquar- 
ters has been deluged with letters from 
agents in various parts of the country, 
calling attention to the practice. 

“The New York and Ohio Departments 
have ruled that the writing of this class 
of business, in transit, in the warehouses, 
and in the stores under a blanket marine 
form, constitutes discrimination, so that 
no company admitted into those states 
is entitled to write it. 

Looking for Rate Action 

“The fire companies are concerned with 
the situation even more than the agents, 
and it is possible that a solution is to be 
developed soon, through a committee of 
the E. U. A., appointed to develop a fire 
form which will cover, at a rate which 
will meet the competition offered by the 
non-admitted marine companies. 

“The first report of the committee has 
been approved by the E. U. A., and the 
committee has been empowered to work 
out the details. The report has been 
submitted to the (Western) Union, and 
approved. 

“It is hoped that the committee will be 
able to find the solution, and the busi- 
ness will be returned to the place where 
it belongs naturally, the stock fire insur- 
ance companies, and the American 
Agency System.” 





C. T. HUBBARD ARTICLE 





Tells Credit Men the Theory of Moral 
Hazard; Fires Follow in Wake 
of Depression 

That a good credit risk is a good in- 
surance risk is the gist of an article in 
“Credit Monthly,” written by Clarence 
T. Hubbard. He gave many interesting 
illustrations to prove his point. His in- 
troduction follows: 

“Does the credit manager realize that 
his anxiety about a business enterprise 
which is beginning to slip, is shared by 
the fire insurance underwriter? The 
credit manager wants to ship goods to 
the merchant debtor whose business is 
going ahead. The fire underwriter 
thinks twice before permitting insurance 
to be written on the property of an en- 
terprise which shows signs of decay. 

“A neglected automobile, a neglected 
bank account—yes, a neglected wife— 
each of these may bring trouble. And 
so with neglected property. Carelessness 
is associated with vacant property and 
carelessness leads to fires. 

“As every credit manager knows, the 
head of a business that is going ahead 
has a strong incentive to look after his 
business.” 








LOST FIELD OF WHEAT BY FIRE 





Company Refused to Pay—Sustained by 
Lower Court Whose Decision Is 
Upset by Higher Court 

According to a newspaper report Fred 
Chew, a Kimball county, Nebraska, farm- 
er, lost a field of wheat by fire. He 
sought to collect the insurance from a 
St. Paul insurance company which had 
previously secured a cancellation of the 
policy without cash settlement on the 
ground that the crop was voluntary and 
not of insurable value. 

The district court agreed with the in- 
surance company and dismissed the suit, 
but the state Supreme Court has re- 
viewed the case and ordered a new trial. 
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Smaller Towns Becoming 

Smaller, Says Report 
NEBRASKA UNIVERSITY SURVEY 
Influence of Automobiles and Good 


Roads on Retail Trade Centers in 
Rural Territory 








The influence of automobiles and good 
roads on the retail trade centers of the 
country is the subject of a booklet pub- 
lished by the Extension Division of the 
University of Nebraska. The territory 
chosen for the survey was 14,976 square 
miles in Southeastern Nebraska, embrac- 
ing twenty-six counties. Inquiry into the 
territory under review disclosed that in 
1925 there was slightly more than one 
motor car averaged by each family; in 
other words, one out of every four per- 
sons owned a Car. 

The study demonstrated that the 
classes of villages having less than 1,000 
population suffered a loss between. 1910 
and 1920 in the face of a rather rapid in- 
crease in population for the previous 
decade. The smaller villages, in general, 
showed a higher rate of decrease than 
the larger. Towns in classes of more 
than 1,000 population enjoyed a healthy 
growth, while Lincoln, having a popula- 
tion of almost 55,000 in 1920, experienced 
a growth of 25% between 1910 and 1920 
in contrast to 9% for the decade 1900 to 
1910. 

Position of Country Merchant 

The report says that the country mer- 
chant should not jump to the conclusion 
that his doom is sealed simply because 
there is a tendency for retail trade to 
shift to the larger centers. The motor 
car has simply brought the small-town 
merchant a new type of competition. — It 
is his problem to meet this competition 
and in meeting it he has two distinct 
advantages. In the first place, the coun- 
try merchant still has the advantage of 
being much closer to his customer. This 
fact should not be forgotten even 
though the automobile does make it pos- 
sible for the farm population to get to 
the city more often. In the second 
place, the operating expenses of coun- 
try merchants are usually much lower 
than those of the city merchant. Both 
of these factors are of great importance 
and they give ‘the retailer in the small 
towns a distinct advantage. 

The Appeal of the City Merchant 

The attractive power of the city mer- 
chant is his wider assortment of goods, 
a better display of merchandise, and a 
more attractive and sanitary place of 
business. In addition to these ‘advan- 
tages most city merchants have a greater 
buying power—a power that enables 
them not only to purchase cheaper but 
also to make better selections of mer- 
chandise. In the past the country mer- 
chant knew little of this competition, but 
the automobile has brought him face to 
face with it. 

“To meet this competition the country 
merchant will need to study and adopt 
many of the merchandising methods of 
the city stores,” says the report. ‘“More- 
over, much will depend on co-operative 
effort. After all, it js not so much the 
country merchant against the city mer- 
chant as it is the small community 
against the large one. As it is now there 
is great duplication of stocks among 
merchants in small places with the re- 
sult that none of them can offer a choice 
of goods that is attractive to the con- 
sumer. If such merchants could co- 
operate to the extent of eliminating many 
of these competing lines, each merchant 
could offer an assortment in a partic- 
ular line or lines that would appeal to 
his community. Consumers when going 
to the market usually are seeking a va- 


riety of articles and they naturally go to 
the retail center where they can make 
all of their purchases most advantage- 
ously. Consequently no matter how en. 
terprising an individual merchant in a 
small town may be, he is under a great 
handicap if his fellow merchants carry- 
ing “other lines are unprogressive. In 
other words, it is the general reputation 
of a town as a retail market that at- 
tracts buyers as well as that of an indi- 
vidual store. 
Syndicate Buying 

“Department stores in the cities 
through membership in buying syndicates 
are enabled not only to buy cheaper but 
also to make better selections of mer- 
chandise than can a small store. Su- 
perior buying power is also a distinct 
advantage of the chain store and the 
mail-order house. In some sections of 
the country small merchants have al- 
ready made considerable progress in over- 
coming their buying handicap through 
the formation of co-operative buying or- 
ganizations. When enough merchants 
are banded together in such an organ- 
ization, they secure the same advantage 
their city competitor now has. 

“There are many of the better mer- 
chandising :methods of the city stores 
that the country merchant can employ. 
The city stores are more alert in finding 
out the kinds of merchandise their cus- 
tomers want and in buying the right 
goods in the right quantities. Country 
people are demanding different goods 
than formerly and they are going to 
the cities to get them. More attention 
to buying, better display of merchandise, 
and more publicity to the fact that sim- 
ilar goods at attractive prices are to be 
had closer at home are all improved re- 
tailing methods that can be utilized by 
country merchants. In addition to this, 
the growing traffic congestion in the 
cities, the advantage of proximity to his 
customers, and lower costs of doing busi- 
ness are powerful factors in the small- 
town retailer’s favor.” 





UNDERWRITER’S ASSOCIATES, INC 

A certificate was filed today in the of- 
fice of the secretary of state dissolving 
the corporate existence of Underwriter’s 
Associates, Inc., a New Jersey corpora- 
tion, through Roosevelt & O’Connor, at- 
torneys, 120 Broadway, Manhattan, and 
simultaneously therewith papers. were 
filed chartering Underwriter’s Associates, 
Inc., as a New York corporation with 
capital of 5,000 shares preferred stock 
$10 par value, 5,000 shares Class A stock 
$10 par value and 10,000 shares common 
stock $1 par value, to engage in the gen- 
eral insurance and realty business. Di- 
rectors and subscribers to the new com- 
pany are David T. Richardson, Bayside, 

I.; Rex W. Dunlap, Bronxville and 
F. L. Reynolds, Atlantic City. 


America Fore Ready 
With New Auto Policy 


UNDER F. & C. AFFILIATION 





Describes Its Advantages to Field Force 
—Busses Among Lines Which 
Won’t Be Written 





The America Fore Group is now no- 
tifying its automobile writing agents of 
the details in connection with the recent 
affiliation with the Fidelity & Casualty 
to write a joint automobile policy. In the 
July issue of the “Autograph,” edited by 
W. H. Griffith, the advantages of the 
new combination policy are stressed as 
follows: 

“Agents representing one of the 
“America Fore” companies and the Fi- 
delity & Casualty and who wish to write 
the combination cover policies will be 
furnished with a combined form of pol- 
icy under which they can cover their 
assureds against practically all the perils 
which may arise from ownership of an 
automobile. 

“The protection against fire, lightning, 
transportation, theft, tornado, wind- 
storm, cyclone, earthquake, explosion, 
water damage and collision will be car- 
ried by one of the “America Fore” com- 
panies, while the liability, property dam- 
age and plate glass damage will be pro- 
tected against by the Fidelity & Cas- 
ualty. 

“The form can be used for stated 
amount policies or for actual value pol- 
icies and is conveniently arranged to 
complete all information on the face of 
the policy. Nothing is to be pasted on 
the inside, no endorsement needed un- 
less there is a change of coverage after 
the policy is written, and only one coun- 
ter signature of the agent is required. 

“All combination automobile policies 
will be reported to the combined auto- 
mobile department, 80 Maiden Lane, 
New York City, and should be listed 
separately in the agent’s monthly ac- 
counts. When policies, advertising and 
other supplies are sent out, complete in- 
structions will be issued as to how to 
write these policies, how to report any 
claims under the various coverages, what 


commissions are allowed on the fire and. 


casualty coverages and how to report 
this business in the accounts. 

“These policies can be written on pri- 
vate passenger type cars used for pleas- 
ure or business purposes, on commercial 
cars or on some fleets (after application 
has been approved) but can not be writ- 
ten on livery cars, ambulances, busses, 
taxicabs and the like.” 





POLICY CONTINUES IN FORCE 


The withdrawal of a foreign insurance 
company from Massachusetts, or the re- 
vocation of its license, does not termin- 
ate a policy previously issued by it. Such 
a policy continues in full force and ef- 
fect until its expiration or until duly 
cancelled in accordance with its terms. 

The above is the ruling of the counsel 
for the Department. 








APPLETON 


1 South William 


& COX, Inc. 


Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 | 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


- Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 

















WRITE FOR OUR AGENCY PROPOSITION 














——= 


Settle Dispute Over 
Treaty of Reinsurance 


BANKERS & SHIPPERS GET $250, 















































Liverpool Newspaper Says Setilement 
Gives Satisfaction Abroad; Aftermath 
of Arbitration; Much Discussed Case 





The terms of settlement of the long 
outstanding case between the Bankers 
& Shippers of New York and the Liver. 
pool Marine & General have just been 
announced. A Liverpool paper says: 

“We are informed that the Liverpool 








































F 
Marine & General Insurance Company, pan 
Ltd., has succeeded in settling for $25)- con 
000 their long outstanding dispute arising ey 
out of a marine re-insurance treaty with as 
the Bankers & Shippers Insurance Co, con 
of New York, whose claim amounted to Joh 
about $600,000. 
“Tt will be remembered that in connec. a ) 
tion with this dispute a decision was giv- ting 
en in the House of Lords in January, Yor 
1926, which was favorable to the Liver- sp 
pool Marine. Early this year, however, hos 
the Arbitration Law in New York was for 
altered in such a manner as to enable the 
the Bankers & Shippers to proceed tia 
afresh, and we understand with every <b 
prospect of ultimate success. The set- yer 
tlement seems to be a very reasonable = 
one from the point of view of the Eng- Bel 
lish company, and both companies are to . 
be congratulated on the satisfactory en¢- Joy 
ing of this dispute.” \ 
sat 
SPEED DEFINITIONS = 
| 
Connecticut Repeals a Section About oot 
Buildings 100 Feet Apart; New 
Motor Act i 
The Connecticut motor vehicle act of 3 
1927, now in force, contains some infor- Fa 
mation in the state’s manual, just is- sul 
sued, which is unique. tak 
Under the sub-title, “Other Things to oF 
Remember,” it is set forth that “operat- ‘ 
ing a motor vehicle upon the highway at tio 
such speed as to endanger the life of de 
any person, other than an occupant o so 
said vehicle, shall: be construed as reck- ap 
less driving * * * but if such opera I 
tion endangers the life of any occupant col 
of such car, and not of any other person, $0) 
it shall be construed as speeding, an Su 
subject to the penalty provided for thal ‘ 
offense.” There follows this: ae Su 
The provisions relative to prima facie evr wi 
dence of reckless driving and speeding (Section po 
26, Chapter 400 of the Public Acts of 1921 % i 
amended) have been repealed and the determ cht 
nation in such cases is now based upon the ev ri¢ 
dence submitted in support of the charge that an 
an alleged violator was operating recklessly 0" : 
der existing highway and weather conditions, % wi 
as to endanger the life or limb of any perso ste 
of at a rate of speed greater than was reasol Vic 
able. ' 7 
That excites curiosity as to the text be 
Section 26, Chapter 400 of the Pas of 
Acts of 1921, which reads in part as fol tal 
lows: j 
If the rate of speed of a motor vehicle & 
ceeds 30 miles an hour for a distance of om ab 
quarter of a mile, or if such rate of speed wl ch 
ceeds 20 miles for a quarter of a mile throw re 
the thickly settled portion of any town. city * 
horough, where the buildings average for su pr 
distance less than 100 feet apart, suc! rate i a| 
speed shall be prima facie evidence that = ou 
person operating such motor vehicle ‘s opens tr; 
ing in violation of the provisions of Section * Tl 
of this act. : : i Tel 
Now that this section has been nd 
pealed operators may now keep iheir ba wh 
tention on the highway and its conditi0 a 





and need not determine whether hot 
are 100 feet apart or less. Non-resident 
operators should breathe more freely: 













161 AUTO LICENSES REVOKED 

During the two weeks ended Iuly 21, 
there were 161 revocations and 598 sus: 
pensions of automobile operators’ licens 
es in New York State, according 4 
Charles A. Harnett, commissioner of m° 
tor vehicles. Of the 161 revocations, i 
were for driving a car while intoxicate 
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CASUALTY ANp SURETY NEWS | 








Joyce Resents Charge 
That He Is Conspirator 


FLARE-UP OVER BOND CONTRACT 





ty Companies Get Undesirable Pub- 
7". After Speech by Chairman of 
N. Y. Transportation Board 





Following an attack on surety com- 
panies over a New York City subway 
contract in which William. B. Joyce, 
chairman of the National Surety board 
of directors, was particularly singled out 
as the leader of an alleged “band of 
conspirators” (the Surety Companies), 
John H. Delaney, chairman of the Board 
of Transportation, New York City, has 
induced the Board of Estimate and May- 
or Walker to adopt a resolution permit- 
ting the Mason & Hangar Co., New 
York City contractors, to deposit $1,- 
100,000 in corporate stock of the city as 
a surety instead of furnishing a surety 
bond of $3,000,000. As an explanation 
for this action, Mr. Delaney said that 
the Mason & Hangar Co. regarded 
country-wide as most reliable and finan- 
cially responsible, had found it impos- 
sible to get a surety bond at the new 
reduced rates for transit construction 
contracts recently directed by James A. 
Beha, state superintendent of insurance. 


Joyce’s Statement to New York “Times” 


When advised of Mr. Delaney’s accu- 
sations last week, Mr. Joyce gave out 
the following statement to the New York 
“Times,” outlining his position in the 
controversy : . 

“Mr. Delaney is very seriously in er- 
ror. I have been informed that the 
Mason & Hangar Co. made application 
to several surety companies for a bond 
in the sum of $3,000,000, and that several 
surety companies joined together, each 
taking a specified sum. The total under- 
written, | am informed, is $2,000,000 out 
of $3,000,000 required. 

“An application was made to the Na- 
tional Surety to participate in that un- 
derwriting, and it was unwilling to do 
so because it did not want to take what 
appeared to it to be an abnormal risk. 
I am informed also that some of the 
companies declined, but what their rea- 
sons arc is not known to the National 
Surety. 

“The intimation that the National 
Surety has participated in a conference 
with any other company for the pur- 
Pose of agreeing upon a program in de- 
clining the bond applied for is perfectly 
ridiculous. We deny that there has been 
any concerted effort made to interfere 
with the execution of this bond. We 
stated our willingness to participate pro- 
vided that $1,000,000 would be deposited 
with the surety companies as collateral 
security. Without such a deposit we are 
of the opinion undue chances would be 
taken. 

“There has not been any discussion 
about the adequacy of the rate to be 
charged for the bond. When, we were 
requested to agree to the reduction for 
Premium to be charged for that kind of 
4 bond we promptly and cheerfully gave 
our consent as a civic duty and our con- 
tribution to the city officials’ efforts to 
relieve the bad traffic situation. 

It will be seen by the above that 
Whoever made the accusation that there 





is any conspiracy or even any discussion 
between the surety companies that de- 
clined to participate in the bond was 
very much mistaken.” 

Engage Untermyer to Investigate 


Mr. Delaney’s views were forcibly ex- 
pressed to the Board of Estimate. For 
one thing, he asked that they not per- 
mit the National Surety to furnish any 
further bonds for city work. He said 
that the Board of Transportation had 
retained Samuel Untermyer, now en- 
gaged as special counsel for the transit 
commission in its readjustment plan in- 
quiry, to act for the board in an inves- 
tigation of the conduct of the bonding 
business as it affects New York City. 

According to Mr. Delaney, the city 
has paid $7,000,000 in premiums for sure- 
ty bonds on rapid transit construction 
contracts since the beginning of subway 
construction and has been able to col- 
lect only $50,000 in defaults on contracts. 
The Board of Transportation, he said, 
had considered the premium charge of 
$75 per $1,000 too high, particularly as 
the company required payment on the 
amount of the contract and refused to 
assume more than a partial liability. 

Superintendent of Insurance Beha, he 
added, had reduced the rate to $37.50 per 
$1,000 and that each contractor had been 
required in submitting his bid to make 
affidavit that he had taken this new rate 
into consideration in preparing his bid so 
that the city would get the benefit of 
the reduction. 

“At the time of the hearings before 
Mr. Beha, we were threatened that con- 
tractors would not be able to secure 
bonds at the new lower rate,” Mr. De- 
laney told the Board of Estimate. “We 
did not think that this was possible. 

“Mr. Joyce of the National Surety ap 

pears to be the boss of the combination. 
Mr. Mason and his associates went to 
see Mr. Joyce. He told them that the 
oo companies didn’t get enough out 
of it. 
“This surety bond business has a 
stranglehold on the city and I want to 
release that stranglehold. These bonding 
people think we are at their mercy. I 
don’t think we are. We won't be if you 
pass this resolution.” 


Finds Company Preferred 


Mr. Delaney said that much to his 
surprise he had learned that the Con- 
troller’s office had given the National 
Surety preference by accepting its bonds 
up to $500,000, instead of limiting the 
amount to $250,000, and said it was the 
only company in New York City so fav- 
ored, 

This was denied by Deputy Controller 
Frank J. Prial, who was sitting in the 
board for Controller Berry. Mr. Prial 
said that this same extension of amount 
had been granted to other companies. 
Mr. Prial then objected to reducing the 
amount the Mason & Hangar Co. should 
be required to deposit in cash or bonds 


‘to less than $3,000,000, the amount of 


surety specified. Mr. Prial declared that 
this would be unfair to the other bid- 
gy and said the board had no right to 

oO it. 

Mr. Delaney replied that the Mason 
& Hangar Co. was willing to deposit $1,- 
100,000 in corporate stock and to provide 
$2,000,00 in liquid capital to finance its 
contract. He said that no contractor 


should be expected to tie up $3,000,000 
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N. Y. City Plans to 
Do Its Own Bonding 


ADOPTS NEW SUBWAY CONTRACT 





Action Follows Controversy Over Mason 
& Hangar Contract; Beha Meets 
With Surety Men 





Further developments in the subway 
bond controversy came about this week 
when the Board of Transportation of 
New York City announced a new form 
of contract for subway construction de- 
signed to “bring relief to subway con- 
tractors and free them from the grip of 
the bonding companies.” It is proposed 
that the contract form be changed as 
to the form of security to be required 
from the contractor. 

By the proposed plan all future rapid 
transit construction contracts will pro- 
vide for an initial deposit of 5% of the 
contract price in the form of cash, fed- 
eral or state bonds, or corporate stocks 
of the city. Fifteen per cent. of the 
monthly payments will be withheld until 
two-thirds of the contract has been com- 
pleted, after which the retained percent- 
ages will be refunded gradually until 
5% of the contract is held. This amount 
will be turned back to the contractor at 
the conclusion of the work. 

The effect of such a change in the 
cont: act would eliminate the surety com- 
panies entirely from subway construc- 
tion work. In other words, New York 
City would do its own bonding, just as 
it now carries its own fire insurance. 

Beha Meets With Surety Men 

The réaction of surety executives was 
given to the controversy when a group 
of them met with Superintendent of In- 
surance Beha last Friday. Mr. Beha 
went on record as the defender of the 
surety companies and mildly assailed 
John H. Delaney, chairman of the Board 
of Transportation. Among those pres- 
ent were: William B. Joyce, chairman 
of the board, National Surety; 
Brown, president, American Surety; 
Vincent D. Cullen, vice-president, Fidel- 
ity & Deposit; E. C. Lunt, vice-presi- 

(Continued on page 35) 








by depositing it and added that the Ma- 
son & Hangar bid of $22,000,000 for the 
contract was $2,000,000 lower than that 
of any other competitor. This bid, he 
said, was favorable to the city and the 
Board of Transportation believed it 
should be protected. 


“STAGGER PLAN” FAVORED 





H. P. Stellwagen Says 42 Out of 49 
Casualty and Surety Carriers 
Are For Change of Hours 
H. P. Stellwagen, secretary-treasurer, 
National Bureau of Casualty & Surety 
Underwriters, was in conference _ last 
week with representatives of fire and 
life companies and brokers in New York 
City on the proposed “stagger plan” 
which has as its purpose to cut down 

the traffic during rush hours. 

Mr. Stellwagen submitted the results 
of a letter sent out to all casualty and 
surety companies having offices in New 
York City, which indicated that forty- 
two out of forty-nine are perfectly will- 
ing to change their hours of business 
previded other lines of endeavor in the 
city will co-operate. The suggestion of 
8:45 a. m. to 4.45 p. m. was favored by 
an overwhelming majority. 

It was brought out at the meeting 
that the insurance business has co-op- 
erated better in this matter than most 
any other interest in New York City. 





NEW COMPANY HAS 2,000 AGENTS 





Central Surety & Insurance Corp. Did 
$1,513,461 in First Year; Its June 
30th Statement 
The Central Surety & Insurance Cor- 
poration, which completed its first year 
in business on June 23, rolled up a net 
premium volume of $1,513.461 in that 
time, of which only $132,000 was work- 
men’s compensation business. The com- 
pany is now licensed in forty states, the 
District of Columbia and with the fed- 
eral government. It has now more than 

2,000 licensed agents in these states. 

The financial statement of the com- 
pany, as of June 30, 1926, reveals total 
assets of $2,126,147; total reserves of 
$1,104,797: a capital of $500,000 and a 
surplus of $521,350. 





CASUALTY STOCKS 
On August 1 J. K. Rice, Jr., & Co. gave 
the following quotations for casualty in- 
surance company stock: 
Bid Asked 


American Surety 





Commercial Casualty 55 60 
Continental Casualty 65 70 
Meat ay Mae te dag as oipe ea 200 210 
LY 2: Se eee xa ae 225 
Pe We Ge aa venue aas 230 250 
fo Oe ee rere ee he 112 118 
Mase, TOGO 2... <1. <ceuwes 400 420 
PN Pgs o.a occa cmawne 76 81 
National Surety. ......6-.» 221 225 
New Amsterdam .......... 65 69 
yo aes ee 425 440 
We SC ae eo we ecoinwaad 325 340 
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Surety Men Pick Flaws 
In S. W. Jones’ Attack 


BASED ON MISINFORMATION 





Say State Architect Is Wrong in Stating 
That Bonding Agents Get Ex- 


cess Commissions Now 





Surety executives were of the opin- 
ion that State Architect Sullivan W. 
Jones got off on the wrong foot when 
he attacked the bonding business this 
week through the daily press. Mr. Jones 
came to the conclusion that the fault lies 
primarily with the agents and brokers 
of surety companies, rather than with 
the companies themselves. “These men,” 
he said in part, “receive large commis- 
sions up to 30 and 40% of the premiums 
and many of them will go to any length, 
legal 8r illegal, to get business.” 

The following day the New York 
“World” printed an editorial calling at- 
tention to the “intolerable state of af- 
fairs” revealed by Mr. Jones. It said: 

“The plan to investigate the bonding 
surety business, in connection with sub- 
way contracts, promises to disclose a 
system through which both the city and 
state lose heavily in construction work. 
The statement of Sullivan W. Jones, the 
state architect. on the working of the 
svstem certainly calls for reforms. 
Whether the responsibility for the sys- 
tem, through which the public sustains 
heavy losses, lies with the bonding com- 
panies or their agents is not important; 
but we know of no way through which 
a company may be excused from the ac- 
tions of its agents. 

“If to secure the writing of the bond 
of contractors these agents claim to have 
influence with public officials; if the 
agents advance money to financially ir- 
responsible contractors or lend their 
credit to cover the deposit with their 
bids, thus sometimes making it possible 
for such contractors to get important 
contracts, it may be without the knowl- 
edge or acquiescence of their companies, 
but it seems improbable. 

“Since the waste of public money is 
involved in the charge, the investigation 
into the methods of these companies— 
which includes their agents—should be 
thorough, and some way must be found 
to remedy the evil.” 

Mr. Jones’ attack, however, is based on 
misinformation, according to surety ex- 
ecutives. They point out the efforts that 
have been made by the companies to 
bring about a reduction of commissions 
to brokers to 15% and the success such 
efforts have already achieved. 





ATLANTIC SURETY THROUGH 
United States F. & G. Reinsures All Its 
Risks: Wrote Only $35,000 
Premiums in 1926 
The Atlantic Surety of Raleigh, N. C., 
which was organized in 1925 with $150,- 
000 capital and about the same amount 
of surplus, has gone out of business and 
all of its risks have been reinsured by 

the United States F. & G. 

During the time the company was in 
business it produced only a small vol- 
ume, its premiums for 1926 being less 
than $35,000. It incurred only about 
$4,000 in losses but its underwriting ex- 
penses were more than $53,000. 

Its vice-president and general man- 
ager was Frank Fisher, Jr., who had 
had seventeen years’ experience with the 
United States F. & G. and the Fidelity 
& Deposit. 





BROKEN GLASS PATROL 


Philadelphia now has a broken glass 
patrol, consisting of a small high-speed 
truck and two men, which expects to 
lower the number of automobile acci- 
dents there. The Automobile Club of 
Philadelphia, which is responsible for 
this innovation, states that numerous ac- 
cidents are caused by motorists suddenly 
swerving to avoid patches of glass in the 
road. The car patrols the streets daily 
and keeps in touch with the club head- 
quarters to learn of glass left by acci- 
dents or carelessness. 
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TOWN STARTS SUIT 





Enfield, Conn., Takes Action Against 
Former Tax Collector and Company 


Which Had His Bond 


Suit for $120,000 has been filed by the 
town of Enfield, Conn., against Clark L. 
Hamilton, former tax collector there, and 
the Fidelity & Casualty, surety for Ham. 
ilton. In the complaint it is alleged that 
the company has unconsciously violated 
the state laws. 

Hamilton is now in Weathersfield 
prison, serving from one to three years 
for embezzlement of more than $50,00) 
of the town’s funds. 

The town’s complaint which asks $12). 
000, is for full coverage. It also asks the 
reformation of the bond to include taxes 
assessed upon personal property, error 
having been made in this respect in 
drawing upon personal property, error 
having been made in this respect in 
drawing the original. In addition the 
complaint requests the issuance of 1] 
new original contracts and judgment 
thereunder, should the court find that 
the renewed certificates filed by the 
surety were unlawfully or improperly 
filed in lieu of new original bond, the 
statute covering such matters requiring 
the filing of a bond for each term. 

It is in connection with this particular 
phase of the case that the surety is 
charged with fraudulently, unconsciously 
and in violation of the law filing certifi- 
cates and thus seeking to avoid cumu- 
lative and entire liability, notwithstand- 
ing that the surety accepted new pre- 
miums each year. 

Inquiry by the town’s attorney at the 
office of Commissioner Dunham revealed 
that the Fidelity & Casualty had failed 
to file with the commissioner of the 
state, securities for performance of its 
contracts. 





NEVER A CUT RATE COMPANY 





Joyce in Convention Talk Offers $10,000 
to Any Agent Proving National 
As Unfair Competitor 
William B. Joyce, chairman of the 
board of the National Surety, was par- 
ticularly vigorous last week in his ad- 
dress before the 30th anniversary con- 


- vention of his company at Atlantic City 


when he declared in unequivocal terms 
that the National Surety would never be 
a party to the issuance of any cut rates. 

“Never admit that our security 1s 
worth no more than that of a cut rate 
company,” said Mr. Joyce. “With our 
resources and with our policy of settling 
claims we are in position to offer the 
assured the best possible security, and 
we will always demand all the premium 
the law will allow because our goods 1s 
well worth it. ee 

“While we remain in the association 
of surety companies we will co-operate 
with that association 100%, and no man 
will be permitted to violate the pledge 
which the company has given.” 

Mr. Joyce challenged any agent pres 
ent, offering $10,000 for proof that the 
National had ever been a party in any 
unfair competition for the securing ° 
business and his challenge went untaken. 

He said that the investors of <\merica 
had just evidence of the deep an‘ abid- 
ing faith.in the quality and character 
of men employed by the Nationa! Surety 
in the recent increase of capital an 
surplus to twenty-six million dollars 
which money these stockholders have 
entrusted to the underwriting jucgment 
of the agency organization. 





B. G. ELLSWORTH’S NEW POST 


The Metropolitan Casualty has af 
pointed Benjamin G. Ellsworth as fie : 
assistant to have supervision of field - 
counting under Supt. Robert W. \\ addy. 
For some time he was with the accounts 
department of the Aetna Casualty , : 
Surety. Then he went with the Londo 
& Lancashire Indemnity. 





“The Surety Agents’ Guide,” by E. C 
Lunt, vice-president of the Great Amer 
ican, has been placed in the Library ° 
Congress, Washington, D. C 
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To Do Own Bonding 


(Continued from Page 33) 
dent, Great American Indemnity, and 
Frank J. O'Neill, president, Royal In- 
demnity. 

Mr. Joyce defended his company’s po- 
sition by saying that it had refused to 
bond Mason & Hangar, the contracting 
firm, because “we did not believe the 
financial condition of the contractor war- 
ranted us in taking a part of this risk.” 
He denied that he said “there is not 
enough in it for us” to Mr. Mason when 
the latter called upon him. Instead he 
told Mr. Mason that although the pre- 
mium was very low, it had nothing to 
do with his company’s refusal. 

Mr. Joyce explained that the Mason 
& Hangar bid for the Fulton Street 
subway work was $1,745,000 lower than 
the next lowest bidder and averaged 
$5,158,000 lower than all other bidders, 
hence his company thought the bid too 
low, particularly because of the risks in- 
volved in this construction. 

Among other things he showed his in- 
dignation over Mr. Delaney’s reference 
to him as “the head of a band of con- 
spirators,’ which had appeared in the 
New York City newspapers and asked 
him to make a public apology. Failure 
to do so within a reasonable length of 
time, he said, would result in the oppor- 
tunity for Mr. Delaney to prove his 
charges in court. 


Beha Holds Charge Unfair 


Mr. Beha then set forth that he was 
convinced, after investigation, that no 
surety company refused Mason & Han- 
gar a bond because of the reduction in 
the premium rate on subway bonds, and 
that no official of any company attempt- 
ed to influence any other company in 
the matter. 

He said that the reduction in rate was 
made, after a conference, because the 
companies felt it their duty to facilitate 
t'e awarding of subway contracts and 
that “it is unfair to charge any of the 


surety company officials with vindictive- 
ness because of the refusal of individual 
companies to go upon any subway 
bonds.” 

Mr. Beha indicated that he would per- 
sist in his efforts to find a satisfactory 
solution of the situation, although his 
task had been made much more difficult 
by reason of the unwarranted attack 
apainst the surety company officials. 

As the matter now stands the surety 
companies have about given up hope of 
arranging for a $3,000,000 surety bond 
on this contract. Mason & Hangar have 
decided to take advantage of the city’s 
modification of the contract and will put 
up $1,100,000 in securities, thereby sav- 
ing $300,000 which would be the pre- 
mium on the surety bond for four years. 





FAREWELL DINNER TO WINGETT 


W. F. Wingett, the new general agent 
for casualty lines of the Aetna Life in 
Scranton, was given a farewell dinner 
recently by his former associates in the 
agency department at the home office. 
Several officers of the company were 
present including: Vice-president W. L. 
Mooney, who ws toastmaster; Vice- 
President C. B. Morcom, R. W. Myers, 
K. A. Luther, Edward J. Perrin of the 
Automobile, and J. W. Henry, general 
agent of the company at Pittsburgh. 

Mr. Wingett was presented with a 
golf bag and set of clubs on behalf of 
those present by L. K. Babcock, secre- 
tary, in charge of the claim department. 





ONLY ONE OF ITS KIND IN STATE 


A new company has been given a char- 
ter in Connecticut under the name In- 
dustrial Mutual Insurance Co. This char- 
ter was applied for by a number of large 
manufacturers. The company has been 
given the authority to write compensa- 
tion and employers’ liability insurance 
It will be the onlv mutual casualty com- 
panv in Connecticut, except the two 
small mutual companies, authorized to 
write hail insurance. 
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A FAILURE 





Texas Guaranty Fund Scheme Was De- 
signed to Protect Bank Depositors; 
Bank Commissioner Talks 


The entire guaranty fund scheme in 
Texas designed for the protection of 
bank depositors has proved a failure, ac- 
cording to Charles C. Austin, banking 
commissioner of that state. In a paper, 
which he read before the twenty-sixth 
annual convention of the National As- 
sociation of State Banks at Richmond 
recently he declared that the Depos- 
itors Guaranty Fund, built up by con- 
tributions from state banks electing to 
secure their depositors under this plan, 
is now practically in a state of insol- 
vency. 

The other plan is known as the Bond 
Security System. Banks failing to elect 
to beccme members of the Guaranty 


Fund Plan were required to adopt this 
one. 

Both plans went into effect January 1, 
1910. Under the Bond Security System, 
e*ch bank adopting it was required to 
file with the banking department a bond, 
policy of insurance, or other guaranty 


of indemnity in an amount equal to the 
capital stock. 

Mr. Austin concluded his paper with 
this statement: “The entire guaranty 
fund scheme has proved a failure in 
Texas, but it has taken nearly eighteen 
years to demonstrate to the people of 
our state that the premium rates for 
bank deposit guaranty insurance in a 
state possessing such a great variety of 
economic conditions as Texas are pro- 
hibitive, and that an attempt to force 
the banks to adopt such a plan _ will 
eventually wreck the banks participating 
therein. The whole scheme is unsound 
and vicious and unworthy of the best 
thought of an intelligent people.” 


HEADS GENERAL EXCHANGE 

At a meeting of the board of directors 
of the General Exchange Insurance Cor- 
poration, the insurance subsidiary of the 
General Motors Co., C. C. Cooper, who 
has been president, was elected chairman 
of the board. Livingston L Short, for- 
mer vice-president, was elected president. 
D. M. Hinrichs, manager of the under- 
writing department and L. L. Lukes, 
treasurer, were elected vice-presidents. 
The General Exchange Insurance Cor- 
poration is entered to write antomobile 
insurance in all states of the Union, in 
Hawaii and the provinces of Canada. 
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These are all features of the NEW National Surety Company plan of co-operation with its men in the field. 
Many agents have written us that our tangible selling plans have helped them to increase their income ma- 
terially. We have openings for a few more good men. Possibly the territory you want may be open. 
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New Book Dwells Upon 
Safety of Workers 


IMPORTANT STATISTICAL STUDY 





R. M. Woodbury Is Author, Aided By 
Institute of Economics; MacMillan 
Co. Publisher; Ist in Series 





There is food for thought in a new 
book called the “Workers’ Health and 
Safety” which has been written by Rob- 
ert Morse Woodbury with the aid of 
the council.and staff of the Institute of 
Economics of New York. The volume 
is published by MacMillan & Co. and is 
the first in a series of monographs con- 
cerned with the improvement of eco- 
nomic and social statistics. In this study 
the attempt has been made to present a 
constructive criticism of available re- 
sources in the field of accident and health 
statistics. 

Mr. Woodbury and the Institute of 
Economics have not begun with a sur- 
vey of existing statistics merely with a 
view to pointing out improvements in 
methods of collection, tabulation and 
presentation of data that might be ef- 
fected. The approach has been to study, 
first, the present problems in the selected 
fields of health and safety with a view 
to ascertaining the objects and purposes 
for which statistical material is required. 
These objects and purposes when an- 
alyzed are then used to point the way 
to detailed specifications for the data to 
be collected. 

With the specific needs in view, the 
author’s next step has been to appraise 
the adequacy of existing statistics—to 
ascertain whether they meet the require- 
ments, in what ways they fall short, 
where the gaps are found, or where 
faulty methods unfit them for the pur- 
poses they should serve. The final step 
has been to set forth a feasible program 
of statistics adequate for use in the con- 
trol of current problems. 


Two Types of Recommendations 


The program presented includes two 
types of recommendation: 

First, the abandonment of superfluous 
compilations and the introduction of such 
changes in methods and tabulations as 
can be made without any major reor- 
ganization of existing methods and pro- 
cedure. Second, recommendation for 
guiding the further development of sta- 
tistics to meet present or future require- 
ments. 

Mr. Woodbury devotes considerable 
attention to the problem of distributing 
costs to industry through insurance. He 
states: “The question of ‘how much cost 
shall be assessed upon industry’ is raised, 
in the first place, as an issue in selecting 
the type of law. Employers’ liability 
laws place a greater burden of cost upon 
employers than does the unregulated 
common law; and workers’ compensa- 
tion laws impose a still larger burden. 

“The latter assess upon the employer, 
with few exceptions, the entire cost of 
compensation and medical benefits. How- 
ever, in final analysis the quantity and 
quality of compensation and medical 
benefits provided for under workers’ com- 
pensation laws, and the measure of dam- 
ages awarded by juries under employers’ 
liability laws, determine the amount of 
costs actually assessed on the industry. 
The question as to how large these costs 
should be considered in connection with 
the need for alleviation and the effect- 
iveness of the incentive to prevention, 
as well as in connection with the capacity 
of industry to bear them.” 


Questions of Policy 


Commenting on questions of policy 
which are raised in connection with insur- 
ance, Mr. Woodbury asks, “Should insur- 
ance be compulsory upon all employers or 
should ‘self insurance’ be permitted? 
Should state competitive insurance be 
provided or should state monopolistic in- 
surance be required?” In deciding such 
questions he believes that the two prin- 
cipal parties whose interests must be 
considered are the injured worker, who is 
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concerned with the security of his com- 
pensation, and the employer, who is con- 
cerned with the cost of his insurance 
as well as with the completeness of his 
protection—the transfer of his own per- 
sonal liability to a financially sound in- 
surance fund. 

He adds: “The state also is interested 
as a third party since it bears the final 
responsibility for supervising insurance, 
for providing that the worker shall re- 
ceive his due compensation, and for see- 
ing that the requirement of compulsory 
insurance is not too burdensome and 
offers sufficient protection both to em- 
ployers and to workers.” 

Further along in the book Mr. Wood- 
bury devotes the better part of a chapter 
to statistics needed in relation to indust- 
rial accidents. Emphasis is placed upon 
statistics that are immediately obtainable 
and of great value; while data difficult to 
obtain with significant accuracy, or so 
expensive as not to be feasible, or of 
relatively minor importance, are either 
touched upon lightly or omitted entirely. 


Scope of Insurance Methods 


Statistics to show the scope of insur- 
ance methods, according to Mr. Wood- 
bury, should include: First, data con- 
cerning the extent to which various types 
of insurance are in effect, in particular, 
figures to the number and proportion 
of establishments and employes who 
come under self-insurance, under insur- 
ance by private stock and mutual com- 
panies and under state insurance. Sec- 
ond, the number and proportion of estab- 
lishments and employes in each industry 
that operate under schedule or experi- 
ence rating methods. Third, the num- 
ber of insurance inspections; and fourth, 
figures concerning the results of advice 
in regard to methods of prevention given 
by insurance companies and rating bur- 
eaus. 

The author believes that to test the re- 
sults of assessing costs and distributing 
them through insurance requires an an- 
alysis of the trend of accident rates, in- 
terpreted in relation to such questions 
as whether the production of the assess- 
ment of cost principle has been accom- 
panied by increased efforts at prevention, 
by increased appropriations for preven- 
tion work, or by decreased rates. 

To test the relative merits of schedule 
and of experience rating methods in their 
effect upon accident prevention, Mr. 
Woodbury says that a close analysis of 





trend figures is necessary, coupled with 
data showing the prevalence of specific 
hazards for establishments 
under each system. Furthermore, the 
relative advantages of different types of 
insurance carriers as distributors of costs 
should be tested by data on the ratio 
of overhead costs to compensation paid, 
in connection with data on the type and 
extent of services rendered by each such 
carrier. 

Tests of the efficiency of administra- 
tion of insurance and of the quality of 
state supervision over insurance and over 
the granting of privilege of self-insurance 
requires data on the number of cases in 
which compensation, although technically 
awarded, was never paid or was not 
fully paid because of insolvency of the 
insurance company or of failure of the 
self-insurer. In addition, the author 
urges that a detailed analysis of prompt- 
ness of settlement of claims, and of 
promptness of payment of amounts due 
should throw light upon the efficiency of 
methods of insurance administration. 


Gaps in Available Data 


One of the most significant parts of 
the book is where the author points out 
the defects in statistics of cost and in- 
surance. He says: “Most states pub- 
lish summaries of total receipts and dis- 
bursements on compensation account 
and for the expenses of administration. 
These data are necessary for accounting 
purposes, the latter in all compensation 
states, and the former in all cases where 
a state body, such as a state insurance 


fund, receives premiums and pays bene-: 


fits. Even in states which have no in- 
surance funds the total amounts of com- 
pensation paid out yearly are often tabu- 
lated though the information is of little 
value.” 

The following to Mr. Woodbury’s mind 
are the principal gaps in the available 
data: 1. In several areas and jurisdictions 
no data on accidents are available; in 
others, the data are far more complete. 
2. Data on exposure are mostly want- 
ing. Except for three industries, rail- 
roading, mining, and iron and steel manu- 
facturing, there are no comprehensive 
nation-wide statistics of accident risk. 
3. Comprehensive data on the prevalence 
of points of danger are lacking. Ex- 
cept for statistics of grade crossings, 
practically no data of this type are pub- 
lished. 4. Data on the scope of preven- 
tive methods are not available. 
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Continuing he says: 

“Gaps in the statistics of alleviation 
are more extensive, though perhaps in. 
dividually less serious, than in statistics 
of accidents. They include: 1. Onis. 
sions of losses wherever gaps in accident 
statistics exist. 2. Practically complete 
absence of statistics of losses and of 
damages recovered in states and juris. 
dictions operating under employers’ |ia- 
bility laws. 3. In many states, practically 
complete lack of data on the granting of 
medical benefits, on compensation, and 
on rehabiliation; and in these and others, 
on the extent of various kinds due to 
accidents. 


His Conclusions 


4. In many states lack of adequate data 
in regard to the administration of com- 
pensation laws. Since these data must 
be organized by states (or jurisiiction) 
to be of greater value in furthering mea- 
sures of alleviation, gaps may be said 
to exist wherever in any state or juris- 
diction for all the data required for de- 
termining losses and appraising measures 
of alleviation and their administration 
are not available.” 

Concluding, Mr. Woodbury says: “Gaps 
in the statistics of costs and insurance, 
like those in the statistics of alleviation, 
must in general be states with reference 
to particular state jurisdictions, because 
both costs of compensation and _insur- 
ance practices are largely governed by 
state laws. 

“For most states neither statistics of 
total costs incurred on account of acci- 
dents nor the data required for calculat- 
ing unit costs are available. Statistics 
are lacking also in some states with re- 
gard to the prevalence of self-insurance 
and of other types of insurance; and 
generally with regard to the scope insur- 
ance methods and services. 





COAL MINE FATALITIES IN JUNE 


Accidents at coal mines in this coun- 
try in June caused the death of 156 mea, 
according to information furnished by 
state mine officials to the United States 
Bureau of Mines, Department of Com- 
merce. Forty-nine of the accidents were 
at the anthracite mines in Pennsylvania; 
the remaining 107 were at bituminous 
coal mines in various states. As the out- 
put of coal during the month was 43,88, 
000 tons, the fatality rate per million tons 
was 3.55, as compared with 3.36 in June, 
a year ago. 

A comparison of the principal causes 
of accidents during the first six months 
of 1927 with the corresponding record 
for 1926 shows that im 1927 the death 
rates have been lowered for falls of roo! 
and coal, for haulage accidents, and for 
explosions of gas and dust. ‘The rates 
for explosives and electficity are some 
what higher than the corresponding rates 
last year. 





CHANGES TO SURETY BRANCH 





Maryland Casualty Terminates General 
Agency Arrangement of E. B. McCon- 
nell & Co. in New York 

The general agency of E. B. McCon- 
nell & Co., representing the Maryland 
Casualty in New York for surcty lines, 
was terminated this week when the com- 
pany decided to handle its surety bus 
ness in the metropolitan  ‘crritory 
through a branch office. 

Accordingly, E. B. McConnell, who 
started the agency thirteen years ag0 
and has been its president, becomes Tes 
ident vice-president and manager of the 
new branch office. Rupert Kavanagh, 
who has been connected with Mr. Mc 
Connell for eleven years, becomes resk 
dent vice-president. The branch will 
keep the~same offices as heretoiore at 
92 William Street. 





FEE SPLITTING PROHIBITED 

Governor Zimmerman of Wisconsi! 
signed a bill this week which prohibits 
lawyers and ambulance chasers frod 
splitting fees. Violation on the part ° 
lawyers of the new act will mean dis- 
barment. 
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H. D. Combs Caustic 
On Liability Business 


PRESCRIBES SET OF RULES 





U. S. F. & G. Man Feels That Sarcasm 
Will Attract More Attention to 
Conditions Than Anything Else 





Recent disastrous experiences on lia- 
bility cases have so impressed H. D. 
Combs, general superintendent of claims 
for the New York office of the United 
States F. & G., that he feels that perhaps 
the application of some form of sarcasm 
would attract more attention and do 
more good toward improving this line 
than most anything else. Accordingly, 
he has drafted the following set of rules 
which he calls “How to Lose Money on 
Liability Business.” 

For apartment house owners: Don’t 
bother about stair covers, cracks in the 
plaster in the ceilings, or maintaining 
lights in the hall after sundown. You 
can always tell the court and jury what 
kickers and fakirs the tenants are. Of 
course that won’t make the verdict any 
lower but then how much simpler it is 
than taking ordinary precautions. 

Owners and tenants: Don’t bother 
about providing hooks in the windows 
for attaching the life belts of window 
cleaners. The law makes both the owner 
and tenant responsible and sooner or 
later a poor window cleaner will fall to 
his death. It will then be time enough 
to have hooks put in the windows. 

Store owners: Don’t bother about 
getting a permit for coal holes or vault 
lights in your sidewalk. The law says 
that not to do so is prima facie evidence 
of negligence, so you will. get plenty of 
real and fake claims. 

Contractors: Don’t bother about be- 
ing certain that hatchways and elevator 
shafts are securely boarded up and 
guarded. All of the workmen who fall 
down these shafts will not be killed, but 
of course the verdicts in some of the 
cases may make you think that they 
were. You can then have a few boards 
securely nailed over opening. 
_Excavators: Don’t bother about put- 
ting red lanterns over the holes that you 
dig. ‘The public so frequently steals 
these lanterns. Of course, someone is 
sure to at least break a leg but you will 
save on the lanterns. 

sricklaying contractors: Don’t bother 
to comply with the law requiring plat- 
form covering and aprons to protect 
your job and by all means insist on your 
men leaning over the workers below 
when they crack their bricks in half with 
their trowels. Not all the injured re- 
ceive fractured skulls; some of them 
may only get the bumps of intelligence 
which some other people need and of 
course the claims will be fat and healthy. 

_ Doctors and dentists: By-all means 
lie about what you did and the materials 
you used and let the jury find you out. 
Your end will be painless for dumbness 


will make it so. 





OPENS PITTSBURGH BRANCH 
A new branch office has been opened 
y the Commercial Casualty in Pitts- 
burgh, which will be under the manage- 
ment of Ralph A. Rohrich. Mr. Rohrich 
was tormerly manager of the surety de- 
partment of the H. H. Campbell Co., 
acting as representatives of the company 
es, and has had considerable experi- 

ce, 

This new arrangement will in no way 
effect the L. C, Jeffrey Co., which has 
Tepresented the company in Pittsburgh 
or many years, particularly in the ac- 
cident industrial field, 





K. C. PATTERSON WITH GLOBE 


Kenneth C. Patterson, the 23-year old 
Me of John Patterson, vice-president, 
A assachusetts Bonding, recently con- 
nected with the Globe Indemnity in its 
ig office renewal department and is 
ra earning the casualty business from 
‘ ground up. Mr. Patterson is a grad- 
ate of the University of Michigan. 


Bureau Librarian Shows Subjects That 
Casualty Men Like to Write About 


A compilation of the casualty reading 
matter which has been received by Miss 
Mildred Pressman, librarian of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, up to July, indicates that ac- 
cident prevention in industry, compulsory 
automobile insurance, workmen’s compen- 
sation and suretyship have been written 
about largely in the past few months by 
casualty men. .The references follow: 


ACCIDENT AND HEALTH INSURANCE: 


Accident insurance. In Aetna-Izer Supplement, 
June, 1927. . 

Installment purchase accident and health in- 
surance. By R. O. Davidson. In Proceed- 
ings of Casualty Actuarial Society Novem- 
ber, 1926. 


Some observations on accident and health in- 
surance. By Thomas F. Tarbell. In Pro- 
ceedings of Casualty Actuarial Society No- 
vember, 1926. 


ACCIDENT PREVENTION: Accident preven- 
tion in small plants. By . at: er. 
Chicago: National Safety Councmi, **?. 27. 

Portable electric hand _ tools. 
tional Safety Council, 1927. 

Safety inspections. Chicago: National Safety 
Council, 1927. 

Service of Casualty Insurance. By F. High- 
lands Burns. In “Budget” June, 1927 
(Maryland Casualty Company). 

ACTUARIAL SCIENCE: Mathematics for 
Students of Casualty Actuarial Society. In 
Proceeding of the society, November, 1926. 

AUTOMOBILE ACCIDENTS: Automobile 
Hazard in Cities and its Reduction. By 
William J. Cox. Reprinted from Proceed- 
ings of the American Society of Civil En- 

gineers, April, 1927. 

AUTOMOBILE INSURANCE: Facts and Fig- 
ures of the Automobile Industry. New 
York: National Automobile Chamber of 
Commerce, 1927. 

Recent court decisions on auto insurance. By 
John Simpson. In The Eastern Under- 
writer April 29, 1927. 

BENZOL POISONING: Basopilic Material in 
Benzol Poisoning: a Preliminary Report. In 
Journal of Industrial Hygiene, May, 1927. 

BOILER AND MACHINERY INSURANCE: 
Power Plant Insurance. In Insurance Bul- 
letin, Chamber of Commerce of the U. S., 
May 10, 1927. 

BURGLARY INSURANCE: Underwriting of 
Burglary Insurance. By John J. Iago. In 


Chicago: Na- 


“Profit,” June, 1927 (Fidelity & Deposit 
Co.) 


CASUALTY INSURANCE: Moral Hazard in 
the Field of Casualty Insurance. By 3 
F. Michelbacher. In Casualty Actuarial So- 
ciety: Proceedings, November, 1926, pp. 


1-13. 

COMPULSORY AUTOMOBILE INSUR- 
ANCE: New Hampshire Motor Vehicle 
Accident Financial Responsibility Act. Is- 
sued by N. B. of C. S. U. New York, 


1927. 

DUST EXPLOSIONS: Dust Explosions and 
Their Prevention. By Jean Lichtenberger. 
ae Industrial Safety Survey. Jan.-Feb., 

Explosibility of Coal Dust from Four Mines 
in Utah. By H. P. Greenwald, U. S. Bu- 
reau of Mines. Washington: Government 
Printing Office, 1927. 20 p. Technical paper 


No. 386. 

DYES AND DYEING: Health hazards in the 
Dyeing and Finishing of Textiles. New 
York: Workers’ Health Bureau. 

ETHYLENE DIBROMIDE: Toxic Effects of 
Ethylene Dibromide. By B. G. H. Thomas 
and W. P. Gant, U. S. Public Health Serv- 
ice. Washington: Government Printing Of- 
fice, 1927. 

EYES: Eye Accidents Cost Millions. In ‘‘Man- 
ufacturing Industries,” July, 1927, p. 66. 

Eye Hazards in the Paper Industry. By A. F. 
Record. In ‘National Safety News,’’ May, 
1927, p. 42. 

FARM ACCIDENTS: Some of the Ways in 
Which Farmers Get Hurt. In Travelers 
“Standard,” July, 1927. 

INDUSTRIAL ACCIDENTS: Analysis of 
Machine Tool Accidents. By G. V. Fuller. 
In ‘National Safety News,” July, 1927. 

Cutting Accidents 80% in Five Years. By 
>. K. Lee. In “Manufacturing Industries,” 
April, 1927. 

Ten Year Record of Absences from Work 
on account of Sickness and Accidents. By 
Dean K. Brundage, U. S. Public Health 
Service. Washington: Government Printing 
Office, 1927. 

PRINTING TRADES: Health Survey of the 
Printing Trades, i922 to 1925. By F. L. 
Hoffman, U. S. Bureau of Labor Statistics 
Bulletin No. 427. Washington: Government 
Printing Office, 1927. 

PUNCHING MACHINERY: New Safety De- 
vice for Protecting the Hands in Work- 
ing Punch Presses Controlled by a Pedal. 
In “Industrial Safety Survey,” January- 
February, 1927. 

RAILROADS: Analysis of Casualties to -—Em- 
ployees on Duty in Train, Train-service 




















12 Washington Place 








REINSURANCE 
AND EXCESS COVERS 


Workmen’s Compensation 


and Public Liability 


Che Exress Insurance Company 
of America 


JAMES GIBBS, President 
Head Office 


Telephone Mulberry 5585 


Newark, New Jersey 























and Non-train Accidents: Class I railroads, 
year 1923 to 1926 inclusive. (From Inter- 
state Commerce Commission records. Ac- 
cident Bulletins Nos. 92-95.) 

Analysis of Casualties to Trainmen in Train 
and Train-service Accidents, years 1917 to 
1925, and to Employes on Duty by Occu- 
pations in Train, Train-service and Non- 
train Accidents, Years 1922 to 1925, Class 
I Railroads. Chicago: National Safety 
Council, 1927. 

SAFETY AND PRODUCTION: New Study 
to Emphasize Value of Accident Prevention. 
By L. A. De Blois. In American Labor 
Legislation Review, March, 1927. 
SAFETY ENGINEERING: Mathematical Ta- 
les and Data for the Safety Engineer. 
Chicago: National Safety Council, Safe 
Practices Pamphlets, Nos. 78 n. d. 19 p. 
STANDARDIZATION: Standards Yearbook. 
By VU. S. Bureau of Standards. Washing- 
ton: Government Printing Office, 1927. 
STATE SUPERVISION OF CASUALTY IN- 
SURANCE. By Terrence F. Cunneen. New 
York: Insurance Society of New York, 


1927. 34 p. 

SURETYSHIP: Completion or Ledger Bonds. 
In Aetna-Izer Supplement, May, 1927. 
Developing Judicial Business. By D. Nevill 

Jones. In “Profit” (Fidelity & Deposit.) 


June, 1927. 

TETRAETHYL LEAD POISONING: Tetra- 
ethyl Lead Investigation. In Public Health 

Reports, February 11, 1927. 

TEXTILE INDUSTRY: Medical Examination 
of 404 Textile Workers of Passaic and 
Vicinity. New York: Workers’ Health Bu- 


reau, 1926. 

WASTE ELIMINATION: Progress in Elimi- 
nation of Waste. By Herbert Hoover. 
Washington: Government Printing Office, 


1927. 

WORKMEN’S COMPENSATION  INSUR- 
ANCE: Compensation Status of Corpora- 
tion President Working as Employe. In 
“Monthly Labor Review,” May, 1927. 

Missouri Employers Get a Lesson in Com- 
mercial Insurance Tactics. By F. W. Mac- 
Kenzie. In “American Labor Legislation 
Review,” March, 1927. . 

Prognostic Value of Schedule Rating. By 
Charles N. Young. In Proceedings of Cas- 
ualty Actuarial Society, November, 1926. 

Report of the Joint Legislative Committee 
to Investigate Conditions Under Which the 
Manufacturing and Mercantile Business Is 
Conducted. By New York State Industrial 
Survey Commission, Albany, 1927. 

Report on Workmen’s Compensation Law. By 
Special Committee appointed to investigate 
the operation of the Workmen’s Compen- 
sation law in Massachusetts, Boston, 1927. 

Some Developments in Schedule Rating Since 
the Adoption of the Industrial Compensa- 
tion Rating Schedule, 1923. In Proceedings 
of Casualty Actuarial Society, November, 
1926. 





RULES ON RETURN OF PLATES 





Counsel for Massachusetts Dept. Says 
This Action Not Conditioned Upon 
Cancellation of Policy 
Harold J. Taylor, counsel of the Mas- 
sachusetts insurance department, advised 
an inquirer last week that a finance cor- 
poration, having power of attorney for 
an assured, can cancel a “motor vehicle 
liability policy” without having to return 
the license plates to the insurance com- 
pzny as a condition precedent to the va- 

lidity of the cancellation. 

Mr. Taylor said: “The policy and the 
law contain no such requirement and a 
company clearly has no legal right to 
refuse to recognize a cancellation by the 
insured unless he surrenders his plates 
to it. A company is, of course, bound 
by its contract as written and it cannot 
lawfully restrict the insured’s right to 
cancel by attempting to impose conditions 
extraneous to the terms of the policy. 
The policy, as stated, does not condition 
the insured’s right to cancel upon a sur- 
render of his plates. 

The finance corporation, therefore, as 
the insured’s agent duly empowered to 
cancel in his name and behalf, is under 
no obligation to surrender the plates as 
a condition to the exercise of its dele- 
gated right. . 





The editorial comment of London 
newspapers on the new credit insurance 
scheme now effective indicates that no- 
table success is attending its operation. 
It was initiated by A. M. Samuel, Par- 
liamentary Secretary to the Overseas 
Trade Department, providing facilities of 
insurance to British exporters against 
bad debts contracted abroad. 

Not only is more business coming in 
than the staff can conveniently handle, 
but European countries are copying the 
British plan. 

There has been made available £26,- 
000,000 to meet losses, and provision has 
been made for the continuance of the 
scheme under the government till Sep- 
tember, 1929. 
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FIDELITY AND SURETY 
Questions and Answers 


No. 5 Court Bond Claims 

















The following series of questions and 
answers on court bond claims were con- 
tributed by Ira L. Anderson, counsel, 
surety claim division of the Union In- 
New York. Mr. Anderson 
lectured last winter before the senior 
surety class of the Insurance Society of 
New York. 

1.Q. An administrator of an 
was appointed and gave bond with per- 


demnity in 


estate 


sonal sureties. The administrator failed 
to account as such; but as the entire 
estate passed under the law to an in- 
fant, the administrator had himself ap- 
pointed guardian of the infant and con- 
tinued to hold the assets of the estate 
as guardian until the ward came of age. 

It was then found that the principal 
was short in his accounts, but it was im- 
possible to determine whether the short- 
age occurred before or after his appoint- 
ment as guardian. Is the surety on his’ 
bond as guardian liable for the short- 
If so, has the surety upon pay- 
ing the shortage any right to recover 
from the surety on the bond of the 
principal as administrator? 


eel 

A. Yes. Section 112 of the surrogates 
court act provides that the surety on 
the bond of a fiduciary is liable for as- 
sets which come into the hands of the 
principal in a different capacity; and 
that where different letters were grant- 
ed, both sureties are liable. The second 
surety has no recourse against the first 
surety, as the statute provides that as 
between the two sureties, the second is 
liable over to the first. 

2. Q. A guardian of an infant was ap- 
pointed and filed a surety company bond 
for the faithful performance of his du- 
ties as required by law. When the ward 
came of age, the guardian filed an ac- 
count, and cited only the ward upon the 
settlement of his account. A decree was 
made by the surrogate’s court, surcharg- 
ing the guardian to the extent of $10,000. 
The guardian failed to pay, and demand 
was made by the ward upon the surety 
on the bond of the guardian for the 
payment of the amount of the surcharge. 
Is the surety liable? 

A. No. The statute provides that the 
surety shall be cited upon the settlement 
of the account; and as the surety in 
this case was not cited, it is not bound 
by the decree. 

3. Q. A trustee upon his appointment 
receives as a part of the assets of the 
estate, stock of a corporation. He be- 
lieves this stock to be a good invest- 
ment, and that it is to the best interests 
of the estate to continue to hold it, al- 
though he could have sold it at a fair 
price. The will under which he acts 
is silent as to investments which are per- 
mitted. He continues to hold the stock 
for a long period, and it becomes worth- 
less. Is the surety on the bond of the 
trustee liable for the loss? 

A. Yes. The statute does not permit 
a trustee to invest in stock; and to con- 
tinue to hold an unauthorized invest- 
ment for an unreasonable time, is con- 
sidered the same as making an unau- 
thorized investment. 

4. Q. The statute in New York pro- 
vides for the manner in which an execu- 


age? 


tor or other person holding trust funds 
for investment may invest them. If the 
will under which an executor or trustee 
is acting provide for the investment of 
the funds in a manner not provided for 
by the statute, must the executor or 
trustee confine his investments to those 
provided for by the statute, or may he 
invest in the manner provided by the 
will? 

A. He may invest in the manner pro- 
vided by the will. The statute is in- 
tended to control only when the will 
does not make a different provision. 

5. Q. Where a guardian or committee 
has invested the funds in his hands in 
the manner permitted by law, but has 
not obtained so high a rate of interest 
as he might have obtained from invest- 
ment in other securities permitted by 
law, is the surety liable for the loss of 
interest ? 

A. No; unless the fiduciary has acted 
in bad faith or has not used reasonable 
care. He is not obliged to get the very 
highest rate of interest possible. 

6. Q. Is the liability of the surety on 
the bond of a fiduciary affected in any 
way by the fact that it has joint control 
of the assets of the estate? 

A. No. The statute of New York ex- 
pressly auhorizes a surety on the bond 
of a fiduciary to exercise joint control, 
and its doing so does not change its 
liability. 

7. Q. The defendant in an action to 
recover a chattel was arrested, and a 
surety company became bail for him. At 
the trial of the action, judgment was 
rendered against the defendant, and he 
was directed to deliver the chattel to 
the plaintiff. The defendant was at all 
times within the jurisdiction, but the 
plaintiff made no effort to punish him 
for contempt, although he did issue exe- 
cution to the sheriff for delivery of the 
chattel. This execution was returned 
unsatisfied, and the plaintiff then made 
claim against the surety which had be- 
come bail for the defendant. Is the 
surety liable ? 

A. The answer to this question is 
found in section 871 of the practice 
act, which provides that an action may 
be brought upon the undertaking at any 
time after the return, unsatisfied, of an 
execution for the delivery of possession 
of the chattel. 

If the action had been of any other 
nature than for the return of a chattel, 
it would have been necessary before 
commencing action against the surety, to 
issue a body execution and to have a 
return made to the effect that the de- 
fendant could not be found within the 
county. The surety is not liable. 

8. Q. Whee an undertaking on appeal 
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from a judgment of the supreme court 
has been given, and the judgment has 
been affirmede what, if anything, must 
the judgment creditor do before com- 
mencing action against the surety? 

A. The judgment creditor must serve 
upon the surety a notice of the entry 
of the judgment or order of affirmance 
ten days before commencing action 
against the surety. 

4pyyerhead.e surety on an undertaking 
ot.’ %*achment liable for attorney’s fees 
upon “ne trial of the action in which the 
warrant of attachment was obained? 

A. That depends upon whether the at- 
tachment could have been vacated with- 
out a trial. If it could, the surety is 
not liable for attorneys’ fees upon the 
trial. But if it could not, as, for ex- 
ample, where the papers upon which the 
warrant of attachment was obtained are 
regular, and the facts upon which the 
statute permits an attachment, actually 
existed, the surety is liable, since the 
trial was necessary in order to dispose 
of the attachment. 

10. Q. A bond for jail liberties was 
given by a defendant who had been ar- 
rested in a civil action. The defendant 
went outside the limits provided by the 
bond, and the plaintiff began an action 
against the sureties on the bond for 
jail liberties. Before anything further 
had been done in the action, the de- 
fendant returned. Is the surety liable? 

A. Yes. If the principal had returned 
before the commencement of the action, 
the surety would not be liable; but his 
return after the commencement of the 
action does not relieve the surety. See 
prison law, sction 369-F. 





CAPITAL INCREASE COMPLETED 


New stock for the total of $7,500,000 
was paid into the National Surety today 
in keeping with the recent decision to 
raise the capital and surplus. These fig- 
ures now stand at $15,000,000 capital and 
an estimated surplus of between $10,- 
000,000 and $11,000,000. 

The company’s figures for the first 
six months of this year show a total in- 
come of $8,914,63 and a net income and 
appreciation of $1,588,031. The company 
set aside for reserves $635,954; the net 
earnings for the six month period were 
$952,076. After paying $500,000 in divi- 
dends, the surplus increased $452,076. 





PHILADELPHIA BRANCH MOVES 


The Philadelphia branch office of the 
Norwich Union Indemnity has moved 
into new offices on the ground floor of 
411-413 Walnut Street, and has also 
taken over half of the seventh floor of 
the same building. The office was for- 


merly located at 220 South Fourth 
Street. 
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BOOSTS NEW MERCHANTS BOND 





Standard Accident Shows Field Force 
How It is Improvement Over 


Old Fraud Bond 


The Standard Accident is making a 
special drive to boost the new merchants 
protective bond which has been spoken 
of in some quarters as the ultimate suc- 
cessor to the fraud bond. In a letter 
which has been sent out to the field, the 
company says: 

“This new form of bond is intended to 
give the small merchant diversified pro- 
tection covering his most urgent needs at 
the smallest possible premium charge. 
The basis of underwriting these bonds 
is common sense. We do not wish to 
cover any but the reputable merchant 
and the policy should not be issued to 
any merchant who is in an undesirable 
neighborhood. In addition, we do not 
wish to entertain applications from gas 
or oil stations, soft drink and near beer 
saloons or pawn brokers. 

“The bonds are issued only in the one 
penalty and at the stated premium of 
$17.50. If the applicant does not carry 
any fraud bond coverage, he may pur- 
chase two, but not more than two mer- 
chants’ protective bonds. If he carries 
one fraud bond, he may only purchase 
one merchants protective bond. We are 
not permitted to sell a merchants pro- 
tective bond to any prospect who is car- 
rying two fraud bonds. 

“One of the strong talking points on 
this form is that there is no deductible 
on any of the insuring clauses. The 
merchants’ protective bond does not 
cover incoming checks as did the old 
fraud bond (in a limited way) but tt 
does cover a number of hazards which 
are not covered in the fraud bond. 
There is no coverage in the fraud bond 
to correspond with the $100 coverage 
under section ‘E’ of the merchants’ pro- 
tective bond on outgoing checks. In the 
fraud bond, there is no cash register 
damage coverage, plate glass door cov- 
erage, or stock and fixture damage cov- 
erage, and no reward is offered, yet the 
premium is half again the charge on this 
bond.” 
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